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Supt. Pink Replies to 
Mayor of New York on 
Fire Rate Reductions 


Points to Changes Already Made 
During Years Since Losses 
Have Been Lower 


EXCHANGE WORK VALUABLE 


Believes in Industry Regulating It- 
self and Opposes Idea of Dic- 
tation by Government 


Superintendent of Insurance Pink re- 
plied promptly to the recommendation 
by Mayor LaGuardia of New York that 
something be done to obtain additional 
reductions in fire insurance rates in this 
city. The gist of the mayor’s expressed 
views was that rate reductions have 
not been in proportion to the improved 
facilities for preventing loss by fire, and 
in the generally better loss experience. 

Superintendent Pink welcomed _ the 
mayor’s inquiry and said that while the 
New York Insurance Department has 
no authority to make rates it has general 
supervision over them and has held many 
substantial reductions 


“ 


hearings, so that 
have already been made and more are 
in prospect.” Mr. Pink then makes this 
comment: 


Public Interest Lax 

“There has been comparatively little 
interest shown on the part of the buyers 
of insurance in the work of this De- 
partment. When we come before the 
legislature in an effort to clarify or 
strengthen the insurance law, we do not 
get much support from the insuring 
public. Occasionally somebody will make 
a noise, but it often turns out that he 
does not really represent the public and 
has some selfish interest to serve. We 
have not been unmindful of further rate 


reductions in the fire field, as suggested - 


in your letter. We have made consider- 
able progress along this line, as you 
undoubtedly know.” , 

The Superintendent then presents a 
long list of New York City rate reduc- 
tions L_ classes from 1930 to 1939, the 
estimated annual preii.um reduction on 
each class, the estimated total saving 
for one year being $3,467,925. He adds 
that in addition the rate reductions on 
individual properties bring the total an- 
nual saving up to more than $7,000,000. 
Then the Superintendent says: 

“It is true, as pointed out in your 
letter, that there has been a considerable 
decrease in fire losses between 1928 and 
1938. Perhaps I should point out, how- 
ever, that although the losses in the City 

(Continued on Page 23) 
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Only 32% of all property owners carry Extended Coverage protec- 
tion. This indicates that probably two out of every three in your 
community are not insured. The lesson of the New England hurri- 
cane is still fresh in their minds. Why not capitalize on this in- 
formation before another storm strikes? 


London & Lancashire 
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THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 
INSURANCE COMPANY «+ LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (Fire DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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Two in Ten Days 


An Ordinary Life policy issued March 11, 1935. Lapsed 
May 13, 1938, and went on automatic extended insurance 
for two years and seven months, ending December 22, 1940. 
Death last June. The beneficiary, mother of the insured, 
knew nothing about the extended insurance or that any- 
thing was payable to her. Here is her story:— 


“In 1937 my son became unemployed and had to borrow on 
his policy. Then when it came time to pay the premium he 
still had no work, and he just let the policy lapse, because he 
saw no prospect of getting enough work to keep it up. 
“When your Agent came to me after the funeral last week, 
and told me that your Company had extended insurance of 
$1,828 to be paid to me, I was quite relieved. My husband 
had been ill in the hospital for some time, and he died 
ten days after my son. This check has cleared up my hus- 
band’s bills and paid all the funeral expenses for both him 
and my son.” 


If this policy had been of the non-permanent type, 
there would have been no extended insurance, and this 


mother would not have had $1,828 with which to pay the 


funeral expenses of her son and her husband, who died 
ten days apart. 

Every life insurance company in the country is con- 
stantly matching this incident. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 











Plans for Investment 
Seminar Announced by 
A. L. C. Committee 


Two Weeks’ Course for Three- 
Year Period 


SUBJECTS FOR STUDY 


Colleges Not Yet Named; Faculty 
To Be Selected With 
Special Care 


The educational committee of the Fi- 
nancial Section, American Life Conven- 
tion, has mailed to companies its tenta- 
tive plans and proposals of its Life In- 
vestment Officers Seminar. Duration of 
the course will be three years. With 
the preliminary announcement appears a 
suggested list of institutions of higher 
education which have indicated an in- 
terest in the suggested program. 

The committee says that in recent 
years it has seen many changes in in- 
vestment concepts due partly to the in- 
creased importance of the Federal Gov- 
ernment in business, both through legis- 
lation and competition, and also due to 
attempts at social reforms. Further 
changes are constantly taking place due 
to the constant shifting of international 
policies, both with respect to Govern- 
ment, trade and financial policy. The 
committee believes that the greatest 
thing that can be done for the life busi- 
ness today is to provide through special- 
ized education and training a broader 
foundation on which to base sound and 
logical reasoning. It believes that taken 
as a whole there is not sufficient long 
term planning in business in general and 
investments in particular. It further be- 
lieves that on the whole each individual 
company has at its disposal adequate 
facilities for the analysis of individual 
investments, but that the determination 
of investment policy involves so many 
perplexing problems that further study 
is essential to the proper solution of 
these problems. 

Sees Definite Need 

The committee, therefore, believes that 
there is a definite need in the field of 
life insurance investments for an ad- 
vanced educational program that will of- 
fer to executives of life companies an 
opportunity to study intensively those 
things that will bring to each a more 
complete understanding of the problems 
with which they are faced in connection 
with general investment and financial 
policy. It has attempted to prepare 
plans for such an educational program 
along lines acceptable to the greatest 
number. 

The group acting for the American 
Life Convention will make all the in- 
vestigations incident to the proper se- 
lection of the college and after the se- 
lection is made will carry on the work 

(Continued on Page 8) 
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OU may feel as vig- 

orous and healthy 
as ever. But if you 
have reached middle 
age you would be wise 
to have your heart examined from 
time to time. 


Usually a person’s arteries gradually 
harden as he grows older. This proc- 
ess is particularly serious when it af- 
fects those arteries on which the heart 
muscle itself depends for nourishment. 
If an artery in the heart hardens and 
thickens, its diameter narrows, clog- 
ging circulation and reducing the 
heart’s vigor. In advanced stages this 
condition is known as arteriosclerotic 
or coronary heart disease. It some- 
times occurs prematurely in persons in 
the fifties or forties, or even younger. 


The men and women who make head- 
lines with sudden death from heart 
disease are often those who didn’t 
know anything was wrong with their 
hearts. In the earlier stages of heart 
disease a person may feel no pains 








have no idea his heart isn’t equal to 
any strain he might place upon it. 


By the time definite heart symptoms 
appear, some damage has been done. 
A sense of heaviness, oppression, or 
actual pain in the chest is the first 
warning many receive. So-called 
“acute indigestion,” or a pain radiat- 
ing to the shoulder, armpit or upper 
arm calls for immediate investigation. 
Shortness of breath during or after 
slight exertion may indicate heart 
trouble. On the other hand any of 
these symptoms may have a less seri- 





Heart Disease under 40 
While there is a variety of causes of heart 
disease in younger people, it is often a con- 
sequence of rheumatic fever. A child who 
suffers from swollen joints or muscle pains 
should receive prompt medical care. The 
“‘poison” of rheumatic fever may affect the 
valves and muscle of the heart, though it 
may be years before the damage is detected. 
Promptness in recognizing this ailment, 
proper medical treatment and aftercare 
may save the heart from serious injury. 











posted about you 





ous origin. Your physician should 
decide. 


As you and your heart grow older you 
may need to change your manner of 
living to avoid overexertion. Work 
and play should be regulated so that 
you get enough but not too much 
physical exercise. Extremes of effort 
such as pulling, straining, and heavy 
lifting should be avoided if possible. 
Sufficient rest is of great importance. 
Keeping weight down to normal is 
also advisable to avoid a strain on 
your heart. 


Thousands of men and women with 
heart disease are actively at ., 

work today because they fol- { 
lowed medical advice. 


The Metropolitan booklet 
“Protecting Your Heart’’ 
contains much valuable infor- 
mation for young persons and 
old. A post card will bring you 
a free copy. Address Booklet 
Department 939-U. 








Plan to visit the Metropolitan's Exhibits at THE NEW YORK WORLD'S FAIR and THE GOLDEN GATE INTERNATIONAL EXPOSITION IN SAN FRANCISCO 


METROPOLITAN LIFE 


FREDERICK H. ECKER, Chairman of the Board 


Copyright, 1939, by Metropolitan Life Insurance Company 


ONE MADISON AVENUE, NEW YORK, N. Y. 


INSURANCE COMPANY 


LEROY A. LINCOLN, President 





August 18, 1939 











The total circulation of all these magazines is more than 22,500,000. 


This advertisement appears in the August 26th issues of 
Collier's and Saturday Evening Post; in Time, August 28th; 
and in the September issues of Atlantic Monthly, Harpers 
Magazine and National Geographic Magazine. 
An advertisement headed “Doctor, I'm worried about 


Robert's repeated Headaches" appears in the September 
issues of American Magazine, Good Housekeeping, 


Hygeia, Ladies’ Home Journal, McCall's Magazine, 


Parents’ Magazine, Redbook Magazine and Woman's 


Home Companion. 
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Social Security Questions Answered 


Closely following the new 


liberalized benefits under Social Security 


adopt d 


by Congress just before adjournment, the Social Security Board has issued ques- 


tions and answers explaining the 


present 


status of insured persons and _ their 


dependents under the broadening amendments to the act. 


Among changes are 
dependent parents. 
of 1% of employes’ 
for the next threc 


wages and the 


under the previous provisions. 


Who Is Covered and Cost 

Q. What does the new Social Security 
Act do? 

A. In effect, 
cies Guaranteeing to pay monthly bene- 
fits to eligible workers who retire after 
Age 65, to their aged wives, and to their 
widows, dependent children and depend- 
ent parents. 

Also, it writes insurance policies guar- 
anteeing to pay weekly compensation for 
a certain time to workers who lose their 
jobs through no fault of their own. 

In addition, Social Security gives 
money to needy aged persons, depend- 
ent children and needy crippled chil- 
dren, and medical care for needy moth- 
ers and children. There are grants also 
for needy blind persons, for vocational 
rehabilitation of physically disabled per- 
sons and for public health. 

Q. What does Social Security cost? 

A. Directly, the wage earner 
only a tax of 1% on his earnings. 


it writes insurance poli- 


pays 


This 


tax is doubled in 1943, reaches 3% 
1949. The employer pays the rest (see 
below). Indirectly, however, in other 


employer helps the 
government pay the states millions of 
dollars for aid to the indigent aged, 
blind, crippled and young. 

Q. When do old-age benefits begin ? 
A. Lump sums have already been paid 
to or on behalf of more than 363,000 
persons who reached Age 65 or died. 
3ut from now on there will be few more 
lump sums, mainly monthly benefit pay- 
ments. 


kinds of taxes the 


Requirements for Receiving Benefits 


Q. What are the requirements for re- 
a benefit ? 


ceiving 

\. The “policyholder” must be over 
65, retired, and have worked at least 
eighteen months since January 1, 1937. 


The general rule is that a person must 
have earned at least $50 in half the cal- 


endar quarters since the system began 
operating January 1, 1937. 
Q. Does that mean that a worker 


now over 65, who has not worked enough 
of the time since January 1, 1937, is 
not eligible ? 

A. No, a person who is over 65 and 
“out of the system” can get back in 
by filling his total of eighteen months 
worked since January 1, 1937, and paying 
Social Security taxes on back wages. 
For this purpose, wages of persons over 
Age 65 may be counted for benefit and 
tax purposes beginning on January 1, 


1939. 
Amount of Benefits 
Q. How much money does a worker 
get? 
\. The basic benefit is the sum of 


the following: 40% of average monthly 
Wages up to the first $50, 10% of average 
monthly wages over that plus 1% for 
each vear the “policyholder” has been 
covered by Social Security. 

©. What are 
old age stipends. 


\ \s follows: 
Monthly 


some typical monthly 


Wace $50 


\verace 
Ye ars 
Covered 


Single Married 


payments to wives, 
As explained in The 
same amount paid by the employer is frozen 


years instead of rising to 14% as would have 


widows, dependent children and 


Eastern Underwriter last week, the tax 


been the case 

Following are explanations of the new benefits 
3 $20.60 $30.90 
5 21.00 31.50 
10 22.00 33.00 
20 24.00 36.00 
30 26.00 39.00 
40 28.00 40.00 

Average Monthly Wage $100 

Y ears 

Covered Single Married 
d $25.75 $38.63 
5 26.25 39.38 
10 27.50 41.25 
20 30.00 45.00 
30 32.50 48.75 
40 35.00 52.50 

Average Monthly Wage $150 

ears 

Covered Single Married 
3 $30.90 $46.35 
5 31.50 47.25 
10 33.00 49.50 


20 36.00 54.00 
30 39.00 58.50 
40 42.00 63.00 


Monthly Wage $250 


Average 


Years 
Covered Single Married 

‘ $41.20 $61.80 

5 42.00 63.00 
10 44.00 66.00 
20 48.00 72.00 
30 52.00 78.00 
40 56.00 84.00 


Q. Why are single persons paid so 
much less than married persons? 

A. Because Congress feels that mar- 
ried persons need more money. The 
family has been made the unit for social 
insurance. 

Q. Then does a single person lose 
money under this system? 

A. No, the government states that 
Social Security pays single persons as 
large a benefit as they could buy from 
a commercial insurance company with 
their own Social Security contributions. 
However, in many cases single persons 
could get more liberal benefits from a 
private insurance company with the 
money that they and their employers 
combined have paid the government. 


Wives, Widows and Children 


Q. How much_ additional — benefit 
money is allowed for a wife? 
A. The wife of a Social Security 


Occidental Agents’ Tribute to Jenkins 


The climax of the convention of Oc- 
cidental Life’s Los Conquistadores Club 
in San this week came at 
the final banquet-luncheon August 16, 
when the official celebration of the silver 
jubilee of Vice-President Verne H. 
Jenkins’ connection with the company 
celebrated, and when he 
guest of honor of company officials, club 
members and the field forces of the com- 
pany. 


Francisco 


was was the 


In recognition of the esteem in which 
he is held by the men in the field he 
was the recipient of a gift from the 
general agents, the life salesmen and the 
field forces as a whole. It came in the 
form of a handsome Audemars’ Tique 
gold watch, suitably engraved and was 
presented by General Agent Charles E. 
Cleeton, first vice-president of the Los 
Conquistadores Club, and came as a com- 
plete surprise to Mr. Jenkins as well as 
to home office officials and 
and visitors. 


convention 
members 
Early Start With Occidental 


No armchair officer, V. H. Jenkins has 


been a super-salesman ever since he 
became a life insurance agent back in 
1914. Nevada born in 1887 of pioneer 
parents—his mother reached the West 
by wagon train over the plains, and his 
father by sailing around the Horn. 

Mr. Jenkins joined the company when 
Occidental was only eight years old, 
and he but 27. In six years he rose 
from agent to field superintendent and 


in two more became manager of the 
company’s home office agency in Los 
Angeles. In 1931 he was named _ vice- 


president and in 1937 he was elected a 


director. In the eight years since he 
took over the management of sales, 
Occidental’s insurance in force from 


$156,000,000 to over $475,000,000. 
As dynamic in community work as in 
life insurance, Mr. Jenkins has also 





Art Streib 
VERNE H. JENKINS 
served as president of his home Kiwanis 
Club, vice-president of the Citizens Sav- 
ings & Commercial Bank of Alhambra, 
California, vice-president ot the United 
Bank & Trust Company of San Fran- 
cisco and of its successor banks, the 
Liberty Bank of California, Bank of 
Italy and Bank of America, vice-presi- 
dent of Americommercial Corporation, 
and president of the American Broker- 
age Company. And meanwhile, he served 


also as president of the Los Angeles 
Life Underwriters Association. Mr. Jen- 
kins is a life member of the L. A. Con- 


sistory and a Shriner. On November 1, 

1938, he was appointed an executive of 

the Life Agency Officers’ Association 
He is married and the father of a son 

and daughter, the former already a suc- 

cessful life insurance man and cashier 

of Occidental’s San Francisco Collection 
ce. 


“policyholders,” if she is over 65 and 
is living with the insured individual, gets 
a benefit half the size of her husband's. 

Q. How much for dependent chil- 
dren? 

A. Each unmarried dependent child, 
under 18, of a “policyholder” getting a 
benefit is entitled to a monthly payment 
half the size of the parent’s. 

Q. Suppose an insured person 
what does his widow receive? 

A. A widow of a pensioner who is 
over Age 65 gets three-fourths of her 
husband’s stipend, provided she was liv- 
ing with him when he died. A widow of 
any age who has one or more dependent 
children is entitled to three-fourths of 
her husband’s benefit when he dies, pro- 
vided she was living with him. 

Q. Do orphans receive anything? 

A. Orphans under Age 18 receive half 
the amount of their parent’s monthly 
pavments. 

Q. What is the provision for the par- 
ent of a fully insured individual who 
dies leaving no widow or dependent chil- 
dren? 

A. If such a parent is over 65, has 
not married since the death of the “pol- 
icyholder” and was wholly dependent 
on him when he died, the parent is en- 
titled to a pension half the size of “pol- 
icvholder’s” insurance benefit. 

Suppose an insured person dies 
leaving no one immediately entitled to 
his benefit ? 

A. In that case a close relative may 
receive a lump sum equal to six months’ 
payments, or if there is no close relative. 
the person who arranged for the funeral 
expenses of the deceased will be reim- 
bursed by the government for actual fu- 
neral expenses. 


dies, 





Bureau To Have Committee 
On Agents’ Compensation 


The executive committee of the Life 
Insurance Sales Research Bureau has 
just authorized the appointment by the 
Bureau of a committee to study the 
question of compensation to fieldmen. 

The Bureau has been studying this 
problem in detail for many years, but 
it is anticinated that a committee of 
company officers will strengthen this ma- 
jor attack upon one of the important 
problems in life insurance agency man- 
agement. It is expected that the com- 
mittee will consist not only of several 
agency officers but chief executives. actu- 
aries and lawyers will also be included. 


Group Makes Large Gains; 
New July Business Is Off 





New life insurance for July declined 
4.2% in comparison with the amount for 


Tuly of last vear, according to the Asso- 
ciation of Life Insurance Presidents. The 
total for the first seven months of this 
vear was 2.9% more than the total for 
the corresponding months of 1938. 

For July, the new business was $506,- 
380.000 against $528452.000 for Tulv of 
1938—a decrease of 4.2%. New Ordinary 
insurance amounted to $364.300000 
against $356.401,.000—an increase of 22% 
Industrial insurance was $118,218000 
against $153,392.000—a decrease of 22.9% 
Group insurance was $23.862.000 against 
$18 659,000—an increase of 279% 

For the first seven months, the new 
business was %$4.336.687,.000 against $4, 
213.221,000—an increase of 29% New 
Ordinary insurance amounted to $3,041, 
334.000 against $2.701,898,000—an increase 
of 126%. Industrial insurance was $860,- 
540,000 against $1,260,575,000—a decrease 


of 31.7%. Group insurance was $434,- 
813,000 against $250.748,.000—an increase 
of 73.4%. 
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Siadiitiead aie Bill 
Unlikely To Be Passed 


NEW JERSEY MEASURE HALTED 


Proposed Escheat to State of Insurance 
Funds Delayed by Unemployment 
Relief Financing Program 


levislation 
state of un 


Jersey 
viding for escheat to the 


Proposed New pro 


claimed insurance funds is regarded as 
certain to remain buried in the 
result of the legislature’s 
$33,000,000) two-year 


financing 


virtually 
Senate, as a 
agreement 
unemployment 


upon a 


relief program 


built around a $21,000,000 new state bond 
issue. 

The escheat bill was passed by the 
Assembly some time ago as part of a 


makeshift relief fing incing program, most 
of which met stiff Senate opposition and 
resulted in a deadlock over the relief 
issue. With agreement finally reached 
on the two-year program, principal parts 
of which already have been enacted, 
pressure for the escheat bill is removed 
and is not likely to be revived unless 
the electorate rejects the bond issue 
at a November referendum. 
In Recess Now 

Settlement of the protracted relief con 
troversy, which extended through what 
is believed to have been the longest 
continuous session in the state’s history, 
is regarded as marking the end of most 
regular 1939 legislative activity even 
though final adjournment has not. vet 
been reached. The solons, now in recess, 
will return September 25 to act on horse 
racing control legislation and complete 
action on unfinished portions of the 
relief program, but little if any other 
action is anticipated. 


Officers of Arizona 
Company Under Arrest 


Four of the former officers of the 
old Union Reserve Life of 
its holding company, the State Securi- 
ties Corp., were arrested August 10 and 
11 by United States officials on indict 
ments Gane, mail frauds. 

George H. Cornes, president of the 
holding company and vice-president of 
the insurance company, and Earl A, Can- 
ning, auditor for both companies, sur- 
rendered to the court at Phoenix August 
11 and their bonds were set at $5,000 
each for trial. 

Raymond F. Marquis, president of the 

insurance company and secretary of the 
holding corporation, was arrested Au- 
gust 10 in Seattle. Harry S. Marquis, 
treasurer of the insurance company and 
vice-president of the holding company, 
was arrested August 10 at his former 
home in Frontier, Wyo. 
_ The Union Reserve, with $3,900,000 of 
insurance outstanding, was declared in- 
solvent and was taken over by the Ari- 
zona Corporation Commission March 4, 
1938. The outstanding policies were re 
insured by the Fidelity Life of Arizona, 
which company later merged with the 
Republic National Life of Dallas, which 
now guarantees all the policies. 


Arizona, and 


FRANK J. CLAYPOOL DEAD 


Frank J. Claypool, Muncie, Ind., an 
organizer and director of Standard L ife, 
Indianapolis died at his home after an 
illness of three months. He had been 
associated officially with the Muncie Fair 
for fifty-three years, having served as 
secretary and treasurer since 1913. At 
one time he was a newspaper publisher 
and took the first linotype machine to 
Muncie. He was first president of the 
Muncie Chamber of Commerce. At the 
time of his death he was serving his 
fifth term as a member of the Indiana 
Board of Agriculture, of which he was 
president in 1931. During the war he 
organized the Muncie chapter of Red 
Cross. 





New ‘England Mutual 
Makes Large Gains 


MUCH PROGRESS SINCE _ 1929 


Insurance in a Ritenint 34.5% ; 
Results of First Six Months Show 
Many Agencies Well Ahead 
first six 


In announcing results for the 


months of 1939, New England Mutual 
Life reports an increase of $23,000,000 
in insurance in foree, and outstanding 


business in many of its 
general agency cities. Particularly signi 
ficant is the fact that since July 1, 1929, 
the peak of the boom, the company’s 
insurance in force has increased 34.5% 
and now totals $1,562,000,000. 


gains in new 


Leading the list of cities reporting 
gains in new business during the half 
vear in Los Angeles, 586% ahead of 
last year, followed by Memphis, 49.8%; 
Des Moines, 49.1%: Newark, 47.9%; 
Kansas City, 38.5%. Others showing in- 
creases of from 30% to 10% over 1938 
are Parkersburg, Oakland, Portland, 
Ore.; Portland, Me.; Topeka, Philadel 
phia, St. Louis, Chicago and Buffalo. 


Many other cities register gains of from 


1% to 10%. 
Houston Does Well 


Although no comparable figures are 
available for the Houston agency, inas- 
much as the company entered Texas only 
in April 1938, that organization merits 
special credit for its excellent achieve- 
ment in having already climbed to twen 
tieth production ranking among New 
England Mutual’s seventy general agen- 
cies. 

New business paid for in the 
topped all previous records in 
Citv. Los Ane Memphis, 
and Topeka 


half year 
Kansas 
Oakland 


eles, 


MAYO CARRIED INSURANCE 

\ considerable part of the late Dr 
William J. Mayo’s estate was in life in 
surance. Several of the individual be 
quests will be paid from life insurance 
proceeds. The exact amount of the in 
surance carried has not been made public. 
His brother. Dr. Charles Mavo, who pre- 
ceded him in death bv a few months, 
carried 
urance. 
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upwards of $300,000 in life in- 
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LIFE INSURANCE on 
RENEWALS eouitaste sasis 
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W. D. Thorsen Joins 


Bruce Parsons Agency 


Waldo D. Thorsen, a veteran of twen- 
ty-five years in life insurance in ¢ ‘hicago, 
associated with the Bruce 
Parsons agency of Mutual Benefit Life. 
He was formerly with the Connecticut 
General. As a member of the Chicago 
Association of Life Underwriters Mr. 
Thorsen served a two-year term on its 
board of directors, ane was chairman of 
the Business-Getter Sales Clinic and a 
member of the program committee. 


Behling Supervisor In 
W. K. Murphy’s Agency 


Donald M. 
agency supervisor, W. K. 
eral agency, Northwestern Mutual Life, 
at Los Angeles as of August 14. Mr. 
Behling not only is of a life insurance 
family but is of a Northwestern Mu- 
tual family. He is the son of the late 
J. I. Behling, who for many years was 
cashier in the Milwaukee general agency 
of the company and later was general 
agent in Columbus, Ohio, where the 
younger Mr. Behling began his insur- 
ance career under the father’s tutelage. 
He is a graduate of Ohio State Univer- 
sity. 


has become 


Behling has been appointed 
Murphy gen- 


Sixty Chicagoans May 
Attend St. Louis Meeting 


\ report made by FE. C. Hintzptter, 
chairman national convention committee, 


Chicaso Association of Life Underwrit- 
ers, shows that nearly sixty members 
have made definite reservations to at- 
tend. Mr. Hintzpeter reports also that 
nearly three times that number have 
indicated they plan to eo, which is ex- 


pected to give Chicago the largest repre- 
sentation of anv association outside the 
local St. Louis body. 


V.R. Smith Says Companies Have 


Contemplated Eventuality of. War 
Frederick Jordan 


Canadian life insurance companies have 
been preparing for war contingencies for 
vears, according to V. R. Smith, general 
manager of the Confederation Life As- 
sociation. When asked: “How would life 
companies withstand another world 


war?” Mr. Smith stated: 
“Most companies have been contem- 
plating this eventuality for years. In- 


stead of as much surplus being paid out 
as was perhaps warranted, a portion of it 
has been ploughed back year after year 
to take care of such crises as might arise 
from time to time. We have been criti- 
cized for this in some quarters but have 
proved our point by being in the sound 
position we enjoy today. 

“As I say, we have been contemplating 
this eventuality for years but in spite 
of that no restrictions are placed on our 
present policies either in Great Britain 
or anywhere else. We are, of course, 
prepared to apply restrictions as soon as 
war breaks out.” 

When asked if he thought war would 
come soon, Mr. Smith said he thought 
not—and “not for this year at least.” He 
went on to say that as long as companies 
kept their affairs in order, as they were 
doing, they were ready for changing 
world conditions. In the event of war 
and consequent fluctuations in exchange 
they would have the protection of their 
governments, and as life companies had 


weathered epidemics and wars hitherto 
they should be able to do the same in 
the future. 

“The business of life insurance is. car- 
ried on with one object in view,” as- 
serted Mr. Smith. “To pay our policy- 
holders promptly and in full what is due 
them. So far that objective has always 
been attained.” 

Questioned as to whether war talk has 
had an adverse effect on life insurance 
business, Mr. Smith answered in the af- 
firmative. 

“Yes,” he stated, “because it hinders 
all classes of business. We as Canadi- 
ans can do nothing about it. We can 
make representations to our government 
for defense measures but that is all. 
We have to leave affairs in the hands of 
people responsible for them. The Brit- 
ish government and ours are fully capa- 
ble of handling the situation. Our job 
is to pay attention each day to the work 
of that day and so improve present con- 
ditions.” 

He considers that talk of war was 
doing a material amount of damage to 
business on this continent, but the pres- 
ent practice of Canadian daily newspa- 
pers to keep scare headlines from the 
front pages should play a_ part in 
strengthening public confidence, while at 
the same time give a full and reliable 
account of the news. 
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Diplomas Awarded To 
Thirty-four Students 


Intensive instruction in all phases of 
life, accident and Group insurance was 
completed last week when diplomas were 
presented to thirty-four graduates of the 
Summer session of the Aetna Life insur- 


ance school, held for the last five weeks 
at the company’s home office in Hart- 
ford. Chief speaker at the graduation 


dinner August 10 was R. B. 
superintendent of 
Life. 

Fall session for the — convenes 
October 2. Instructors are H. Snow 
and W. C. Abbey, field nade at and 
FE. M. Reed, agency assistant. Guests 
at the graduation dinner included mem- 
bers of the company’s life agency de- 


Coolidge, 
agencies for Aetna 


partment and the following general 
agents: H. ’. Florer, Grand Rapids; 
L. D. Briant, Yonkers; S. H. Pursell, 
Reading; E. W. Nelson, Springfield, 


Mass. 





Coercion Not to Be Used 
In Los Angeles Territory 


The Insurance Exchange of Los An- 
geles notified its members that the Pru- 
dential refused to coerce, or permit its 
loan correspondents to coerce, the writ- 
ing of insurance in connection with its 
mortgage loans in Los Angeles territory. 
In its regular bulletin to members, dated 
August 7, the exchange says: 

“We now wish to add the following 
names of life insurance companies who, 
in writing, have advised the exchange of 
a similar policy on their part: 

“Sun Life of Canada, New York Life, Trav- 
elers Insurance, Aetna Life, California-Western 
States Life, John Hancock Mutual, Pacific Mu- 
tual Life, Occidental Life, Metropolitan Life, 
Northwestern Mutual Life.” 





INDIANAPOLIS WOMEN WIN 

Clair Morris, daughter of William 
McGregor Morris, actuary State Life, 
Indianapolis has won the junior women’s 
golf championship of Indianapolis. Har- 
riett Randall, Indianapolis general agen- 
cy, Equitable Society, went to the quar- 
ter finals in Detroit before she was 
beaten. Before that she had won the 
championship in the Indiana womens 
golf tournament held in Indianapolis. 





LOVE WANTED FOR MAYOR 
S. B. Love, for many years manager 
at Richmond, Va. for Mutual Life of 


New York, and now retired, is being 
urged to run for mayor of that city 


next year, as a result of writing an 
article for the forum columns of Rich- 


mond newspapers, taking the city au- 
thorities to task for inefficient service 
rendered. 





GARNER MEDICAL ASSISTANT 

Appointment of Dr. David S. Garner, 
Richmond, Va., as assist int medical di- 
rector Shenandoah Life. is announced. 
Effective September 1. Dr, Garner has 
been with the hospital section, Medical 


College of Virginia. 
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Re rt Real Estate 
ott cant: in Nebraska 


FARM ACREAGE» NOW 1,346,374 


oe") Companies Tell of Wide Vari- 
y of Methods Followed in Han- 
af This Kind of Property 

Insurance Director Smrha of Nebraska 
has compiled answers to a que stionnaire 
sent to insurance apne. gen as to their 
real estate holding and mortgages. The 
results show thi : insurance companies 
own 5,889 farm units in Nebraska and 
231 urban properties, the farm acreage 
totaling 1, 36, 374. 

The questionnaire asked what steps 
were being taken to dispose of these 
holdings and how the companies were 
handling them in order to make a return 
on the investment; whether they were 
doing anything to conserve the property 
and what was being done about delin- 
quent mortgages. 

The reports show that twenty-five are 
handling their properties through real 
estate agents, sixteen through local real 
estate brokers, twelve by direct sales 
by the company and eleven through field 
men. Other methods employed include 
local agents, property supervisors and 
farm management companies. Tenants 
are handling the farms for fifty-seven 
companies, twenty-one operate on a 
share basis, seventeen by direct super- 
vision of salaried employes, thirteen use 
a cash rental system, ten employ local 
overseers, six rental agencies, six handle 
directly from the home office and others 
use local agencies. 

Improving Properties 

Most of the companies are spending 
money to make their holdings more at- 
tractive to buyers. Fifty-seven have re- 
habilitated buildings, forty employ soil 
erosion methods of conserving the soil, 
thirty-eight eradication of harmful weeds, 
twenty soil conservation. Others co- 
operate in various ways with Federal 
and state government. 

On delinquent mortgages eight report 
nine, twenty-six are using foreclosure 
proceedings, fifteen follow a firm collec- 
tion policy with good results, while 
various forms of cooperation with the 
tenant to enable him to retain property 
are followed. Five follow a policy of 
forbearance where it is merited, and 
others try to bring delinquent mortgages 
to date. 

Methods of Lending 

Twenty-six of. the companies are not 
making new loans in Nebraska, while 
others follow a variety of methods. 
Eight use FHA loans and only five re- 
port solicitation of loans for their com- 
panies. Eight are charging 44% to 
3%% interest, seven 44%4% to 5% on five 
and ten year terms with yearly payments 
on principals; four charge from 4% to 
5% and others vary slightly from these 
rates. One company says it is making 
no loans for over 30% of appraised value, 
charging 4%2% for farm, and 5% for city 
loans; one is making 5% loans on month- 
ly payments and one is making loans on 
a 60% value basis. 

Thirty- five companies report gains and 
25% losses in handling real estate taken 
over. Thirty-five expect the future to 
show a gain, thirteen say the future holds 
possibilities of additional losses and nine 
Says that it all depends on weather, mar- 
kets and commodity prices, 


H. W. BUTTOLPH BEREAVED 

Henry W. Buttolph, treasurer Amer- 
ican United Life, Indiz inapolis, was called 
home last week ‘by the sudden death of 
his son, Richard F. 3uttolph, who was 
divisional merchandise manager of one 
of the largest department stores in In- 
diana. Mr. and Mrs. Buttolph had been 


peateg a vacation at Les Cheneaus, 
Mich. 





CLARENCE H. MILLER DEAD 
Clarence H. Miller, with the Pruden- 
tial in Indianapolis for more than thirty- 
two years, died in his Summer cottage 
at Ridinger Lake near Pierceton, Ind. 
He was 64 years old. 
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THANKS AGAIN, MV LAWYER 
WILL FIND YOUR HELP /MVALUABLE 








A COMPLETE 
Business Insurance Kit 


When an LNL man sells business insurance, he 
has at his finger tips every modern sales aid—in his 
Business Insurance Kit. This includes: A digest of 
business insurance information, a Direct Mail plan, 
sales literature, specimen legal agreements, and a 


special application. 


The LNL man faces his prospect with complete 
information plus material for extra service. In particu- 
lar the specimen legal agreements fitting every common 
type of business structure have proved invaluable to 


buyers and their lawyers. 


- 





THE LINCOLN & NATIONAL LIFE 
INSURANCE SS COMPANY 


FORT WAYNE, IND. 
ITS NAME INDICATES ITS CHARACTER 











Late P. A. S. Franklin 
Was Insured for $480,000 


WRITTEN BY LAWRENCE PRIDDY 





All Policies on Ex-Chairman of. Interna- 
tional Mercantile Marine Were 


on Ordinary Life Plan 





P. A. S. Franklin, retired chairman of 
the board of the International Mercan- 
tile Marine Co., and the United States 
Lines, died this week at Locust Valley, 
re 3 

At the time of his death he was car- 
rying $480,000 insurance consisting of 
twenty policies. All of them were writ- 
ten by Lawrence Priddy of the New 
York Life, one of New York’s principal 
insurance agents, and who was only life 
agent Mr. Franklin ever had after meet- 
ing him. 

He met Mr. Franklin at the time of 
the organization of the International 
Mercantile Marine Co. The introduc- 
tion was made by J. Pierpont Morgan. 
All the policies were Ordinary life. 


Had Charge of Movement of Cargo 
Ships During War 

3efore the International Mercantile 
Co. was formed Franklin was vice-presi- 
dent of the Atlantic Transport Co. He 
became vice - president of the Interna- 
tional Mercantile Marine Co., then its 
president and then chairman of its board. 

During the World War he was unusu- 
ally prominent as he was chairman of 
the shipping control committee and was 
supreme director of the movements of 
the American ocean cargo tonnage dur- 
ing the most crucial days of the conflict. 





Grant Maine Manager for 
Fidelity Mutual Life 


Elwood N. Grant has been appointed 
manager, State of Maine, by Fidelity 
Mutual Life. He is a native of Maine, 
born in Brewer, where he was an out- 
standing football and baseball player. 
He has been in life insurance since 
1932 as an agent for the Metropolitan. 


Roberts Maryland G. A. 
National Life, Vermont 


Appointment of George Paul Roberts 
as general agent for National Life of 
Vermont in Maryland, with headquar- 
ters in Baltimore, has been announced. 
A native of West Virginia, he was until 
a few years ago general agent for North- 
western Mutual in Pittsburgh. 

Isaac S. George, National’s general 
agent in Maryland for some time, and 
William P. Stedman both remain with 
the company in Baltimore as associate 
general agents. 


GREETED BY DICTAPHONE 

A dictaphone record brought Vice- 
President W. W. Jaeger birthday greet- 
ings from Bankers Life of Iowa’s Mil- 
waukee agency. On the record Agency 
Manager L. W. Spickard and members 
of the Badger agency voiced their per- 
sonal greetings to Mr. Jaeger, told him 
about their successful one-day drive in 
his honor August 8. 


JAMES W. EDGERTON DEAD 

James W. Edgerton, Trenton, N. J., 
died August 8 following an automobile 
accident. He was with the Provident 
Mutual Life for twenty-five years, part 
of that time as associate general agent. 
On several occasions he addressed the 
National Association of Life Underwrit- 
ers and was president of the Trenton 
association for ten years. He was 66 
years old. 











MONTREAL LIFE IFE PROMOTIONS 

Montreal Life announces appointments 
of B. W. K. Edmonds as manager of the 
Ottawa agency, and of John Roney as 
district supervisor at Ottawa, while Fred- 
eric Michaud has been appointed man- 
ager of the Riviere du Loup, Que., dis- 
trict. ~ 
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Sales Research Alumni 
Chapter Opens Sept. 18 


STUDY OF AGENCY MANAGEMENT 


New York Group of Bureau Graduates 
Organized Last April Makes Plans 
to Begin Its Sessions 


Eastern chapter of Sales Research Bu- 
reau School Alumni, New York, will hold 
a luncheon meeting and afternoon sem- 
inar September 18 at Hotel Pennsylvania. 
The session will be conducted on the same 
plan as those of the Sales 
Bureau agency management 


Research 


schools. 


VINCENT TALBOT 


Vincent Talbot, Newark, general agent 
for Northwestern Mutual, will conduct 
one of the discussion sessions. Other 
discussions will be handled by John 
Marshall Holcombe, Jr., manager of the 
bureau, and B. N. Woodson, consultant 
of that organization, Each session will 
last for fifty minutes and be followed 
by a ten minute intermission. Follow- 
ing the luncheon the first speaker will 
open the conference at 1:45 o’clock. The 
plan is to adjourn at 4:45. The com- 
mittee for this meeting is composed of 
William H. Bender, Jr., president of the 
alumni organization and general agent 
in New York for National Life of Ver- 
mont; John A. McNulty, secretary-treas- 
urer, and manager for Prudential; Wil- 
liam Carroll, vice-president, and general 
agent Berkshire Life; Franklin H. Dev- 
itt, manager Equitable Society; Francis 
Lowe, Home Life, and Vincent Talbot. 


Plan of Operation 


Graduates of the Life Insurance Sales 
Research Bureau school of agency man- 
agement organized the Eastern chapter 
last April and set up a program which 
calls for four seminars each year. The 
original plan was that each meeting be 
devoted to a given subject and extend 
over sufficient time to allow for thor- 
ough discussion of the subject selected. 
Records and statistics will be made avail- 
able by the bureau. At the organization 
meeting held in April forty graduates of 
the bureau school attended. Mr. Bender, 
who was largely responsible for organ- 


izing the graduates in New York City: 


territory, was elected president, and Wil- 
liam Carroll vice-president. Elected to 
the executive committee to serve with 
the officers were Mr. Talbot, Mr. Devitt 
and Mr. Lowe. 





AIKEN LOS ANGELES MANAGER 

Emmett R. Aiken has been appointed 
manager, Los Angeles branch, Jefferson 
Standard Life. He has had twenty-two 
years experience in life insurance, part 
of the time in the field in North Caro- 
lina, part as manager of the El Paso 
office and was associated with the Los 
Angeles office when it first was opened. 
For the last few years he has been 


conducting a brokerage business. 










Clyde W. Savery Dies _ 
Suddenly On Vacation 


PRESIDENTS ASS'N ATTORNEY 
Victim of Pneumonia While at Spirit 
Lake, Iowa, His Home State; Entered 
Insurance Field in 1933 

Scarsdale, 


Clyde W. Savery, me. Bay 
attorney of the Association of Life In- 
surance Presidents, died August 13 of 
pneumonia at Spirit Lake, Ia., following 
an illness of three weeks. Mr. Savery 
was born in Atlantic, Ia., in 1901. He 
attended Grinnell College and University 
of Iowa, from which he received the 
degrees of bachelor of arts in 1924 and 
bachelor of law in 1926. He then went 
to Cedar Rapids, Ia., where he engaged 
in the general practice of law until he 
joined the staff of the Association of 


Life Insurance Presidents -in 1933, be- 
coming attorney of the association in 
1936. 


Mr. Savery was a member of Sigma 


Nu Fraternity, the American Bar Asso- 
ciation, the New York County Lawyers 
Association and the Association of Life 
Insurance Counsel. He is survived by 
his widow and two sons. 

Funeral services were Wed- 
nesday, August 16. 


held on 





CAMPBELL HAMILTON MANAGER 

P. D. Campbell, former northern Sas- 
katchewan manager North American 
Life, who left Saskatoon last year to 
assume managership of the St. Cather- 
ines, Ont., office, has been appointed 
branch manager for the company at 
Hamilton, Ont. 





CHARLES N. SAMONS DEAD 

Charles N. Samons, East Orange, N. J., 
a special agent in Newark Ordinary 
agency of the Prudential, and honorary 
assistant manager of that agency, died 
August 8, age 43. 
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Carey General Agent 


EMERSON CAREY, JR. 


Mr. Carey will head a new general 
agency of John Hancock Mutual to be 
opened in Denver September 1. He is 
a Million Dollar Round Table agent 
of the company in Hutchinson, Kansas. 





BREITMEYER’S 40TH YEAR 
John H. Breitmeyer, cashier for John 
Hancock Mutual at Hoboken, received 
a basket of flowers and a portable radio 
set from his associates in honor of his 
fortieth anniversary with the John Han- 
cock, which was reached July 26. 


OPENING VANCOUVER OFFICE 

Major L. M. Bidwell, agency secrefary 
Equitable Life, of Canada, is opening 
an agency for the company in the city 
of Vancouver. 
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ISLE OF OPPORTUNITY 
and 
HOME OF MANY LIFE UNDERWRITERS 
ON A CAREER BASIS 


(LIFFORD L. A\CANILLEN 


GENERAL 


THE NORTHWESTERN A\UTUAL 
LIFE INSURANCE (O/\PANY 


547 MMADISON AVENUE 


AGEN TF 











New Agency Heads For 
London Life, Canada 


COAST TO COAST ALIGNMENT 





Men Promoted From Rank of Assistant 
Are E. M. Blackie, B. R. Hooper, 
W. F. Thorne and Three Others 
London Life announces appointment of 
three new superintendents of agencies 
all being promoted from the rank of 
assistant. E. -M, Blackie will handle Ord. 
inary agencies east of the Great Lakes 
B. R. Hooper will have charge of Ord. 
inary agencies west of the Great Lakes 
and also of the Group insurance sales 
staff. W. F. Thorne takes charge of 
Industrial agencies from coast to coast 
G. Hannam, H. J. Bentley and 
J. A. D, Henderson have been appointed 
assistant superintendents of agencies 
The former two will be associated with 
the Industrial branch and Mr. Hender- 
son with the Ordinary branch 


Gehrie General Agnes 
At Los Angeles Office 


Appointment of Frank X. Gehrie as 
general agent for the California-Western 
States Life at Los Angeles is announced. 
Mr. Gehrie joins the company with twen- 
ty-four years’ experience in insurance 
the last fifteen of which have been de. 
voted almost exclusively to selling acci- 
dent and health. He will divide his time 
between personal production and _ the 
training of salesmen. 





QUALIFY FOR CONVENTION 

Twelve Buffalo area agents of John 
Hancock Mutual have qualified for the 
company’s agency leaders’ convention in 
Washington September 5 to 7. They are 
A. L. Danforth, Joseph E. Bright, George 
B. Chase, Edgar R. Wood, T. G. Shields, 
Charles S. Fegley, Jr., Joseph N. Des- 
mon, H. Musser Krebs, Delano B. Alex- 
ander, Elmer Baase, James M. Wells 
and Edwin R. Erickson. 





NINE LEADERS TO DATE 

Bankers Life of Iowa’s nine leaders 
for the year to August 1 are: H. M. 
leare, Flanigan agency, New York; R. 
P. Tucker, Elgin; Joseph Janciar, Pitts- 
burgh; H. C. Portwood, Cedar Rapids; 
T. V. Brich, San Antonio; W. F. Bald, 
Decatur; P. O. Day, Toledo; G. A. 
Heaps, Harrisburg, and James Teeters, 
Indianapolis. 





MONTGOMERY ON COAST 

President William Montgomery of 
Acacia Mutual is visiting the company’s 
Pacific Coast branches and mortgage 
loan correspondence offices. His itiner- 
ary includes Los Angeles, San Francisco, 
Oakland, Portland, and Seattle. He will 
also stop at Minneapolis and Chicago. 





FINDS BUSINESS BETTER 


A distinct upturn in business through- 
out the country, with Washington and 
other Pacific points sharing, was re- 
ported by J. N. Jamison, executive vice- 
president Reliance Life, while on a trip 
through that field. 





McGOVERN ASST. DIRECTOR 

Opening of new offices in the White 
Building, Seattle, and appointment of 
J. M. McGovern as assistant director, 
is announced by Great Northwest Life. 





MANSUR WITH MORTGAGE BANK 


D. B. Mansur, Montreal, formerly in- 
spector of mortgages for Sun Life, has 
been appointed general superintendent 
of the Central Mortgage Bank. 





LUCKHART CALGARY MANAGER 


C. U. Luckhart has been appointed 
manager Calgary branch, Mutual Life 
of Canada, succeeding C. W. Clarke, 
resigned. Mr. Luckhart formerly was 
assistant manager of the company’s 
Winnipeg branch. 






q 
i 
‘ 


AO ear Et 




































1 
i 


== THE EASTERN 
a— UNDERWRITER 


oo, 











Page 7 














22 SALES IDEAS 
IN THIS ONE BOOK 


“IDEAS that CLICK” 


es is whial they say ahuel if: 


I went over the “Ideas that Click” very carefully and I think they are all 
gems. Julian S. Myrick, manager, Mutual Life of New York 
You will be interested to know that one idea from the column “Ideas that 


Click” was used the other day to close a case for $100,000. 
George P. Shoemaker, general agent, Provident Mutual 





Just a line to say thanks for the copy of “Tdeas that Click” which I have read 
and consider excellent. Theodore M. Riehle, general agent, Equitable Society 





The accumulated effect of the cartoons and ideas in the little book ‘Ideas 
that Click” is terrific! It carries an impact which is out of all proportion to 


its size. Paul Orr, Jr., ass’t manager, Bragg agency, Guardian Life 


I have found “Ideas that Click” very helpful because it gives me fifty-two 
ideas, some of which can be used every day in our effort to build a bigger 
and better clientele. Using one idea alone has already closed a case for me 
which netted me a commission to the value of a little over one hundred of 


the books. Eric J. Wilson, general agent, Northwestern National 
I have been very much interested in the little book “Ideas that Click”. I 


think it is a pretty swell idea and very interesting. 
Holgar J. Johnson, president, Nat’! Ass’n Life Underwriters 


Now don’t tell me youre buying Term in- 


ae we ar enue A publication of all of these ideas under one cover provides the reader with 


a compact little library for ready reference and study. I sincerely hope it 
will win the wide distribution it so richly merits. 
F. W. Pennell, general agent emeritus, State Mutual 





The recent book of excerpts from the column “Ideas that Click” makes one of 
the best sales manuals I have ever read. And such clever cartoons! What 
would the articles be without them? 

J. J. Doyle, manager of publicity, Western & Southern 


One of the greatest problems with first year men is not so much what they 
say as what they should not say. At the same time they demand and must be 
furnished with new ideas. “Ideas that Click” meets the need perfectly... . 

R. B. Proctor, director of education, Bethea agency, Penn Mutual 


It is my desire to give a copy of this booklet to each of the men here in the 
office. Read over by them from time to time, it should prove one of the most 
useful presents they have ever received. 

Philip B. Holmes, manager, Connecticut General 


Individual Copies of IDEAS that CLICK—$1.00 
published by 


But the = —— nie heme The Eastern Underwriter Co., 94 Fulton Street, New York, N. Y. 
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Industrial Policies 
Given Ordinary Terms 


TEXAS SUPREME ; COURT RULING 


State Commissioners Insist on Third 
Year Loan Values and Make Require- 
ment Retroactive 


Lite insurance history was written by 
the Texas Supreme Court when it ruled 
in an appeal brought by the American 


National Insurance Co. of Galveston, 
that rewardless of limitations in an In 
dustrial policy the beneficiary thereun 
der should have been accorded the same 


privileges aceorded buyers of Ordinary 
lite imsurance, 

\nother chapter in the 
written recently when the 
ot Insurance Commissioners 
cause of the decision, that henceforth 
all Industrial life companies must give 
third year loan values, and further, when 


it ruled that all old policies now in force 


same case was 
Texas Board 
ruled, be 


ave construed as though they did pro 
vide third year loan and non-forfeiture 
values, 

Heretofore the custom for many years 
was to grant cash values only after the 
tenth vear, but more recently some com 
panies have been granting cash values 
after the fifth year. They also had al 
lowed paid-up insurance, but they did 
not allow automatic extended insurance 
or the policy loan privilege 

The net result of the deetsion, en 
titled American National Insurance Co 


plainti® in error, versus Georgia Etta 
Foster, et vir, defendant in error, is to 
make all Industrial life policies now in 
force in Texas and henceforth to be is 
sued, miniature Ordinary life insurance 
policies, instead of distinctive Industrial 
policies, according to Industrial life men 
consulted there 

The court upheld favorable 
btained by Georgia Etta 


decisions 
Foster ot 


Wichita Falls in the trial and appellate 
courts, to the effect that the company 
should have paid the face amount of a 


$700 pohey instead of the 
the amount of paid-up 
vided in the contract 


Stipulated Form 


cites Article 4732 
insurance shall be 
delivered in this state or be 
issued by a life insurance company or 
vanized under the laws of this. state, 
unless the same shall contain provisions 
substantially as follows:” and then sub 
division 7; “A provision which, in event 
of default in premium payments, after 
premiums shall have been paid for three 


$00.05 
pro 


sum ot 
msurance 


The court's opinion 
“No policy of life 


issued or 


tull years, shall secure to the owner of 
the policy a stipulated form of insurance, 
the net value of which shall be at least 
equal to the reserve at the date of de- 
fault on the policy, and on any divi 
dend additions thereto,” ete. 

The opinion emphasizes the phrase 
“shall secure to the owner of the policy 


a stipulated form of insurance” and de- 
nies that the policy in question met this 


test. “We are of the opinion that the 


legislature, in using this language, meant 
a provision which will, by its own terms, 
automatically secure to the policy owner 


a specified form of non-premium-paying 


insurance” the opinion asserted. It held 
ilso that “paid-up insurance” and “ex- 
tended Term insurance,” both are em- 
braced within the purview of the term 
“stipulated form of insurance.” 

It holds further that the policy pro 
vision for a “whole life” policy must be 
disregarded as arriving at a conclusion 
and the terms of the statute must be 


as constituting terms 
which the parties made 
policy was issued 
Right to Choose 

“Considered as a term of the contract, 
the statutory provision to the effect that 
a ‘stipulated form of insurance’ shall be 
secured to the policyowner implies the 
unqualified right in the insured (or the 


ead into the policy 
ft the contract 
the time the 


beneficiary) to choose which particular 
form of non-premium-paying insurance 
shall be given effect. Since, therefore 


no choice 
the 


in this respect was made by 
insured in the present instance, and 
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A. L. C. Plans for Investment Course 


(Continued from Page 1) 


necessary to interest the companies, thei 
chief executives and investment officers 
This croup will be responsible, after sat 
istying themselves as to the wishes ol 
the membership, for the decisions as to 
cost, curriculum, faculty, living facilities ; 
furthermore, the group will work jointly 
with a similar one representing the edu 
cational institution chosen, 
Will Pick Faculty With Care 

When an institution has been chosen 
and the preliminary plans made, then 
such institution will be requested to name 
one or more of its faculty or administra 
tive force to an executive comunittee to 
which the American Life Convention will 
also name a suitable number, It will 
prefer that such institution offer the as 
sistance not only of educators, but also 
of men experienced along administrative 
lines. The director of the seminar will 
be a representative of a college who 
will operate subject to determined policy 


of the executive committee. Such exec 
utive committee will) probably include 
the manager of the American Life Con 
vention or his nominee, who will be 


associate director, 
opinion of the 
committee that the faculty 
carefully chosen as the 
whole project will depend more on that 
point than all else. Also, that the faculty 
has more than academic knowledge. 
They should be men who understand 
something of the problems of the com 
panies and, most of all, they must have 
knowledge and experience in adult edu 
cation as contrasted with college stu 
dent work. 

Admission Requirements of Student 

ody 

will be no educational or age 
requirement for admission to the first 
session to be held. Nor will this seminar 
be restricted to men as there are sev 


designated 
It is the educational 
should be 


success of the 


There 


eral women in investment work with 
member companies of A. L. C. The 
plans will in no way conflict with the 
Life Office Management Association 


which ts cooperating, 

Choice of an educational institution 
will be made partly on the basis of liv 
ing and dining facilities available. The 
quality of physical exercise facilities and 
other services needed will also be con 
sidered. All enrollers will be required 
to live in the accommodations provided 


during the entire resident session. The 
time will be conserved by using for in 
struction or conference part of several 
evenings and Saturday and on Sunday, 
RETAILERS BUYING MOST 
Retail dealers led all other occupa 


roups last month both in number 
policies purchased and in total 
insurance bought, according 
National Life’s monthly sur 
vey of sales of policies for $10,000) or 
more. Physicians and = surgeons were 
tied for second with lawyers, judges and 


tional g 
of large 
amount of 
to Lincoln 


justices in number of policies but had 
sole possession of second place in vol 
ume purchased. 

since ‘extended Term insurance’ still was 
available at the time insured died, it fol- 
lows that Mrs. Foster has the contract 
right to choose, as she has done, this 
type of insurance to be given effect,” 


the opinion concluded. 

Commissioners’ Views 
insurance commis- 
according to some 
henceforth In- 
— grant a 


ruling of the 
means that, 
Industrial company men, 
dustrial policies in Texas 
full five week grace period, because the 
law provides for at least thirty days and 
the Industrial companies make their col- 
lections weekly and the previous grace 
period of four weeks allowed only twen- 
ty-eight days; automatic extended in- 
surance option; cash or loan values be- 
ginning with the third policy year; and 
the granting of the policy loan privilege 
beginning in the third year. 


The 
sioners 


allowing ample time, however, for rest 


and phy sical recreation. 
Register at A. L. C. in Chicago 


Present plan is to have registration 
nade and fees paid at the offices of the 
American Life Convention, Chicago. Fees 
will be charged on an “all-inclusive 
basis,” including tuition, board and room 
and cost of text material used during the 
The all-inclusive cost will prob 
ably be between $175 and $225 per man 
for the two weeks’ session (exclusive of 
expense to and from the place of the 
seminar), 

Although the project) was conceived 
by and is to be sponsored by the Ameri 
can Life Convention the committee feels 
that it should be made possible fo open 
it eventually to the entire institution of 
Leval Reserve Life Insurance. Possibility 
is that in addition to the resident 
sions there will be some extension work. 


Study Topics 


sesston 


sCcsS 


Sugeested topics for study are security 
analysis, mortgage lending problems, re 
lationship of Government and business, 
interest rates and money market, busi 
ness cycles, interpretation of business 
statistics, contemporary economic theory, 
business indices and forecasting, nature 
and purposes of investment, monetary 
and banking policy in relation to invest 
ment, investment and the business cyele, 
investment forms and procedures, legal 
regulation of security legal regu 
lation of insurance company investments, 
factors underlying investment, marketing 
of investments, business forecasting and 
investment, current problems in’ eco 
nomics, prices and commodity markets, 
national income and population trends. 
Public relations and business psychology 
may be elective subjects. 


ISSUCS, 


The Educational Committee 

The educational committee of the A. 
L.. C. consists of the following members: 

For the financial section: Alex Cun 
ningham, Western Life; Grant Torrance, 
Business Men’s Assurance Co.; Paul E. 
Fisher, Indianapolis Life; Charles F. 
Nettleship, Jr., Colonial Life; Willard N. 
Boyden, Continental Assurance. 

For the American Life Convention 
executive committee. Julian Price, Jef- 
ferson Standard; C.F. O'Donnell, 
Southwestern Life. 

Ex-officio: Don F. Roberts, chairman, 
financial section, Acacia Mutual: Frank 
Travers, secretary, financial section, Lin 
coln National Life. 


United States Life Had 
Good Gains This Year 


George M. Selser, exec- 
United States Life's 
new paid Ordinary business 
first half of 1939 was 24.6% 1938 
and 70.2% over 1937. The net gain in 
business in force over the same period 
was 92 over 1938 and 12.1 over 1937. 
Mortality was about 50% of expected. 

“Business conditions generally,” said 
Mr. Selser, “have taken an encouraging 
upturn as evidenced by figures released 
for the first half of 1939 covering many 
different lines of industry. Leading 
business men and _ economists believe 
this upswing will continue. The United 
States Life expects to share in the im- 
proved business outlook, and bring pro- 
duction for the remainder of the year 
to still higher levels.” 


\ccording to 
utive vice president, 
increase in 


above 


FRANKLIN SUIT DISMISSED 
Sangamon County Court, Springfield, 
Ill, has dismissed the judgment and ac- 


counting suit for $1,800,000 brought 
against Franklin Life. The suit was 
brought by F. W. Mahoney, a _policy- 


holder of the time when the company 
issued mutual policies, and sought an 
accounting of reserve surplus funds un- 
der the old policies. 
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Pan-American Names 
Three for Promotion 
FORRESTER, DAVIS AND BRAME 


Appointments Affect Company’s Organi. 
zations in Albany, Ga., Fort Worth 
and Montgomery, Ala. 


Agents” Frank T. 
Life has an- 
Wallace R. 
\lbany, 
Davis as general agent at 
Texas, and J. deYampert 
as general agent at Mont- 


Superintendent of 
Limont of 
nounced 


Pan-American 


appointment — of 
Forrester as district manager at 
Ga.; Sam R. 
Fort) Worth, 
Brame, Sr. 
gomery, Ala. 

Mr. Forrester entered life insurance 
shortly after graduating from Georgia 
Tech in 1925. Mr. Davis, because of his 
interest in athletics, accepted a position 
as a high school coach upon his gradu- 
ation from college, and later taught for 
several years in Texas public schools, 
While engaged in teaching he accepted 
a part-time life insurance contract and 
was so. successtul that he decided to 
devote his full time to the work. When 
Richard S. Nauts was appointed general 
agent for Pan-American’s Houston ter- 
ritory, Mr. Davis joined his organization 
as a supervisor and personal producer, 

Mr. Brame, a member of the Baptist 
clergy for a ‘number of years, eight of 
which he served as a chaplain in the 
United States Navy, winning the dis- 
tinction of being the first chaplain to be 
appointed on an admiral’s staff, has been 
engaved in life insurance selling for ten 
vears., 


Cleveland Women Demand 


Part in Convention Plan 
Kfforts by Cleveland Life Underwrit- 
ers, Inc., to bring the 1940 convention 
of the National Association there are 
continuing unabated under leadership of 
Rene P. Banks, chairman of the Ohio 
committee extending the invitation, De- 
tails of the campaign were given in The 
astern Underwriter of August 4. 
Mayor Harold H. Burton approves of 
the committee’s plans with enthusiasm. 
He is quoted as having said: “No group 
will be more welcome in Cleveland than 
the life underwriters. I have the great- 
est admiration for the underwriter and 
for the tremendous importance of his 
work, not alone in our city but through- 
out the country. Cleveland will be yours 
and you may tell your associates Cleve- 
land wants them and will do everything 
possible to make their visit eventful.” 


The ladies now wish to do their part; 
in fact, they have virtually demanded 
that the cashiers’ group be given the 


privilege of forming a 1940 convention 
hostess committee, In lively discussion 
Miss Ann Novak of Manufacturers Life 
told the committee: “When the visiting 
ladies want to know where to shop or 
what to see, we girls will know just what 
to tell them; we will know all about 
prices and styles, whether its wearing 
apparel, gifts for the children or some- 
thing for the house. Besides, we have 
many lovely girls who will feel hurt if 
left out of these convention plans. When 
it comes to the lake ride and dancing, 
we will see that every unattached dele- 
gate has someone to dance with. Any- 
Ww: ay, entertaining is every woman’s long 
suit.’ 

The hostess committee is already mak- 
ing plans in considerable detail. Ruth 
Rudy is chairman and will be ably as- 
sisted by Miss Leta Mellon, Fidelity 
Mutual; Miss Ann Novak, Manufactur- 
ers Life; Miss Marjorie Campbell, Penn 
Mutual; Miss Viola Furst, Monarch 
Life; Miss Betty Minor, Provident Mu- 
tual; Miss Ruth Klagge and Miss Kath- 
ryn Hyde, Cleveland association office, 
and Miss Mitzi Had, Union Central. 





AMERICAN MUTUAL PICNIC 

Half a day of frolic at the Des Moines 
Golf & Country Club was enjoyed by 
members of the home office, American 
Mutual Life of Des Moines. The occa- 
sion was the company’s 


annual picnic. 
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Almost Billion Paid 
On Policies in Year 
DEATH CLAIM TOTAL FOR 1938 
More Than Million Policies Involved; 
Annual Message of Life Insurance 


Committee Makes Report 


an families received an avyre 


An 
ate of $950,599,932 from life insurances 
ompanies in settlement of death claim 


according to a compilation by 
the Annual Message of Life Insurance 
committes This compilation disclose 
that these payments were made to the 
beneficiaries under 1,019,893 policies 

“The contribution of life insurance to 
the economic welfare of the American 
people can be measured by the fact 
that payments to the families of de 
ceased policyholders amounted to an 
average Of $79,216,061 a month last year,” 


in 1938, 


Joseph ¢ Jehan, chairman of Annual 
Message stated. 

“Of the proceeds of policies paid in 
193%, $70%,900,225 went to the benefi 


ciaries Of 270,668 Ordinary policies, o1 


an average of $2,619 pei policy ; $90), 
128.948 to the beneficiarie of 45,102 
Group insurance certificates and $15], 
570.758 to the beneficiaries of 704,123 


Industrial policies.” 
Many Died First Year 

In the case of 46,043 policyholder 
death occurred within a year after they 
had taken their policies, the report 
showed. Payments on these first year 
death claims amounted to $20,588,023, ex 
cluding Group. 

Claims in which death occurred within 
five years after the policy had been 
taken numbered 194,021 in 1938, calling 
for the payment of $126,482,456. Pay 
ments totaling $289,400,154 were made on 
3%5,599 policies which had been in force 
less than ten years, excluding Group. 

Compilation is based on reports of only 
137 legal reserve life companies repre 
senting approximately 92% of the in 
surance in force in this country. The 
twenty states receiving the largest par 
ticipation in the national total and 
amount paid in each follow: 

New York, $162,129,844; 


$63,813,785; 


Pennsylvania, $95, 
198 Illinois Ohio $58,485,137; 
California $45,756,922; New Tersey $44,586,649; 
M $42,046,361; Missouri $26,885, 
: Indiana $21,561,039; Connecticut $18,707, 
Maryland $16, 
Wisconsin $16,626, 
892; Virginia Minnesota $13,791, 
093; Georgia $13,135,494; South Carolina $12, 


987,102; Towa $11,655,433; Tennessee $11,383,627 


; OG. 
assachusett 
7 

335; North Carolina $17,680,905; 


811,360; Texas $16,511,737; 


$15,488,567; 


Pacific Mutual Big Tree 
Stars to Be Entertained 


Guests at the home office of Pacific 


Mutual Life August 14 and 15 were 
members of the Big Tree Top-Stars 
Club, leading producers of the com 


pany’s sales force throughout the coun 
try. The group enjoyed two days of 
conference and entertainment with com- 
pany officials, followed by a visit to the 
San Francisco Fair. Accompanying the 
lop-Stars were also those who won trips 
to the Treasure Island Exposition of- 
lered as prizes in a marathon produc- 
tion contest staged by Pacific Mutual 
last year. 
Included in the 


group invited to the 
home office were Top-Stars Roy A. 
Schroder, Los Angeles; R. Earl Den- 


man, Cincinnati; O. H. Whitten, Fargo, 
Va.; Abram L. Geller, Houston, Texas, 
and Stanley Park, Tuscaloosa, Ala., all 
of whom were accompanied by their 
wives. The contest trip winners were 
Walter K. Madison, San Diego: R. A. 
Brown, Los Angeles: Arthur Werre, Jr., 
St Louis, Mo.; Hilda J. Meade, Cincin- 
nati; M. Oliver Nix, Atlanta, Ga.: David 
R. Cohen, Omaha, Neb.: Robert K. Zim- 
mer, Columbus, Ohio; Robert Bryant, 
Ir, Kort Worth, Texas, and Richard J. 
Moraff, Newark, N. J. ; 
General agencies represented in the 
leaders group are located in Virginia, 
lexas, Alabama, Ohio, Georgia, Mis- 
sourl, New Jersey and California. 


Chosen Agency Assistant 





RALPH P. McCASKY 


kK. DP. McCasky, a native of Chi 
cago, was selected as agency assistant 
in the Arch R, Houle agency of Massa 
chusetts Mutual Life in that city. 


REPORTS BUSINESS GOOD 
kk. Lindsay Armstrong, agency mana- 
ger in Canada, Standard Life Assurance 
Co., who has returned from a_ visit 
to the Maritimes, reports business in life 
insurance brisk in the province of New 
Brunswick. 
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Aetna Life’s July 
Effort Successful 
MONTH’S AVERAGE SHATTERED 


Agencies in Kansas City, Toledo, Albany, 
Brooklyn, Omaha and Seattle Win 


Special Recognition 
An increase in written busines 
49% over the previous three-year July 


average was the result of a 
compaign held during July by the 
Aetna Life. A 
the “Force of July,” as the campaign 
was called, was excceded by 
sixty out of seventy-four general age: 
: their individual agen 


wide 
company quota set f 
and 
cies exceeded 
quotas 
Trophies for meeting individual quota 
were won by 637 salesmen during tl 
“Force of July” campaign, and twenty 
two salesmen produced written busine 


during the month at a “million dollar 
rate” or better. 
Awards Made 
In connection with the campaign re 
sults, Vice-Presidents S. T. Whatley 


announced that winners of “Early Bird” 
plaques were the D. M. Skinner agency 
at Kansas City among the larger gen 
eral agencies, the Blosser & Hill agency 
at Toledo in the second group and the 


H. N. Lonergan agency at Albany i 
the third group. Runners-up were the 
G. V. Austin agency at Brooklyn, the 
H. E. Sorenson agency at Omaha and 


the Paul R. Green agency at Seattle 

Early Bird Day, which has been con 
ducted on July 1 for twelve years, i 
really a “get away day,” being the first 
day in the qualifying year for the « 
pany’s annual conventions. 


Pertinent Part of Judge’s Decision in 


Tax Case on Estate of F. F. Dryden 


Reported in last weck’s The Eastern 


Underwriter was the case of Chase Na- 


tional Bank as executor, estate of Forest 
F. Dryden v. the United States in which 
Judge Alfred C. Coxe of the United 


States District Court for the Southern 
District of New York held that proceeds 
of life insurance policies and proceeds 
which the in- 
right to 


of dividend additions in 
had not 
beneficiary were not sub- 
The case has cur- 


sured reserved the 
change the 
ject to estate taxes. 
rent importance because it is closely 
analogous to the recent Bailey Case 
in which it was ruled that proceeds of 
a life insurance policy were subject to 
taxation in spite of the fact that the 
insured had retained no incidents of 
ownership in the policies. 

The pertinent part of the Judge Coxe’s 
opinion in the case of the Chase Nation- 
al Bank as executor of estate of Forest 


F. Dryden v. United States is given 
here: 
“The taxes were assessed under Sec- 


tions 301 (a) and 302 (g) of the Revenue 
Act of 1926. Section 301 (a) imposes a 
tax ‘upon the transfer of the net estate 
of every decedent.’ Section 302 (g) pro- 
vides that in determining the value of 
the gross estate of a decedent there 
shall be included ‘the value at the time 
of his death of all property * * * (g) to 
the extent of the amount receivable by 
the executor as insurance under policies 
taken out by the decedent upon his own 
life; and to the extent of the excess over 
$40,000 of the amount receivable by all 
other beneficiaries as insurance under 
policies taken out by the decedent upon 
his own life.’ 
Inclusion of Proceeds 

“The government makes no contention 
that any interest passed to the benefi- 
ciary of the policy as a result of the 
death of the decedent. It rather takes 
the position that Section 302 (g) re- 


quired the inclusion of the proceeds of 
the policy in the gros 
though no legal incidents of 
were retained by the decedent. It seck 

to justify this construction of the se¢ 

tion of the theory that life insurance is 
testamentary in character, and when 
taken out by the decedent upon his own 
life may be regarded as a substitute for 
a testamentary disposition. 

“This position of the government has 
recently been upheld in the Court of 
Claims in Bailey et al. v. United States, 
decided May 29, 1939, but not yet offi- 
cially reported. It has, however, been 
squarely rejected in Helburn v. Ballard, 
85 F. (2d) 613; Walker v. United States, 
83 F. (2d) 103: and Thomas C. Boswell 
et al. v. Commissioner, 37 B.T.A. 970 

Effect of Section 302 

“T do not think that any 
of Section 302 (g) as urged by the government 
is at all Section 301 (a) imposes 
tax upon the ‘interest which ceased by reason of 
death.’ The two 
gether. When so read, they limit the 
tion of Section 302 (2g) to 
there is some shifting of the 
as a result of death. In the 
contention that any 


estate even 


owne rs] ip 


such constructior 
tenable. 


sections must be read te 
applica- 
policies in whict 
decedent's interest 
present case, there 
legal incidents 

retained bv the decedent 


is no 
ownership were 
Neither is it urged that any interest passed 


the beneficiary of the policy as a result of the 


decedent’s death. I am satisfied, therefore, tl 
Section 302 (g) does not require that the pre 
ceeds of the policy be included in the gross 


estate of the decedent 
Purpose of Life Insurance 
“The government insists that Section 302 (<) 


was designed to prevent tax evasion, and 


no shifting of needed to sustain it 


interest is 
on that ground. The analogy is to the tax or 
transfers in contemplation of death, which was 
Millikan v. United States, 283 U.S 


15, on the ground that it was a tax on transfers 


upheld in 


intended as substitutes for testamentary disposi 
Life insurance is not, however, inherently 
testamentary in character; it is more 
procured with a purpose to protect dependents 


tions. 


often 
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TEXAS ENDORSEMENT GIVEN 


Many local life underwriter associa 

tions, including those in Texas, have 

ne ecord ase ] s O T) 

D u a Té x State a nt I r Lir ] 

National Life, for tr es of the Na 
10 n 


COUNCIL BLUFFS DIST. AGENT 





Claude Fisher, general agent for Con- 
necticut Mutual Life at Des Moines, 
has announced appointment of Marior 
L. Shugart, as district agent in charge 

f Coun il Bluffs, Ia. 


ST. LOUIS MUTUAL IN OKLA 





St. Louis Mutual Life has entered Okla 
homa with Virgil A. Gaston and Vester 
C. Gaston, general agents 
1 t “ 5 ide A 
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policy and the pa ip additional insurance.” 
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By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time. 
No. 98 
Bernard A. Haas, supervising assist 


Mutual Life 


ant, William H. Kee agency, 
of New York, Brooklyn, has proved 
through the actual sale of life insurance 


in the field that the modes of settlement 


section in the rate book, supplemented by 





m didn't know 


You mean really y 
insurance under option was the answer to 
the problem 


and a pencil, furnishes 
tool that he 
a man’s minimum re 
total up 


that he 


a piece of paper 
him with the 
to put 
quirements 
the amount of hk 


sales needs 
a picture of 
before him and to 
insurance 
needs to complete the 
Having gone into the 
Haas asks first of all for a 
paper. He “Let me 
Your daughter's 
And 


program 
interview, Mr 
piece of 
says show you 
interesting 
name is Alice, isn’t it? 
is she—7? Well, if anything 
happen to the insured under your life 
insurance policies it will take—some say 
$5, some $10, but let us say $8 is enough 
$8 a week or about $32 a month for 


something 
how old 
should 


fourteen years to take care of Alice until 
she reaches her majority. You're. broad 
minded, aren't you, Mr. Prospect? Well, 


I want to show you something that our 
legal department is doing.” 

Then Mr. Haas really goes to work on 
the paper; writes down five numbers 


from one to five. After item four he 
writes: “Income to wife as trustee for 
Alice.” Then he says: “Look at this 


table called Option 2. Here is fourteen 
years, and the company says that to pro- 
vide $7.03 a month will require $1,000 
of life insurance Alice requires four 
and a half times that amount; so that 
the necessary amount of insurance nec- 
essary for Alice’s support until she 
reaches her majority is $4,500.” 

Mr. Haas takes his prospect through 
all five steps: Cash; Income to wife for 
readjustment period; Income to wife for 
life or for number of years certain; 
Income to wife as trustee for Alice: 
Resulting income to the insured for his 
old age vacation 

Settlement options give the answer to 
the problem. Minimum required income 
is translated into necessary amounts of 
insurance; total insurance is translated 
back income at 60 or 65 


into monthly 
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Annual Message Ads 
To Play Up Agents 


INSURANCE SHOWN IN ACTION 
Publicity Committee Chairman Gamble 
Says Complete Story Will Be 
Given Public in October 
Importance of the part newspaper ad 
vertising will play in the 1939 Annual 
Message of Life Insurance, which will 
give prominence to the theme “Life 
Insurance in Action” and play up the 
part of the agent in making insurance 
benefits possible to so many people, has 
been emphasized by Seneca M. Gamble. 
Massachusetts Mutual, chairman of the 
publicity committe. The annual message 
is to be delivered the week of October 


Accompanied by E. M. Wood, assist- 
ant actuary of the company, Mr. Gamble 
addressed a meeting of agents and their 
Hershey, 


wives from Williamsport and 
Harrisburg, Pa. Discussing the theme 
of this vear’s annual message, Mr. Gam- 


ble said that emphasis would be put on 
what people get out of life insurance. 
Agent to Be Advertised 


“Life insurance is truly today’s harvest 
from yesterday's foresight,” said) Mr. 
Gamble. “But life insurance does not 


suddenly spring into being in the hour 
of financial need. It comes as the result 
of conscientious effort on the part of 


you and the other capable life under- 
writers. In 1938 death claim payments 
alone amounted to enough to pay $100 
a month to more than a million families 
for a vear. The benefits of life insur- 
ance last vear were enough to supply 
the whole nation with all its bread and 


butter 

“You will be interested in knowing 
that the advertising and publicity of the 
\nnual Messave of Life Insurance dur- 


ine and preceding the week of October 


23 will give the public a complete story 
of life insurance in action. You and 
vour fellow agents will certainly not be 


overlooked in the advertising.” 


VISITOR FROM KENYA 
L. D. Levy Is Superintendent of South 
African Mutual Life of Capetown, 
S. A.; On Trip Around World 
Making a trip around the world, L. I 
Levv of Nairobi. Kenva Colony, Africa, 
is due in New York this week. He has 


been visiting the Pacific Coast and met 
a number of insurance men in San 
Francisco 

For some time Mr. Levy has. been 


the leading producer of the South Afri- 


can Mutual Life Assurance Society of 
Capetown, South Africa, making his 
headquarters in Nairobi. For several 


vears he paid for in excess of $1,000,000 
\bout three months ago he was made 
sunerintendent of the company in Kenya. 

Durine his trip he plans to study agen- 
cy conditions and methods in this coun- 
try, Canada and Europe. 


DES MOINES ASS’N GROWING 

W. K. Niemann, Des Moines agency 
manager, Bankers Life of Towa and re- 
tiring president of the Des Moines Asso- 
ciation of Life Underwriters, says that 
the membership has increased from 183 
last year to 230 at present. Clarence 
Cooner, Jr. Penn Mutual, is chairman 
of the membership committee. 


LITWACK SPEAKER ON TAXES 


Ned C. Litwack, Newark, N. J., will 
he one of the principal speakers at the 





Leaders Club convention, John Han- 
cock Mutual, in Washington Septem- 
ber 5-7. He will talk on taxation and 


technical points in connection with busi- 
ness insurance, on which subject he is 
considered an authority. 


MANY LANSING AGENTS QUALIFY 

Dominion  Life’s Lansing, Mich... 
branch has qualified the second largest 
number of agents for the company’s 
golden jubilee convention in Quebec this 
month. Roy Mowlin is branch 
manager 





_ HEARD On The WAY 


Wells, who has been in the 
‘business twenty years, who 
attended the first meeting of the Wo- 
men’s Quarter Million Dollar Round 
Table in’ Boston, and who upon a 
number of oceasions has made the Top 
Club of the New York Life, was the 
subject of a long sketch in the New 
York Sun last week. For twenty-five 
years she was a secretary of the Y. W. 
C.A. Born in Wethersfield, Conn., she 
was graduated from Wellesley College. 
She is a member of the Town Hall 
Club, Wellesley Club and the English- 
Speaking Union. She has written poli- 
cies on many families and one of her 
noted risks was on a class of Barnard 
College. She says she tries to make ten 
calls a day. 


Sarah ¢ 
insurance 


Leon Gilbert Simon, « one of the leading 
agents in New York City of the Equi- 
table Life Assurance Society, is author 
of “Corporation and Partnership Insur- 
ance.” He has already had_ published 
books he has written on “Business In- 


surance,” “Business Security” and “In- 
heritance Taxation.” 

The new book, “Corporation and 
Partnership Insurance,” is written in 


style. In addition 
to the fundamentals it includes a num- 
ber of verbatim presented cases. Pub 
lishers are the National Underwriter 
Co., Cincinnati office. 


easy, non-technical 


The late Mortimer 
an employe of the J. Walter Thompson 
Advertising Agency, New York, origi- 
nated the slogan “The Prudential Has 
the Strength of Gibraltar.” In 1896 he 
was introduced to John F. Dryden, 


Remington, when 


founder and later president of the Pru- 
dential. Mr. Dryden asked him if he 
could) devise an advertising idea that 
would symbolize strength, The Gibral 
tar slogan was the result and wher n it 
was submitted it was accepted imme- 
diately. 


Uncle Francis. 
CONTINENTAL ASSUR. RECORD 


Company Makes New Highs in Admitted 
Assets, Insurance in Force and 
Surplus to Policyholders 

Continental Assurance, Chicago, an af- 
filiate of Continental Casualty, shows re- 
markable results for the first six months 
as follows: Insurance paid-for $15,180,- 
214, an increase of more than 6% over 
the same period in 1938. Insurance in 
force $239,802,216, an increase of $7,829,- 
718 over the preceding year end, a new 
high figure. Admitted assets $31,926,326, 
an increase of $1.487,990 since December 
31, 1938, a new high. Surplus to policy- 
holders—excluding general contingency 
reserve of $280,000—$3,596,419, an in- 
crease of $89,319 since the preceding year 
end, also a new high figure. 

MAY PROVIDE PENSIONS 

Governor Horner of Illinois has per- 
mitted to become law without his signa- 
ture a bill that permits downstate mu- 
nicipalities to establish pensions systems 
for their employes through the instru- 
mentality of a referendum election. 


R. L. KELLY SPEAKER 
Ratus L. Kelly, Westfield, N. J., an 
agent of Penn Mutual, was guest speaker 
at an agency meeting of the Prudential’s 
home office Ordinary agency in Newark. 
He spoke on prospecting by direct mail. 


JAMES OFFICE MAKES GAINS 

Report is made by Clayton F. Lund- 
quist, manager life. accident and health 
department, Fred S. James & Co., Chi- 
cago, of a 324% increase in life busi- 
ness the first six months of the year, 
with a 13.3% increase in accident busi- 
ness. 








TARRANT ‘STILL ON PLUS SIDE 

Berrien Tarrant, Chicago manager for 
Canada Life, on August 15 completed 
his twenty-first plus month since taking 
over the agency. 
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Farewell —ener 
To Samuel Karsch 


ALVIN DALAGER TOASTMASTER 


Eighty-five Equitable ‘Society Agente at 
Affair; Send-Off to New Set-Up 
Under A. Rosenstein’s Leadership’ 


A farewell luncheon party was given 
to Samuel Karsch, Equitable Society 
manager in New York City, last Friday 
in the Carlton Club, Hotel Pennsylvania, 
on the eve of his departure for Califor- 
nia for a year or more to regain his 
health. The affair, which was attended 
by eighty-five agents in the Karsch and 
Abraham Rosenstein agencies, marked 
the consolidation of these two offices 
under the leadership of Mr. Rosenstein, 
Alvin Dalager, Equitable vice-president, 
was the toastmaster and a novel touch 
was given to the occasion by David A, 
Freedman, million dollar producer in the 
Rosenstein agency, when he presented a 
letter signed by every member of that 
office to the producers of the Karsch 
agency welcoming them into the new 
set-up. 

Arthur Spalding, assistant to Vice- 
President William J. Graham of the 
Society, who was unable to attend, spoke 
appropriately to the occasion as did 
reg 4 Levin of the Karsch agency, 
David A. Freedman and Agency Mana- 
ger Saddeie Mr. Levin presented 
Samuel Karsch with a handsome travel- 
ing bag which the latter graciously ac- 


cepted in a farewell speech. He also 
received a big floral display from. the 
Equitable Society board of managers, 


and many letters and telegrams were 
read bespeaking the best wishes of his 
friends and associates in this city for 
his speedy recovery and for the success 
of the new arrangement which became 
effective August z 


STARR RETURNS FROM ABROAD 


C. V. Starr, president of the United 
States Life, and Mrs. Starr returned on 
Monday to New York from a six weeks’ 
trip abroad. Mr. Starr will make his 
headquarters at the home office of the 
United States Life. 101 Fifth Avenue, 
New York, for an indefinite period. 


ZUGAR LICENSES REVOKED 

Superintendent of Insurance Pink of 
New York has revoked the licenses of 
Kenneth Zugar, 29 Jeanette Street, An- 
nadale, N. Y. He was licensed as an 
agent of three life companies. 





INSURANCE SELLER JAILED 


Michael Petricchione, 1665 East New 
York Avenue, Brooklyn, was sentenced 
to an indeterminate term in the state 
penitentiary by the Court of Special 
Sessions. Petricchione was charged with 
having sold insurance for the Imperial 
Protective Union of Shreveport, La., and 
the Bankers Mutual Benefit Association, 
neither of which companies was licensed 
to sell insurance in the State of New 
York. In 1937 the Imperial Protective 
Union was found guilty of using the 
mails to defraud. 





ALTMAN BECOMES CASHIER 

Following the resignation of G. C. 
Hunter, formerly — of the Trav- 
elers’ Wheeling, W. branch, M. V. 
Altman, assistant ha has been 
placed in charge of the cashier’s depart- 
ment of that office. 





WINS GOLF TROPHY 


Southern California Manager H. S. 
Standish of the Sun Life of Canada 
is winner of the golf trophy offered 
by the Seniors Golf Association, which 
he won with a net score of 66. 


MAY ACCEPT 4%% RATE 


Loan agents in the Twin Cities for 
a of the large eastern life companies 
have been instructed to take FHA mort- 
gages at the new rate of 44%. They 
have placed considerable money in St. 
Paul and Minneapolis territory at the 
5% rate. 
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Philadelphia’s Bid 
Being Strengthened 


GETTING HELP FROM OUTSIDE 


Pennsylvania and Delaware Organiza- 
tions Aid Plan to Bring National 
Association Meeting East 
Philadelphia’s campaign for the 1940 
convention of the National Association 
of Life Underwriters is assuming larger 
proportions and has now become a tri- 
state affair. The Pennsylvania associa- 
tion, one of the largest, has joined the 
Philadelphia group in its bid for the con- 





P. B 


RICE 


vention and P. B. Rice, Harrisburg, 
president of the state body, will be in 
St. Louis next month when the national 
convention is held, to direct activities 
of the state organization’s efforts in be- 
half of Philadelphia. 

Delaware association has also decided 
to throw its support to Philadelphia and, 
as has been known for some time, the 
New Jersey association backed the At- 
lantic City group in withdrawing from 
any effort to compete with Philadelphia. 
Life insurance men there are building 
their case on the assumption that the 
East is due for the convention anyway, 
and Philadelphia is the logical place 
for it. Philadelphians are also using 
the New York World’s Fair as a lure 


to bring conventionists eastward. 
Chance to Honor Huebner 


The other principal reason advanced 
by Philadelphia for deserving the 1940 
ineeting is that it will give the National 
Association a long sought opportunity 
to render fitting and lasting tribute to 
Dr. S. S. Huebner, president American 
College of Life Underwriters and Pioneer 
life insurance educator. Also, Univer- 
sity of Pennsylvania, of which Dr. Hueb- 
ner is insurance professor, will hold its 
bicentennial celebration in September, 





LEAVE AFL FOR CIO 


Four hundred North Carolina insur- 
ance agents in five local unions of the 
American Federation of Labor have 
voted to sever their connection with 
the AFL and have applied for affiliation 
to the CIO, it was announced today 
(August 10) by Lewis Merrill, president 
ot the United Office and Professional 
Workers of America, CIO union active 
in the insurance field. The local unions 
concerned take in Raleigh, High Point, 
Rockingham, Fayetteville, Lumberton, 
and Burlington, North Carolina. 


WIN SERVICE PINS 


Occidental Life men who have com- 
Pleted long service with the company, 
and who have been rewarded with ser- 
vice pins are B. W. McDavitt, home 
office agency, twenty year diamond pin, 
and R. J. Kimball, home office agency, 
ten year gold pin. 


Contribution of Life 
Insurance to Stability 


“In order to be entitled to public rec- 
ognition, we must earn it,” said Holgar 
J. Johnson, president National Associa- 
tion of Life Underwriters, in a talk be- 
fore the Fraternal Field Managers As 
sociation at its annual meeting in De- 
troit August 13. 

Referring to the performance of life 
insurance Mr, Johnson said: “During the 
last six years, from 1932 to 1938, while 
the Federal government has poured out 
approximately $12,800,000,000 to help stem 
the tide of economic disaster, the life 
insurance companies returned to the 
American people in that same period, 
exclusive of policy loans, $15,700,000,000 
all of which the American people had 
saved for just that kind of emergency 
Then, in the year 1938 alone, there was 
$2,600,000,000 paid out, 62% of which 
went to living policyholders, and the 
remainder to beneficiaries. This is per- 
formance in no uncertain terms.” 





PETER A. GELDHOF DEAD 

Peter A. Geldhof, Grand Rapids, 
Mich., believed to have represented a 
life company for a longer period than 
any other local man, died there August 
8, age 76. He had been in the field for 
nearly fifty years and had represented 
the Canada Life for forty-five years. 
He was a member of the Millionaires 
Club of that company and had lived in 
Grand Rapids sixty-three years, having 
gone there with his parents from Hol- 
land. 


LABOR BOARD CITES TWO COS. 
The American National Life of Gal- 
veston and the Sun Life of Baltimore 
have been cited to appear before the 
National Labor Relations Board at Chi- 
cago to answer charges of having vio- 
lated the Wagner wage and hour act 
The American National has been in- 
structed to appear August 25 and_ the 
Sun Life August 29. 


Eugene B. Stinde Dies 
Suddenly in St. Louis 


LONG WITH N’WESTERN MUTUAL 
Prominent in Middle West and Million 
Dollar Producer for Many Years; 
Was 56 Years Old 





Eugene B. Stinde, one of the large 
life insurance producers in the Middle 
West, widely known in the business and 
a life member of the Million Dollar 
Round Table, died suddenly of a heart 
attack in the office of Dr. Martin J 
Glaser in the Mississippi Valley Trust 





EUGENE B. STINDE 


Building, St. Louis, Tuesday afternoon 
He was 56 years old. 

Mr. Stinde was connected as special 
agent with the Clarence H. Poindexter 





Records of Calls and Interviews 
Prove High Value of Time Control 


A demonstration of how number of 
calls and interviews works out in actual 
production of business is furnished in 
“Sunkist Comments,” agency bulletin of 
the Fred M. McMillan general agency at 
Los Angeles for Penn Mutual. The ef- 
fects of time control are well illustrated. 
The figures used cover sixteen months’ 
work by three men in the agency. Vice- 
President Alexander Patterson of the 
company thought so well of the exhibit 
that he had it sent to all agencies. Mr. 
McMillan’s comment follows: 

“We have often heard the statement 


FIGURES COMPILED MARCH, 


Re OE MAE. cidade saxethe ees eneeeae® 
po rere ere rere re Tyrer 
Weeder GE GmleS WOIRS. oc ciiccvesccisaveccicoes 
Number of applications .........ccccccsccccees 
AMONG WHER cc cecccccsevcveccccecccseesee 
Average application 
DE WE DP oo oven ntessaweeacisvwceness 


Calle 00 WMICIVIEWS oc cccccccvcescsccccaceeses 
Calle 0d Gales COIS cccencccccsscccsccccveses 
Interviews to sales talks 
Sales talks to applications ......2..+.+22e+005 
Total commissions (renewals discounted 50%). 
This would indicate effort value: 

Each call 
BE kk vo ov aid cc cteneindas reverses 


Te: GR TI hii ins cece snetiensctarsinons 


Each application 
Excluding renewals 
Each call 
Ta atl: BE ick ccccacecnssceen ened aceaes 
Each application 


in our business, ‘we get paid in propor- 
tion to the amount of work we do.’ In 


other words, there is a way to determine 


the value of our efforts in this business. 


By our averages we can determine the 
true money value of a day’s work. You 
will all be interested in studying the 
averages of Dan Flynn, Joe O’Connor 
and Moon Mullen. These fellows have 
kept their daily reports for the last 
sixteen months, and having this large 
a number of reports gives us as accurate 
figures as we hope to get. In other 
words, these three fellows, who are mak- 
ing a success in the life insurance busi- 
ness, are showing us all what it takes 
to get the job done, and here are their 
results: 


1938, TO JUNE, 1939, INCLUSIVE 


Flynn O'Connor Mullen 

cavlid@hewesnks 2,938 2,821 2,384 
curd dae re tindes 1,891 1,696 1,852 
ind ede RE RORw 661 697 844 
Ee ee 97 120 65 
jicta ities $ 366,375 $ 318,82¢ $ 229,558 
(iepeepeeeeks $ 3,777 $ 2,657 $ 3,531 
siesaseed news $ 296,201 $ 290,104 $ 211,779 
nit cecewse nied 1.55 1.¢ 1.28 
ceeeveveneneee 4.44 4.04 2.83 
niece mae 2.86 2.43 2.1 
peseeeuseuewe 6.82 5.80 12 
pea miceea er $ 58.11 $5,187 .0¢ $4,212.28 
piimnewoswanars 3 2.23 BS 1.84 $ 77 
prank wah OE 3.47 3.0€ 2.27 
cvaeeeseceees 9.92 7.44 a 
cha oe ane 67.61 43.22 4 
5ecehh ademas $3,947.96 $3,330.39 $2,695 
ipnitiasetiees $ 1.34 $ 1.18 $ 1.13 
 iateseaweerinks 5.97 4.78 3.19 

40.70 27.75 41.48 


Mr. McMillan continues his comment: 
“Suppose that in the place of our 
regular schedule of commissions we 
should say to you, ‘We shall take the 
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agency of the Northwestern Mutual, hav- 
ing offices in the same building. During 
his lifetime Mr. Stinde is reputed to have 
sold $40,000,000 of life insurance and is 
said to have carried a quarter of a mil 
lion on his own life. 

Native of St. Louis, Mr. Stinde entered 
the life insurance business in 1905 and 
his production as an agent rose steadily 
reaching $1,000,000 in 1917 and thereafter 
he was a consistent million dollar pro- 
ducer. 


H. P. ORR AND WIFE KILLED 

Herbert P. Orr, president and general 
counsel, Gleaners Life Insurance Society 
of Detroit, and Mrs. Orr were killed 
instantly August 14 when their car 
crashed into a gravel truck near Vassar, 
Mich. They were on their way from 
their home in Caro to Detroit where 
Mr. Orr was to preside at the National 
Fraternal Congress sessions there. Mr 
Orr was 56. 





GILMORE AT GRAND RAPIDS 

Northwestern Mutual Life offices at 
Grand Rapids, Mich., are now in charge 
of Bruce W. Gilmore, the new general 
agent transferred from DeKalb, IIl., 
where he set several all-time records 
during the last six years. 


SCHWEMM’S BUSINESS UP 

Earl M. Schwemm agency for Great- 
West Life at Chicago reports 28% in- 
crease in its brokerage department the 
first seven months of this year compared 
with the same period last year. R. C 
Frasier is brokerage manager and R. L 
Simpson assistant manager. 


LICKLIDER NEW SCHOOL HEAD 
J. P. Licklider, formerly director of 
public relations, advertising and publicity 
for Missouri State Life, is to head the 
Missouri Institute of Accountancy and 
Law’s School of Advertising and Sales- 
manship, which will begin classes Sep- 
tember 28. The school will offer a two- 
year course. The courses definitely 
scheduled are “Professional Advertising” 
and “Scientific Salesmanship.” 








above averages and pay you on the basis 
of your calls as shown above.’ It would 
be most difficult to get any man in this 
agency to take very much time awa) 
from his field work because he would 
feel that every hour’s time would be 
worth so many calls and, therefore, he 
could not afford to waste any time 
Actually, we do get paid for the calls 
we make because it is the average which 
make up the total. If you are not get- 
ting as much money in this business as 
you would really like to get, then a care- 
ful analysis of the above figures should 
be of tremendous help. Our congratu- 
lations to Joe, Dan and Moon not only 
for the fine job as shown above, but 
for the records they keep daily. It is 
good information for everyone in this 
agency.” 
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LEVEL PREMIUM RESERVE ON 
POLICY SURRENDER 

Some interesting points about the pro- 
visions of Savings Bank Life Insurance 

Massachusetts and New York for the 
full level premium re- 
of policy after six 
by J. E. Hoskins, a 
well-known legal reserve company actu- 
ary, ata meeting of the Actuarial Society. 
Offhand it might be said that the absence 
of an agency organization eliminates the 


payment of the 
serve on surrender 


months was made 


item of unliquidated initial expenses, he 
commented, banks still 
have the special expenses of issuing the 
presum- 


However, the 


and setting up records, 
ably costing as much per policy as in 
an agency company, and more per $1,000 
smaller average policy 
allocation of expense 
between insurance and savings depart- 
ments). With a participating premium 
rate, and initial expenses lower than in 
it is conceivable that 
this practice of allowing the full reserve 
may have actuarial justification. 

“It would be interesting to know 
matter of fact the first 
year premiums less claims, properly al- 
located initial expense, and first year 
dividends leave a first year natural re- 
serve equal to the level premium legal 
said Mr. Hoskins. 

“The concept of allocating expenses 
between initial and renewal is probably 
savings bank practice. A depos- 
terminates his after 
six months receives just the same rate 
of interest in the meantime as depositors 
of much longer standing. Presumably 
the incurred on accounts of 
short duration are reflected in the aver- 
age rate of interest credited to all de- 


policy 


in view of the 


(assuming a fair 


agency companies, 


whether as a 


- ” 
reserve, 


new in 


itor who account 


expenses 


positors. 

It was Mr. Hoskins’ opinion, also, that 
if the insurance banks are to justify 
crediting a higher rate of interest in 
the Insurance Department than in the 
Savings Department, it would seem nec- 
essary to adopt the view of life insur- 
ance as a long term transaction. 





OVERCOMING DECLINING INCOME 

Irrespective whether fire insurance rate 
reductions of the last year or so are 

justified, the fact remains the 
trend continues downward and 
agents’ income straight fire in- 
business is shrinking. This seri- 
problem has challenged the 
ity of the best minds in the production 
field and daily one receives in- 
formation about courses in selling, mer- 
chandising sessions at conventions, in- 


wholly 
rate 

from 
surance 
ous ingenu- 


almost 


spirational talks at formal and informal 
sales liter- 
with the 


meetings of producers, 
ature, and so on, all 
same general problem, 

New types of 
protect property against the 


new 
dealing 
insurance coverage to 
many haz- 
ards to which it is exposed are certain 
to be originated and placed upon the 
market as time passes. That has been 
the history of the insurance business 
since its inception. Research and _ pio- 
neering operations go hand in hand with 
selling, underwriting and adjusting. But 
at the present moment the sales porfolio 
of the average multiple-line fire 
marine company 
assortment of valuable coverages to meet 
the resourcefulness of ambitious 
agent. Most of other than 
straight fire insurance are far from be- 
There is plenty of 
created in 


and 
contains a_ sufficient 
every 
these lines 
ing oversold. new 
business to be almost every 
Few question the statement 
that the American public is paying a 
larger percentage of its income for in- 
surance now than in comparable years, 
economically speaking, in the early twen 
Intensive efforts of the 
educate the 


value of more complete 


community. 


ties. insurance 
public on the 


protection 


business to 


€er- 


tainly have borne some fruit. 
Use and occupancy, rain coverage, 
errors and omissions insurance, rental 


and rental value, builder’s risk forms and 
the wide range of generally 
identified as inland marine are 


policies 
among 
the many lines awaiting more thorough 
contact with the buying public. Not 
every line can be sold with equal facility 
in each community. The local agent who 
knows his town well realizes where the 
possibilities for selling are. The day 
has definitely passed when the order- 
taker can sit back in his office chair 
and comfortably on commissions 
derived from straight fire policy renew- 
als. Casualty insurance income has grown 
to large proportions through intelligent 


live 


sales efforts by agents and brokers. The 
same can be done with the fire insur- 
ance coverages by those agents who 


frankly will recognize facts as they exist 
today, educate themselves on a _ wide 
field of coverages and go out to sell 
them with enthusiasm and conviction. 


Fred G. Appel of Gregory & Appel, 
large general fire and casualty agency in 
Indianapolis, has been named chairman 
of the fire insurance committee of the 
Indianapolis board of trade. Other mem- 
bers of the committee, who are promi- 
nent agency officials, are ~~ G. Gord- 
ner, H. Gage McCotter, E, W. Hoover 
and Obie J. Smith, Jr. 











Samuel Clabaugh and Ralph R. 
Lounsbury 


Samuel F. Clabaugh, new president of 
the Atlantic Life, and Ralph R. Louns- 
bury, retiring president, were snapped by 
a camera man at the Hotel New Yorker 
during the recent convention of the 
company in New York City. The pic- 
ture is reproduced above. While in New 

York the members of the convention at- 
innied the World's Fair. 

* * 

C. J. Rogers, aia of Black, Rog- 
ers Co., Ltd., New Orleans general agen 
cy which represents a number of leading 
fire insurance companies for fire lines 
and the Maryland Casualty for casualty 
lines, has been visiting New York City 
and spent last week-end with George Z. 
Day, president of the Standard of New 
York and Standard Surety & Casualty, 
at his Summer home at Rhinebeck, N. Y. 

* * x 


Mrs. J. R. Brannan, Jr.. who super- 
vises the statistical department of Cra- 
vens, Dargan & Co., Houston, Tex., was 
born on a farm in Bell County, Tex.; 
helped her mother manage the farm un- 
til she was through high school. Then 
she attended Baylor College and Temple 
Junior College. For three years before 
joining the insurance firm she was in the 
credit department of a department store 
in Temple, Tex. 

* * * 

E. A. Roberts, vice-president and gen- 
eral counsel, Minnesota Mutual Life, is 
back at his desk, practically recovered 
from injuries suffered in a 200 foot fall 
down a mountainside during his vacation. 
The accident happened in Glacier Na- 
tional Park when Mr. Roberts sought 
to save his young son from sliding down 
the slope. The result was that both 
plunged 200 feet down the mountainside. 
Mr. Roberts was considerably bruised 
and shaken up and had to be carried. 
He was taken to a hospital at Canoe, 
Alberta. The boy was only slightly in- 
jured. 

* * * 

Barent Ten Eyck, new head of the 
claims bureau of the Association of Cas- 
ualty & Suretv Executives, began his 
new duties on Wednesday of this week. 
During a visit to the association last 
week he was presented to the members 
of the claim division. He has been an 
assistant district attornev in New York 
County under Thomas FE. Dewey. 

. « @ 


Clinton Templeman, casualty manager 
in the Newark, N. J. branch of the 
Marvland Casualtv, will be married in 
the Fall to Miss Marie Freibott of New- 
ark, N. J. Mr. Templeman is the son 
of Leroy A. Templeman, accident and 
health manager in the Maryland’s home 
office. 


J. H. F. Kay, of the office staff of the 
Montreal branch of the Sun Insurance 
Office, Ltd, has been awarded the 
diploma of the Chartered Insurance In- 
stitute. Mr. Kay is an honor graduate 
and prize winner of the fire course of 
the Insurance Institute of Montreal. On 
completing the examinations at the Mon- 
treal Institute he decided to take the 
examinations of the C. I. of Great 
Britain. He was the only Canadian sty- 
dent to present himself for the “% ex- 
amination. He is the son of E. J. Kay, 
manager for Canada at Montreal of the 
North Britich & Mercantile. 

* * * 


George McLean has been elected to 
the board of directors of the Great- 
West Life to fill the vacancy caused by 
the recent death of the late James A. 
Richardson. Mr. McLean is_ president 


of the G. McLean Co., Ltd., wholesale 
erocers, and is also a director of the 
Northern Trusts Co. 

* * * 


L. K. Crippen, vice-president and ac- 
tuary, Acacia Mutual, is spending a 
month on the West Coast following his 
attendance and address at the company’s 
Sun Valley, Idaho, convention. Accom- 
panied by Mrs. Crippen and their two 
sons, Mr. Crippen will visit Los Angeles, 
Yosemite, San Francisco, Portland, Seat- 
tle and Yellowstone Park. 

+ se 2 
executive 


Frank Burns, reinsurance 


and general agent, has returned to 
Seattle from a two months’ trip to 
Lloyd’s of London. His firm is also 


general agent for a Canadian fire group. 
* * * 

Miss Lillie MacAndrews, secretary to 
General Counsel J. H. Doyle of the Na- 
tional Board of Fire Underwriters, sailed 
last Thursday on the S. S. Monterey for 
a cruise to Mexico. She is now in Mex- 
ico City. 

* * * 

Theodore R. Roller, New Jersey state 
agent for the Rhode Island, and Mrs. 
Roller returned Tuesday from a three 
weeks’ cruise to Mexico on the S. S. 
Siboney. 

x * x 

William H. Marks, Seattle, and Miss 
Alice Green, were married a few days 
ago. Mr. Marks is president of C. B. 
DeMille agency, president of Northwest- 
ern Auto Insurance Corp. and past Most 
Loyal Gander Seattle Pond, Blue Goose. 

* * * 

R. V. Mothersill, president of the An- 
chor Casualty of St. Paul, Minn., is on 
a month’s motor tour through the East, 
accompanied by his family. His itinerary 
includes New York City. 

: -s * 

Neil Wright, district agent at L ubbock, 
Tex., for Southland Life for more than 
twenty-five years, has been elected a 
vice-president of the Panhandle South 
Plains Fair Association. 

* * * 

H. Clyde Edmundsen, vice - president 
America Fore group, has been covering 
Pacific Northwest agencies and while 
there enjoyed a week end cruise on 
board the Lady Alice, owned by John 
\. Soderberg, special agent at Seattle. 

x * * 

Kellogg Van Winkle. Los Angeles 
agency manager, Equitable Society, ac- 
companied by Mrs. Van Winkle, is tour- 
ing Europe and will be away until Oc- 
tober 1 

* * * 


Miss Mildred K. Thompson, secretary 
to John S. Thompson, vice-president 
and mathematician Mutual Benefit Life, 


has completed twenty years of service 
with the company. 
* ££ * 


President Harold V. Smith of tlic 
Home of New York was in Los Angeles 
last week. 
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Insurance Co. of N. A. Officers 
Review Volunteer Fire Fighters 
: 
Parade at World’s Fair 

It was Red Shirt Day at the New 
York World’s Fair Tuesday although the 
correct name of the event was Volunteer 
Firemen’s Muster Day. Also, the Insur 
ance Co. of North America got quite a 
publicity play during the day. John Os- 
vood Platt, president of the company, 
reviewed the parade in a special grand- 
stand in front of the Pennsylvania State 
suilding, the grandstand being filled with 
representatives of the company and 
suests, the most prominent of whom was 
Grover Whalen. Later in the day hun- 
dreds of guests of the company saw ex- 
citing exhibits of old and new fire fight- 
ing in another part of the grounds. The 
Fair had a special souvenir ticket print- 
ed which the guests of the company used 
in entering the gates. 

The red shirt as a symbol of a cause 
or an organization, popularized — by 
Giuseppe Garibaldi, Italian patriot who 
routed a Bourbon army, a German army 
and won many other victories in Italy, 
was for generations worn by firemen in 
this country, and is still the principal 
upper garment of volunteer fire organi- 
zations throughout the country. The 
Volunteer Fire Association of America 
was in New York this week with many 
members from all over the country. The 
convention was held in Flushing, L. I. 
not far from the New York World's 
Fair, and under the auspices of the Fire- 
men’s Association of this state the na- 
tional tournament and parade was held 
at the Fair. Visitors to the Fair saw 
some of the most interesting fire fighting 
relics of the early fire fighting days 
which have ever been gathered together 
in the open air. They dated back to the 
bucket brigades and squirters to the 
famous engines which pumped water by 
hand power and others which were run 
by steam. All of them were of a vintage 
before the day of the horsedrawn ve- 
hicles; so there were no horses in the 
parade 

The parade was led by William Innes, 
Philadelphia publisher, who impersonated 
Benjamin Franklin, founder of the old 
Union Company in Philadelphia in 1736, 
which was the first volunteer fire com- 
pany in the Colonies. 

Following the volunteer fire companies 
and their historic apparatus was a large 
delegation of the Philadelphia Mummers, 
all in colorful costume and accompanied 
by their string bands. The Philadelphia 
Mummers is an organization unique in 
this country. More than a century old, 
t consists of many organizations, such 
as the Comic and the Fancy Clubs. At 
the time it ushered in a New Year, and 
did so with tremendous eclat, merriment 
and dancing in the streets. Ever since 
it has been an annual event. 

_The Philadelphia Mummers came _ to 
New York as guests of the Insurance 


























Among those in 
the stand who reviewed them were 
Vice-Presidents Sheldon Catlin and John 
\. Diemand of the North America organi- 
zation; Arthur Davenport, Calvin Rob- 
erts, Charles P. Butler and other asso- 
ciates. The grandstand took on bright 
color by the presence of some young 
women in Colonial costume. Before the 
parade the insurance men and their wives 
had luncheon in the Pennsylvania Build- 
ing. 

Many of the marching firemen and 
mummers were preceded with banners on 
which were inscribed the name of the 
Insurance Co, of North America and its 
date of organization, 1797. There wasn’t 
a type of engine present which was not 
familiar to officers of that company in 
the days when the engines were in daily 
operation. 

Following the parade everybody went 
over to the Court of Peace where there 
was an exhibition of fire fighting and 
life rescue in both the antique and the 
modern methods. Dixie Dunbar, star of 
the music show “The Yokel Boy,” was 
rescued from a one-story “blazing” build- 
ing by a volunteer fire company, which 
also put out the fire by water hand- 
pumped through a small hose. In an- 
other event modern red painted automo- 
biles came clanging along, quickly got 
a ladder up the side of a “burning” 
building and rescued a man from a win- 
dow three stories above the street. 

“Quite a day with everyone seemine 
to enjoy himself or herself greatly,” 
commented Vice-President Sheldon Cat- 
lin to the writer. “And very educational ; 
very educational indeed.” 

The writer asked Mr. Catlin if Harold 
V. Smith, president of the Home, Frank- 
lin and other companies in the rival fleet, 
had been invited. 


Co. of North America. 


He ruminated a moment: certainly 
showed that the name was familiar to 
him. 


“T didn’t see Mr. Smith in our grand- 
stand althovech because of the crowd it 
is possible he might have been there,” 
he said. “If he were not invited it was 
an oversight, but no discourtesy was in- 
tended. We would gladly have had ex- 
ecutives of all the companies present 
and it may be that Clarence A. Palmer 
was negligent in not sending out such 
invitations. That would have fitted in 
with the program which was all in the 
interest of fine public relations. As for 
Mr. Smith, we know of his great interest 
in the old engines and the old volunteer 
fire companies and of his fine collection 
of prints. In fact. I have seen his col- 
lection. If Mr. Smith could have beer 
present he would have greatly enjoyed 
the parade. and when the banners came 
by he could have looked the other way 
without offending any of our people. By 
the wav. will you have a Red Shirt cigar 
—specially wrapped for the occasion ?” 

* * * 
Home’s Ad About Volunteer Fire 
Fighting Companies 

The Home of New York ran a big ad- 
vertising display of Volunteer Firemen’s 
Muster Day. Its advertisement appeared 
in daily papers. Prominent on the page 


was a reproduction of the famous pic- 
ture, “The Life of a Fireman—The Ruins 

-The Take-Up—Man Your Rope,” in 
which old-fashioned engines were shown 
in action at a fire. The Home announced 
in the ad that it would send a reprint 
of this picture in color upon request. 
Its advertisement also printed sketches 
of famous engines run by New York 
volunteers from the Hayseed of 1731 to 
Old Rock of 1859. One sketch was of 
the fire fighting engine, Old Maid, the 
runners of which company were known 
as “Fly-by-Nights” and “Bloods” and 
who were said to be able to lick any 
other company in the New York Fire 
Department. 

The pictures of the models of the 
engine shown in the ads are based on 
models in the Museum Collection of 
Harold V. Smith, president of the Home 
companies, and which is in the head of- 
fice of the fleet at 59 Maiden Lane. 

* + + 


Enormous Supply of Cotton 

The United States has an enormous 
supply of cotton on hand. Recently, the 
United States and Great Britain en- 
tered into an agreement for an exchange 
whereby Great Britain would agree to 
accept 600,000 bales of cotton and the 
United States would accept in exchange 
an equal quantity in value of rubber. 
30th countries agree that the cotton and 
rubber will be permanently stored away, 
taken off the market and used only in 


case of war. At the present time the 
United States Government has more 
than 11,000,000 bales of cotton under 


loan. 

The present cost to the Commodity 
Credit Corp. for handling cotton is ap- 
proximately $45,000,000 a year. This goes 
into storage charges, interest and gen- 
eral expenditures. The corporation is 
now paying a general average of ap- 
proximately 20 cents per bale per month 
for all the cotton it has for storage. 

. = « 


Unique Premier of Wizard 
of Oz Film 


\ friend of mine who has been spend- 
ing his vacation on Cape Cod has sent 


me this week the following with re- 
spect to the Summer stage and film 
colony at Dennis, Mass., and the first 


showing there of the new Wizard Of Oz 
motion picture film. 

“Emotionally as well as_ physically, 
Hollywood, Calif., and Dennis Mass., are 
thousands of miles apart, yet each pro- 
duces motion picture and stage stars 
and each is a gathering place for prom- 
inent actors and actresses, directors and 
producers. These two places differ so 
completely that the distinct contrast is 


a logical explanation why Hollywood 
comes to Cape Cod. 
“Hollywood is new—as years go—is 


huge, glamourous, crowded with people 
and contains residential palaces in addi- 
tion to the dwellings of the less rich. 
Dennis, on the North shore of Cape Cod, 
is 302 years old, has a population in the 
Winter of a couple of hundred people, 
including descendants of the original 
founders of the village and boasts only 
two or three really fine homes. There 
is no industry and ten years ago the 
Summer hotel which had existed for 
nearly half a century, was torn down. 
It is a quiet and unexciting New England 
community where the citizens have calm- 
ly faced a wide variety of hazards to 
life and pocketbook for centuries. 

“Thus, the fact that the newspapers 
in that section of the country announced 
last week that on Friday, August 11, the 
picture Wizard of Oz would have its 
world premier at the Cape Cod Cinema 
and that well known screen stars would 
attend the performance in person caused 
no excitement. 

“To go into background for a moment. 
Twelve years ago Raymond Moore, well 
known theatrical man, opened in Dennis 
a Summer theatre. A few years later 
he built also a beautiful motion picture 
theatre, holding about 300 persons. Both 
have been continuously in operation 
every Summer and are very popular with 
Cape Cod residents and Summer visitors 
alike. Dennis was selected as the site 
for this theatrical center—which now 
includes a dramatic school—because of its 


geographical position, its picturesque 
beauty, and other considerations. 

“My wife and I read in the newspapers 
that Gertrude Lawrence, Sally Eilers, 
Glenda Farrell, Douglass Montgomery 
and some others from Hollywood, who 
were then in Dennis or nearby towns 
rehearsing for plays this month at the 
Dennis theatre, would attend the first 
evening performance of the Wizard of 
Oz last Friday. (This picture was just 
released in New York yesterday), While 
we didn’t plan to see the picture that 
night, but rather the following day, we 
did decide to walk over an eighth of a 
mile to the Cinema and watch the 
premier proceedings, having read of such 
colorful and dramatic nights in Holly- 
wood and seen a few on Broadway. 

“It so happened that the theatrical peo- 
ple had been attending a party as a 
group and as often occurs, were late 
in arriving. As 7:15, time for the first 
performance, approached those who had 
bought tickets went inside to their seats, 
filling the theatre to capacity. Quarter 
to eight arrived, the film show was on 
and nothing happened. We wondered 
whether the newspaper notice was just 
another publicity gag. Then just before 
eight a procession of fine cars drew 
up in front of the theatre, the first 
sounding a siren. Into the lobby filed 
the stars and there stood my wife and | 
as the sole spectators, other than the 
ushers. After a few moments the party 
was escorted to reserved seats in the 
balcony of the darkened house. 

“Dennis boasts of being the theatrical 
birthplace of Bette Davis, Henry Fonda 
and Robert Montgomery, among others. 
These three appeared first, in person, 
in Dennis in 1928. Miss Davis, according 
to the press, was to arrive in Dennis 
early this week on vacation from Holly- 
wood. She was an usher in the theatre 
there in 1927. Others of the Hollywood 
and Broadway colonies whom I saw 
playing tennis, on the beach or on the 


street this month in Dennis included 
Jane Cowl, Edward Everett Horton, 
Karen Morley, Sam _ Jaffe, Martha 
Scott, Thornton Wilder, Murial Wil- 
liams, and in July Ethel Barrymore, 


Kitty Carlisle, Walter Hampden, June 
Walker, Don Terry, Gladys Cooper and 
Philip Merivale. 

“During the years that Dennis has 
been a sort of Eastern gathering spot 
for Hollywood celebrities the following 
screen stars are among those who have 
lived and/or acted there: Basil Rathbone, 
Minor Watson, Peggy Wood, Laura 
Hope Crews, Lloyd Nolan, Alice Brady, 
Spring Byington, Henry Hull, Sir Guy 
Standing, Violet Heming, Ilka Chase, 
Janet Beecher, Lynn Overman, Hum- 
phrey Bogart, Bert Lytell, Mary Brian, 
Fred Stone, Ina Claire, Roland Young, 
Sylvia Sydney, Phil Baker, Madge 
Evans, Jean Muir.” 

* * ~ 
Refugee Accommodation Will Not 
Affect House Insurance 

If anybody in the United Kingdom 
has to accommodate in his home people 
officially evacuated from danger zones, 
any claim he may make under a private 
dwelling policy will not be rendered 
invalid on that account. This decision 
has just been announced by Lloyd's. 

* * 7 


Former Lloyd’s Chairman Leaves 
Fortune 

Charles I. De Rougemont, a Lloyd’s 
underwriter since 1885 and chairman in 
1918 and 1919, who died recently, aged 
74, has left £205,096 ($1,028480). Estate 
duty of £52,100 ($260,500) has been paid 
Among his bequests he left £2.000 to 
Lloyd’s Benevolent Fund, {£1,000 t 
Lloyd’s Patriotic Fund, £200 to the Ma- 
rine Society, £200 to the Lutine Charity. 
and £750 for the benefit of his clerks of 
five years’ service (except those being 
members of Lloyd’s). 

An even larger fortune has been left 
by A. H. James, former director of the 
Law Life, British Law Insurance Co 
and Law Reversionary Interest Society, 
who died recently at the age of 82. Mr 
Tames’ fortune amounted to £250,411 ($1.- 
252.055). on which estate duty of £70,601 
($353,005) has been paid. 
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Agents and Companies 
Fight New CCC Plan 

INSURE STORED CORN 

Little Progress Apparently Made at 


Washington in Move Against Gov't 
Entering Insurance 


IS TO 


leaders of the National 
Association of Insurance Agents, head- 
ed by Executive Committee Chairman 
Sidney O. Smith of Georgia and includ- 
ing General Counsel Walter H. Ben- 
nett, R. W. Forshay of Iowa, member 
of executive committee and chairman 
of the rural agents’ committee, and Wil- 
liam T. Reed, Jr., assistant counsel of 
the association, were in Washington last 
week trying to dissuade the Commodity 
Credit Corp. from putting through its 
proposed plan for the so-called insuring 
of corn. Present also were L. G. Ward- 
er, president of the Farm Underwriters 


A group of 


Association, and Edward A. Born, sec- 
retary, both of Chicago; likewise Robert 
S. Buddy, vice-president of the Glens 


Falls, and Felix Hargrett, Washington 
manager of the Home. 

The CCC plan, to which the stock fire 
insurance business is strongly opposed, 
contemplates insurance of not only 
stored corn on the farm but also corn in 
warehouses, with a rate of 1/10 cent a 
bushel to be charged as against 1/5 
cent rate to be charged for farm stor- 
age. Both of these rates are to cover 
in addition to the primary insurance 
heretofore existing, flood and wrongful 
conversion. The Department of Agri- 
culture was told that the Government’s 
plan is an invasion of the insurance busi- 
ness by the CCC, both as to forms and 
rates. The argument of the Government 
is not against the present cost of pri- 
vate insurance for these corn risks but 
that it is solely a question of bringing 
about simplicity through the establish- 
ment of an insurance fund. 

In a report issued to members of the 
National Association executive commit- 
tee Mr. Bennett says in part: 

Not Insurance Transaction, Says CCC 

“After it was charged by the National 
Association that the Government was 
without power to enter the insurance 
business, and the county administrators 
without power to collect an insurance 
premium from the farmers for the in- 
surance fund proposed to be established, 
because they were not licensed as insur- 
ance agents, the officers of the CCC then 
switched their argument in an attempt 
to show that what they were doing was 
not an insurance transaction and that 
there was no intention to violate any of 
the insurance laws of the respective 


states. 
“On Thursday, August 10, another 
conference was held, this time in the 


old CCC headquarters, at which there 
were present representing the Govern- 
ment: Mr. Sabin, Mr. Goodloe, Mr. 
Rathell and Mr. Briggs. The National 
Association representatives opened up 
the discussion with a request that they 
be given the exact complaint these off- 
cers of the CCC had against the insur- 
ance program and what steps would be 
necessary to be taken in order to satisfy 
the situation. Instantly the discussion 
veered to a justification on the part of 
the officers of the CCC, of the new pro- 
gram they had undertaken, with an ap- 
parent unwillingness to discuss any 
fault to be found with the insurance pro- 
gram heretofore in effect. 

“Mr. Goodloe particularly argued that 
the new program was not an insurance 
one and advanced the further theory 
that the CCC was not in fact making 
loans to farmers but rather had turned 
over to the farmers large sums of 
money, far in excess of the value of the 








corn put up as security, and because of 
that fact the Government was in fact 
the owner of the corn. It had previous- 
ly been argued by the representatives of 
the National Association that the Gov- 
ernment could not establish a self-insur- 
ance fund - property it did not own; 
that if the Government owned the corn, 
then it could insure it or not as it 
pleased, or establish a_ self-insurance 


fund. Because the Government was 
only a mortgagee it had no right in 
logic, in reason, or legally, to establish 
such a fund. 


Present Insurance 
“It was then revealed by Mr. Goodloe 
that the present insurance on all of this 
corn was to be permitted to run to ma- 


turity without cancellation. While all 
loans on both the 1937 . the 1938 
crops fell due on August 1, 1939, insur- 


ance policies had been written for one 
year from the time they were written, 
which was generally in the late Fall of 
1938 or even, in some cases, possibly 
in January, 1939, The errors and omis- 
sions policy was taken out for one year 
on December 1, 1938. 

“It was pointed out by the National 
Association representatives that the CCC 
was in an unconscionable position in 
maintaining present insurance until ex- 
piration and at the same time collect- 
ing an additional fund of 1/5 cent per 
bushel from the farme rs, because such a 
procedure would require the farmer to 
pay for insurance twice. This appeared 
to be a situation that had never oc- 
curred to the officers of the CCC. Ap- 
parently it was the intention of the CCC 
immediately to cancel the errors and 
omissions policy but when they discov- 
ered that the contract itself would not 
permit of such cancellation, they were 
again surprised. 

“At 2 o'clock Thursday, the company 
men appeared before the officials of the 
CCC but soon discovered that the offi- 
cers of the CCC were determined to go 
ahead with their proposed fund. Mr. 
Sabin inquired of the company men 


how many times they had to tell the 
National Association of Insurance 
Agents ‘No,’ contending that this was 
the third time they had given that an- 
swer. They refused to discuss either 
rates or forms and_ reiterated their 
avowed purpose to go ahead with the 
fund on the resealed corn crop of 1937 
and 1938. However, Mr. Goodloe did 
invite from the company men a pro- 
posal for the new 1939 corn loan when 
they were ready to start on that pro- 


gram. 
“All through these conferences the 
company men were most helpful be- 


cause of their knowledge of the situa- 


tion; and their advice on each succes- 
sive step was of great value. I have 
never experienced a more satisfactory 


exemplification of team work. Had we 
not been up against an almost impossible 
situation, the task would have been 
easier and the results more satisfactory. 

“Notwithstanding the fact that the 
CCC has already loaned to farmers 57 
cents per bushel on the 1937 and 1938 
corn, which is worth on the farm a price 
of about 30 cents per bushel, the CCC 
now proposed to advance to the farmer 
an additional sum of money equal to 7 
cents per bushel, to be called a storage 
charge, which will make a loan of 64 
cents per bushel, more than twice the 
amount the corn is worth. 

“Secretary Wallace and his compa- 
triots are intrigued by his ever-normal- 
granary program. The only way that 
can be maintained is to keep this old 
corn sealed up and off the market. 


CCC Seems Determined 


“The CCC is determined that it can 
do a better job in insuring this stored 
corn than can the agents and the com- 


panies. So they have set up an insur- 
ance fund to which they compel the 
farmer, in consideration of this 7 cents 


per bushel additional advance, to pay 
back to the CCC 1/5 cent per bushel for 
insurance with which it will pay insur- 
ance losses. The CCC thereby declares 
that it will thus ‘protect the corporation 
against loss or impairment of any corn 
collateral from the perils of fire, light- 
ning, cyclone, tornado, windstorm, inher- 
ent explosion, flood, hail and theft.’ 
“We have before us today not only 
the determination of a government in- 
strumentality to go into the 
business to the exclusion of agents and 
companies, but this determination is 
(Continued on Page 22) 
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Statement June 30, 1939 
Mieataeteh . $1,500,000.00 


ispitemsheinlapeiaitiedl 3,170,746.29 





* New York Insurance Department Valuation Basis. 

1939, Market Quotation for all bonds and stocks 
this Company's total Admitted Assets would be $6,493,229.15 
and the Surplus would be $3,254,551.03. 


A. J. Couch, Vice-Pres. 
“TWO STANDARDS” 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 
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On the basis of June 30, 1939, Market Quotation for all bonds and stocks 
owned, the Total Admitted Assets ba be $5,888,482.89 and the Surplus 
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Completes Fifty Years 
With Westchester Fire 


OTTO E. 


SCHAEFER 


1889, Otto E. Schaefer, 
widely known president of the West- 
chester Fire Insurance Co. of the Crum 
& Forster group, joined the company as 
an office boy. His successful career is 


In September, 


an outstanding example of the oppor- 
tunity for achievement under the Amer- 
ican way of life. To mark the golden 


anniversary the company has issued an 
attractive leaflet cont: lining a photograph 


of Mr. Schaefer and a brief sketch of 
his career. 
In June, 1907, Mr. Schaefer was ap- 


pointed assistant secretary; in 1913 he 
was elected secretary; in July, 1916, vice- 
president and treasurer, and in 1919 he 
became president. Says the leaflet: 

“Mr. Schaefer’s life work is a record 
of real devotion and achievement in the 
fire insurance world. He is prominent 
in committee and organization work. He 
served as president of the New York 
Fire Insurance Exchange for two years; 
as chairman of the finance committee of 
the New York Board of Fire Under- 
writers for many years, and subse quently 
as its president for two years. He is 
chairman of the advisory committee of 
the Reinsurance Clearing House; chair- 
man of the status of agencies committee 
of the Eastern Underwriters Association; 
and chairman of the board of directors of 
the Underwriters Salvage Co. of New 
York. 

“In addition, he has been a member of 
the laws committee of the National Board 
of Fire Underwriters, and for many years 
chairman of various committees of the 
Eastern Underwriters Association.” 

At the time that Mr. Schaefer joined 
the Westchester the company’s assets 
were $1,521,706 and policyholders’ sur- 
plus $706,457. At the close of last year 
the assets had expanded to $17,427,672 
and the policyholders’ surplus to $10,- 





July Fire Losses Show 
10% Increase Over 1938 


Fire losses in the United States during 
July are estimated by the National Board 
of Fire Underwriters at $22,468,304, which 
is about 10% higher than the losses of 
$20,434,688 in July last year. For the 
corresponding month of 1937 losses were 
$19,812,485. For the first seven months 
of this year losses amount to $188,353,230, 
compared with $171,641,925 for the same 
period last year and with $170,482,729 for 
the first seven months of 1937. 





ERWIN W. RINDER DIES 

Funeral services are being held today 
for Erwin W. Rinder, 60, at Evanston, 
Ill. Mr. Rinder was. manager of the 
Insurance Exchange Building at Chicago 
since 1924. He died last Friday at 
Tucson, Ariz., following an illness of 
nearly two years. 
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New York Blue Goose 
Meeting Dates Changed 


GATHERING STARTS SEPT. 2 
Advanced One Day to Give More Time 
for Those Coming From the 
Grand Nest Convention 
The New York Pond of the Blue 
Goose has changed slightly the dates 
and program for the regional convention 
to be held in New York City immedi- 
ately following the Grand Nest meeting 
in Cincinnati the last week of this month. 
The New York Pond three-day gather- 
ing will start at noon on Saturday, Sep- 
tember 2, rather than the previous eve- 
ning, and will close on Monday evening 
with a banquet at the Hotel Piccadilly, 

headquarters for the meeting. _ 
As rearranged the program is as fol- 


lows: 
September 2—Saturday 
12:00 N. Luncheon 
6:00 P.M. “Get Together” dinner 
7:30 P.M. Radio City Music Hall 
9:30 P.M. Radio City tour 
September 3—Sunday 
8:30 A.M. Breakfast at hotel and “Blue 
Goose Day” at World’s Fair 
1:00 P.M. Luncheon at Court of Flame 
Restaurant 
6:00 P.M. Dinner at Ballantine’s Inn 
12:00 M. “The Paradise” with a spec- 
cial midnight “Blue Goose” 
show 
September 4—Monday 
10:00 A.M. Marine trip around Man- 


hattan Island 

2:30 P.M. Empire State observatory 
8:00 P.M. Banquet in hotel 

This will be an “All Expense Week- 
end” and the cost from Saturday lun- 
cheon until Monday banquet including 
all meals and rooms will be $20. For 
those desiring to participate in all activi- 
ties except rooms at the hotel, the cost 
will be $12. For those planning to at- 
tend, it is suggested that remittance of 
the proper amount be sent at once so 
that there may be no question of hotel 
accommodations. 

Edward W. Dart, P.M.L.G., 99 John 
Street, New York City, is chairman 
of the convention committee and _ in 
charge of reservations. 


May Write Schools In 
Non-Assessable Policies 


A controversy of several months’ 
standing, between factions of stock com- 
panies and mutual companies, was end- 
ed August 8 at Chattanooga when City 
Attorney J. W. Anderson handed down 
an opinion that Commissioner of Edu- 
cation T. H. McMillan was legally en- 
titled to place insurance on school prop- 
erties with mutual fire insurance com- 
panies provided the policies are non-as- 
sessable and that the companies have 
surpluses of at least $100,000. 








Zone Chairmen Appointed 


Zone chairmen for company exami- 
nations appointed for the National Asso- 
ciation of Insurance Commissioners an- 
nounced by Jess G. Read, secretary, in- 
clude, Zone 1, John C. Blackall, Hart- 
ford, Conn.; Zone 2, George A. Bowles, 
Richmond, Va.; Zone 3, James M. Mc- 
Cormack, Nashville, Tenn.; Zone 4, 
Frank Yetka, St. Paul, Minn.; Zone 5, 
M. J. Harrison, Little Rock, Ark., and 
Zone 6, Hugh Earle, Salem, Ore. 





FIELD CHANGE IN N. Y. STATE 


_James G. Baldwin has resigned as 
New York State special agent for the 
Virginia Fire & Marine to become spe- 
cial agent for another company in West 
Virginia. Until such time as a successor 
to Mr. Baldwin is named, Joseph Sorge, 
State agent, with headquarters at 31 Clin- 
ton Street, Newark, will directly super- 
vise the company’s business in New York 
State from headquarters in the Chimes 
Building, Syracuse. 


River Steamboat Trip for Ganders 
At Cincinnati Blue Goose Meeting 


The heyday of the glamourous Ohio 
river steamboat era will be brought back 
at the Grand Nest meeting of the Blue 
Goose August 29-31 at the Hotel Nether- 
land Plaza, Cincinnati, as the river 
steamboat has been selected as the motif 
of the convention and will be carried out 
in the decorations. A realistic touch will 
be given when everyone boards a real 
river steamboat for an_ eighteen-mile 
trip up the Ohio River August 30 to 
Coney Island for dinner at the clubhouse 
there. After dinner everyone will em- 
bark again for the return trip, the des- 
tination being Billy Bryant’s showboat 
which will be anchored in the river, the 
feature presented there being “Agnes, 
the Brakeman’s Daughter.” The show- 
boat, which is one of the few still oper- 
ating in the United States, has been 
reserved by the Grand Nest for this 
occasion. 

Other features of the meeting will be 
the Dutch treat dinner for Grant Nest 
and Ohio pond officers and committee 
chairman August 28 at Mecklenburg’s 
Garden, one of Cincinnati’s famous old 


time outdoor eating places; the inter- 
national and Ohio pond golf tournaments 
at Western Hills golf club and the Cin- 
cinnati Fire Underwriters Association 
cocktail party, both August 29; the model 
initiation by the Kentucky Colonels of 
the Kentucky pond at which S. M. Buck, 
vice-president, Great American, and 
president, Western Underwriters Asso- 
ciation, Chicago, and J. A. Lloyd, Ohio 
Superintendent of Insurance, Columbus, 
will be initiated, among others, August 
3), and the annual dinner dance August 


Neither time or expense have been 
spared by the Ohio pond to make the 
convention a memorable one. The Ohio 
pond Grand Nest Committee of which A. 
C. Guy, Western Adjustment, is chair- 
man, and B. F. Flood, Royal-Liverpool 
groups, is executive secretary, and their 
associates have labored diligently to com- 
plete the arrangements. More than 400 
reservations have been received by Gor- 
don Burrer, 1313 Carew Tower, Cin- 
cinnati, who is in charge of reservations. 
Ganders planning to attend are urged to 
make reservations at once. 





GOLF TOURNAMENT SEPT. 13 


Underwriters Aasedetion Going to Nas- 
sau Country Club; Schedule of Events; 
W. L. Ball to Entertain 


Underwriters Golf Association, 85 John 





Street, New York, will hold its Fall 
tournament at Nassau Country Club, 
Glen Cove, Long Island, Wednesday, 


September 13. The following events are 
scheduled: 18-Hole Medal Play Handi- 
cap (Individual); 18-Hole Medal Play 
Gross Score (Individual) ; 18-Hole Match 
Play Against Par (Individual—% Handi- 
cap); 18-Hole Medal Play Kickers’ Han- 
dicap (Individual); 18-Hole Best Ball 
Foursome (3% of combined Handicap not 
exceeding 10 strokes difference) ; 18-Hole 
Medal Play Handicap for Guests (Indi- 
vidual); Best Net Individual Score to 
win leg on Championship Cup. Tourna- 
ment limited to 18 holes, starting at 

p. m. 

As a special event members are invited 
for cocktails and a putting contest at the 
home of Wilbur L. Ball, a short distance 
from the club. 





Committee Appointed For 
W.U.A. Meeting Sept. 19-20 


S. M. Buck, president of the Western 
Underwriters Association, has appointed 
Frank W. Koeckert of New York United 
States manager for the Commercial 
Union group, chairman of the commit- 
tee on order of business for the semi- 
annual convention to be held at White 
Sulphur Springs September 19 and 20. 

Other members of the committee are 
Wilfred Kurth, New York, chairman of 
the board of the Home of New York; 
Olaf Nordeng, Hartford, vice-president 
of the Automobile; E. G. Frazier, Chi- 
cago, resident vice-president of the 
Springfield F. & M., and Frederick W. 
Doremus, Western department, American 
of Newark. 





VERNE BARTLETT’S NEW DUTIES 


Verne Bartlett, who started with the 
Royal-Liverpool Groups in the advertis- 
ing department, then became agency as- 
sistant in the Eagle Indemnity, has now 
been assigned to Chicago as executive 
field representative and will attend to 
home office matters in Mid-West terri- 
tory. Before joining Royal-Liverpool 
Mr. Bartlett was with the magazine 
“The Local Agent.” 





JOHN SMITH, BROKER, INJURED 


John Smith, 72 year old insurance 
broker connected with the Laclede In- 
surance Agency, St. Louis was struck 
and injured seriously by an automobile 
August 1. 


BOSTON PRIZES CIVEN 





Awards by Insurance Library Association 
Go to Employes of Both Stock 
and Mutual Companies 

The Insurance Library Association, 
Boston, has awarded prizes under the 
funds furnished by the Boston Insur- 
ance, Employers’ Liability and Massa- 
chusetts Bonding & Insurance. The 
fund of $100 provided by William R. 
Hedge, president Boston Insurance, was 
awarded as follows: First prize, Kenelm 
Winslow, Fireman’s Fund. Three sec- 
ond prizes, Edgar S. Haselton, Fire- 
man’s Fund; Wendell B. May, United 
Mutual Fire; Edward J. O’Brien, Em- 
ployers’ Fire. Four third prizes, R. J. 
Green, Associated Factory Mutuals; W. 
L. Hitchcock, Norfolk & Dedham Mu- 
tual; Josiah B. Chandler, Gilmour, Roth- 
ery & Co.; John A. Roe, Boit, Dalton 
& Church, 

The $50 offered by Employers’ Liabil- 
ity, Edward C. Stone, United States 
general manager and attorney, was di- 
vided among Stanley Clark, Pawtucket 
Mutual Fire; Elsie Doleman, Mutual 
General Agency, and Emery P. Worthen, 
Employers’ Liability. 

The $50 offered by Massachusetts 
Bonding through T. J. Falvey, its presi- 
dent, was divided among Ridgley S. 
Brown, Employers’ Liability; Arthur C. 
Houghton, Employers’ Liability, and 
Richard R. Stanwood, OBrion, Russell 
& Co. 


CANADIAN FIRE LOSSES 


Fire losses in Canada for the week 
ended August 5 are estimated at $168,000 
compared with $447,500 for the corres- 
ponding week in 1938. July losses this 
year were $1,779,250, against $2,782,350 
in July last year. The 1938 loss was so 
high because of a Canadian Pacific $1,- 
000,000 pier fire. 


HARRY E. GLATZ DEAD 

Harry E. Glatz, Jamestown, N. Y., 
insurance man, died suddenly at his 
home, age 51. After attending business 
college Mr. Glatz went directly into 
insurance with his brother. About ten 
years ago he set a record by selling a 
million dollars worth of insurance in a 
limited time. 


Cc. A. NOTTINGHAM RETURNS 

C. A. Nottingham, assistant United 
States manager of the Royal-Liverpool 
Groups, and Mrs. Nottingham returned 
to New York this week afte- a six 
weeks’ vacation in England and Sweden. 


25 YEARS WITH PHOENIX 
Thomas R. Wilcox, superintendent of 
the tabulating department of the Phoenix 
of Hartford, has completed twenty-five 

years of service with the company. 
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Folonie Settee Rift 
With Charles R. Street 


ON STAND AT CHICAGO HEARING 





Missouri Rate Case Attorney Says That 
Street Resented His Presence in 
Settlement Efforts 


By George Applegren 
Existence of a breach between Attorney 

J. Folonie of and Charles 

Street, trustee under the Missouri 
fire rate compromise agreement, which 
was revealed at the hearings held in 
New York City and Hartford by Special 
Master Paul V. Barnett, of Kansas City, 
was confirmed last week by Mr. Folonie 
himself when testifying before a hearing 
in Chicago. Mr. Folonie, on the stand 
all day Thursday, said that Mr. Street 
had repeatedly told him that he (Street) 
was perfectly capable of handling the 
fire rate problem in his own way and 
advised Folonie to “keep your nose out 
of it.” 

Mr. Folonie told that Mr. Street re- 
sented his presence in the case. Rela- 
tions between the two became strained 
from 1933, when talk of a compromise 
first started, clear through till December, 
1937, after the matter was virtually 
closed when Mr. Street wrote him a let- 
ter saying he was “deeply hurt” by his 
lack of consideration, lack of apprecia- 
tion and failure to use tact. 

Street’s Letter Introduced 

The letter, introduced as the 309th Ex- 
hibit in the case to date, was written 
following an incident which occurred in 
Mr. Street’s office when he (Mr. Street) 
became “perfectly furious” after Mr. 
Folonie had refused to issue him a check 
from the trust fund covering personal 
expenses he said he had incurred over 
the years when negotiations were going 
on, and which he said he had no record 
of having spent. The letter concluded 
with ‘ ‘possibly you may feel that my days 
in the business are numbered and I do 
not count, except, however, to be here 
for a while and down to my last day 
nothing is more important than that I 
will be heard.” 

That letter was written December 28, 
1937. Mr. Street died February 1, 1938. 

Mr. Folonie’s testimony reviewed in 
detail what transpired from March 2, 
1935, when, he said, Mr. Street told him 
progress was being made and it would 
not be long until everything was settled. 
He said he had heard these stories be- 
fore and at the time paid little attention 
to it. On May 9, he told, returning to 
his office he found Mr. Street there at 
his desk with checks totaling $100,500. 
Mr. Street had just received a personal 
check from Robert Hicks, Mr. Folonie’s 
law partner, and he asked that the law 
firm clear the company checks through 
its account. He asked that a firm check 
be given to Mr. Hicks for $50,000, the 
amount he had just given to him, and 
that two firm checks—for $50,000 and 
$500—be turned over to him. 

Special Counsel Hollingsworth sought 
to determine if Mr. Folonie did not 
consider this an unusual transaction. 

“T did not. I thought I knew what 
he had it for.” 

“What?,” exclaimed 
worth. 

“He had to have funds ready 
the settlement was finally made.” 

“But you never asked ?” 

“No; I was perfectly sure that if a 
settlement were made he would need a 
larger amount than he had,” said Mr. 
Folonie. 

“What made you think that?” 

“There were so many things involved 
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Mr. Hollings- 


when 


with a settlement, and knowing Mr. 
Street as I did I figured he would be 
better satisfied if I did not ask. He 


had told me on several occasions to let 
him handle things his own way and to 
‘keep my nose out’.” 

“Did you think he might have 
some ulterior motive ?” 

Thought He Might Have Engaged 

Other Lawyers 
“The 


thing that came to 


had 


first mind 
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was that he may have engaged his own 
lawyers. $3 

“That would have been 
his associations with you.” 

“Yes. Then I had other speculations, 
which came to mind at the moment and 
later. The fund was greatly depleted due 
to the fact it had been drawn on regu- 
larly for large amounts. I figured he 
might have to redeposit these expenses, 
and this might have amounted to $300,- 
000, or $400,000 or even $500,000. 

“Then again there was the pressure 
that was being brought by agents in the 
state who wanted their commissions. 
There were half a dozen or so of these 
in St. Louis and Kansas City. They 
might have to be paid or they might 
block a settlement. Again, attorneys for 
the state had said they should be paid 
by the insurance companies.” 

It was on this day, Mr. Folonie said, 
that he first realized there was sub- 
stance to Mr. Street’s claims for an 
early settlement. He said after Mr. 
Street left the office he had a feeling the 
case was then settled but that Mr. Street 
was not telling him so until everything 
was finished. 

Mr. Street discussed the compromise 
with him in “only the most general way, 
and did not tell any of the terms.” Mr. 
Street told him the terms of the settle- 
ment and division of the fund, and he 
prepared the proper court orders for 
the decree. The settlement was signed 
May 18, 1935. 

Quarrels Were Numerous 

Quarrels with Mr. Street over pay- 
ments to companies of the $2,500,000 in 
the trust fund, of which he and Mr. 
Street were co-trustees, were numerous. 
He said Mr. Street had never said a 


secret from 


ATLANTIC OFFERS 
a comprehensive 


Insurance Service 


word to him about asking companies to 
pay back to him 5% of their impounded 
premiums. 

At hearings in New York and Hart- 
ford, it was revealed that Mr. Street had 
said companies could make their checks 
payable either to himself or to Mr. 
Folonie. He testified he knew nothing 
about this, but that in November, while 
at Mr. Street's office he was asked to 
endorse six or so checks totaling $13,000 
or $14,000 made out to him as “Agent.” 
These checks were dated in March and 
Mr. Street explained he had asked them 
for what he said was then an emergency 
which had since passed and he was re- 
turning them to the companies. The 
endorsements, he said, were necessary so 
the companies could deposit them. 

Mr. Folonie said that though he had 
never been in accord with Mr. Street 
in making an out of court settlement 
he had always believed him to be of high 
integrity and that his reason for not 
revealing to him all the facts in the pro- 
gress was his feeling agains lawyers in 
general, who, he often said, “I don’t 
like.” 

To Resume Hearings Monday 

Hearings are to be resumed at St. 
Louis next Monday, August 21; when 
it is expected that testimony will be 
taken from Paul Terry, manager, Mis- 
souri Inspection Bureau, and A. L. 
McCormick, former president of the Mis- 
souri Agents Association. From there 
they will move to Kansas City, where 
officials of the Merchants of Denver, 
Western of Fort Scott, President Ben- 
nard Culver of the America Fore Group, 
President Lester Parsons of Crum & 
Forester, and Harold Warner, U. S. man- 
groups, are 


ager of the Royal-Liverpool 
expected to be heard. 









After 97 years as a leader in the 
marine insurance world, Atlantic today offers brokers 
complete facilities on property insurance. Atlantic insur- 
ance includes: 


Fire + Automobile + Yacht « Registered Mail 
Jewelry-Fur Floaters + Other Personal Property 


Domestic Transportation « Commercial Floaters 


We believe Atlantic’s complete line should mean more 
business for brokers. Every Atlantic policy offers your 
clients unquestioned security and prompt, ungrudging 


adjustments. 
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Stock Insurance Radio 
Broadcast About Ready 


TO BE OFFERED LOCAL BOARDS 


Furthers Stock Fire and Casualty In. 
surance; Titled “Stitches in Time;” 
Was Tested in St. Louis 


Briggs A. Hoffmann, vice-president 
and sales manager, Lawton-Byrne-Bry- 
ner Insurance Agency Co., St. Louis, is 
now in position to offer to local boards 
a revision of the radio broadcast on jin- 
surance that was tested last year in St. 





Louis and is now being transcribed for 


national use. The story is one in sup- | 


port of stock fire and casualty insur. | 


ance. As it was used in St. Louis by 
Mr. Hoffmann it was called “Captains in 
Peril.” 

Mr. Hoffmann has completed ar- 


rangements for the preparation, produc- 
tion and transcribing of the first series 
of episodes of this tested insurance pro- 
gram. The stories that proved most 
popular in the test in St. Louis will be 
utilized in this transcribed series. They 
will be augmented by additional stories 
of equal or more dramatic interest, taken 
from the files of leading stock insurance 
companies and agents all over the coun- 
try, each incident depicting an actual 
dramatic case where stock insurance 
proved of inestimable value to a man or 
business that might otherwise have been 
ruined by a hazard which too many do 
not foresee in time. 


Name Changed 


Mr. Hoffmann has changed the name 
of this broadcast to “Stitches in Time.” 
The first two episodes are being re- 
corded now and they will be available 
for auditions to insurance boards within 
thirty days. 

It is Mr. Hoffmann’s plan to offer the 
complete promotional plan of “Stitches 
in Time” to insurance boards first and 
give each board a reasonable time in 
which to accept it for a given city. If 
not accepted in a reasonable time Hoff- 
mann then plans to present it to a lead- 
ing stock insurance agency in each city 
for use by and in the interest of that 
particular agency. 

All continuity used in each episode of 
“Stitches in Time” is submitted to and 
approved by a committee of three na- 
tionally known insurance men before the 
programs are recorded. This committee 
includes, besides Hoffmann, John M. 
Thomas, president, National Union Fire, 
who is public relations chairman Na- 
tional Board of Fire Underwriters, and 
Ray Murphy, assistant general manager, 
Association of Casualty & Surety Exec- 
utives. 





TO CUT TEXAS FIRE RATES 





10% Average Reduction Becomes Ef- 
fective September 1, State Com- 
missioner Announces 
Fire insuring rates in Texas are to be 
reduced 10% on the average on Sep- 
tember 1, to bring a saving to policy- 
holders of about $2,500,000 annually. 
Texas State Fire Commisisoner Marvin 
Hall said late last week that the reduc- 
tion, the fourth in less than four years, 
applied to premiums on residences, cer- 
tain stores and stock of merchandise 
and on many types of industrial plants. 
In addition, the Insurance Commis- 
sioner ordered extension of the 25% 
maximum good fire record credit to all 
municipalities now eligible for credit or 
penalty. The maximum credit is now 
awarded only those cities and towns 
with $20,000 or more annual premiums 
paid. Communities with less premium 
volume now are eligible to receive a 
maximum of 15%. The maximum _ pen- 
alty for bad fire records remains for all 
cities and towns. Credits and penalties 
are figured into the final cost of insur- 

ance. 

Commissioner Hall said insurance 
rates had been cut 40% in less than four 
years at an estimated saving of more 
than $6,000,000 annually. 
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His Act Cost 
$ 50,000 ; 


Regular juggling acts are much less 
expensive- but he was a juggler of books. 


You can save your business clients _ the 
high cost of such “talent” by selling 
them adequate Fidelity Bond coverage. 
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Completing Entertainment Plans 
For Agents Convention at Boston 


Encouraged by advance registrations 
and hotel reservations since the Boston 
convention committee mailed letters and 
egistration blanks to the 15,000 mem- 
bers of the National Association of In- 
surance Agents, original estimates of 
the convention officials that from 2,000 
to 2,500 delegates would attend the ses- 
sions have been discarded and a higher 
goal set. Registrations and inquiries are 
being received daily and it appears that 


chusetts Bonding has offered to stage 
a New England shore dinner for the 
delegates at Mechanics Hall, not far 
from the Statler, W ednesday night. 
President Edward C. Stone of the Em- 
ployers’ Group has also expressed a de- 
sire to entertain the convention. Al- 
though several plans have been discussed 
details are not yet available. 

Realizing that in the past many people 
have left the National Association con- 





Mrs. Frederic C. Church, Jr., (left) of Beverly Farms, Mass., and Mrs. 


Gerald 


Henderson (right) of Wayland, Mass., co-chairmen of the ladies’ committee for the 
Boston convention. 


by the time of convention week, October 
2-7, more hotels will be added to the list 
to take care of the overflow from the 
Hotel Statler, convention headquarters. 

Although definite decisions have not 
been made by the entertainment com- 
mittee, headed by Charles H. Watkins, 
plans are being developed to draw and 
hold the attention of the largest delega- 
tion in National Association history. 
Taking advantage of several offers of 
insurance companies whose home offices 
are in the city, the committee is discuss- 
ing projects with company officials, from 
which gooperation is emerging the skele- 
ton of an entertainment program that 
promises to appeal to all delegates and 
will remain typical of Boston and New 
England hospitality. 

Entertainment Plans 

President William R. Hedge of the 
Boston and Old Colony insurance com- 
panies has offered to arrange a fine 
entertainment program for the get-to- 
gether dinner Tuesday night. It was 
originally planned to invite the conven- 
tion delegates to a concert by the famed 
Boston Symphony Orchestra, and ar- 
rangements were already completed when 
it was learned that the concert could not 
be held at a time that would guarantee 
no conflictions with business sessions of 
the convention. 

President T. 


J. Falvey of the Massa- 





vention before the grand ball on Thurs- 
days nights, the entertainment committee 
is arranging the programs on Tuesday 
and Wednesday to build up to a grand 
finale the following evening—something 
worth while staying for. 

Mrs. Frederic C. Church, Jr., and Mrs. 
Gerald Henderson, co-chairmen of the 
ladies’ committee, are making plans for 
entertaining the feminine contingent at 
the convention, Cooperating in the eve- 
ning entertainments, the committee has 
also developed a schedule of luncheons, 
theatre, bridge, trips to the seashore and 
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visits to famous historic spots during 
the day. Arrangements are being made 
for golf, and the ladies have been invited 
to bring their golf clubs. 


No Displays or Exhibits in Lobbies 


In answer to requests of many com- 
panies which have written to headquar- 
ters of the Boston convention of the 
National Association, the advisory com- 
mittee has decided that during the con- 
vention week the lobbies and mezzanine 
floors of all hotels will be free from 
company displays, exhibits of all kinds 
and company banners. 

The one exception made by the advis- 
ory committee is for the educational 
exhibit of the Insurance Advertising 
Conference, which will feature no one 
company but will include displays of 
insurance advertising produced by all 
members of the conference. 

The hotel committee has announced, in 
view of this decision, that it will assign 
upon request a sample room on the 
fourth floor of the Hotel Statler, con- 
vention headquarters, to any company 
that wishes to set up a display. Furni- 
ture may be obtained at a slight extra 
charge which will be uniform for all 
sample rooms and will cover the entire 
convention period. 


Rail and Air Travel Rates 


It is in the Fall that the best rates 
can be obtained on coastwise steamers, 
some rates being slashed nearly in half. 
Boston is an overnight run from New 
York, and ships used are large and com- 
fortable and serve delicious meals. As 
representative rates, the round trip fare 
from New York is from $10 to $20. From 
Miami to New York, passage may be 
obtained, round trip, first class, at $65, 
and third class for $38.50. Round trip 
rates from Galveston to New York are, 
first class, $96, and third class, $55. 

The following table gives air travel 
rates to Boston from a few of the im- 
portant centers in the United States: 





To Boston——— 

From One Way Round Trip 
ew TOU ....0«: $ 11.95 $ 21.50 
oS eee 83.70 150.70 
Washington ...... 24.15 43.40 
OE eee 54.20 97.56 
Kansas City ...... 75.70 136.26 
San Francisco .... 159.20 286.56 
DUNE oo setaeweeae 94.55 170.18 
POUOE: avec cisicess 60.10 108.10 
ED “vckaceseacs 147.45 257.56 
eS COCO 107.40 193.32 


For delegates who will travel to Bos- 
ton via train, there have been many new 
services instituted by railroads within 
the past year, especially from Chicago. 
Following are representative rates from 
a few large cities, which include Pullman 
fare as well as charges for a lower berth 
(upper berths slightly cheaper) : 


To Boston 
From (Round Trip) 
INE ib ood Sinaia x haces $ 58.75 
ND oo sw otaaia a toaloinie 69.20 
Re ee pee 123.78 
Eee aes 121.78 
OE EOE os cisiacacadenns 96.20 
Ee eee 102.60 
2. ae. 19.10 
San Frasiciseo. 2... ccsesse 180.00 
Washington, Di Giiccs ciccs 36.60 


All rates quoted for airplane, train or 
boat are standard, but might be changed 
at any time by the various carriers. 
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Roy Duffus’ Personality 
Made a Hit in Florida 


A thorough knowledge of his business 
and a winning personality gives Roy 
Duffus of the James Johnson agency, 
Rochester, N. Y., an outstanding value 
to all departments of fire, casualty and 
surety production and service. Writing 
to L. P. McCord, dean of the recent 
Florida short course in insurance, Wil- 
liam B. Bowman of the McTigue agency, 
Fort Lauderdale, Fla., compliments the 
“professors” of the school, mentioning 
in particular Roy Duffus. “Some part of 
his enthusiasm and dynamic personality 
must have been left with each of us that 
heard him,” he said. “I am glad he is 
not a competitive agent here in Fort 
Lauderdale.” J. W. Rose of Buffalo, 
secretary of the New York State Asso- 
ciation, wrote: “We of the New York 
State Association are proud that our 
own Roy Duffus should have had so 
prominent a part in your school and 
know that the intimate knowledge of 
your plan he obtained will enable us to 
shortly make a start along the line of a 
similar activity here.” 





CHICAGO BOARD DIRECTORS 

Three new Class I members have been 
elected directors of the Chicago Board 
of Underwriters in a mail vote and con- 
firmed at the quarterly board meeting 
last Thursday. They are Lawrence C. 
Larson, Cook County manager, Eagle 
Star, replacing Harry J. Pulling; Louis 
J. Fischer, assistant general manager, 
Cook County department, Home of New 
York, who becomes a joint member with 
E. R. Hurd, general manager, and Wil- 
liam L. Greenway, Western department 
manager, Pacific National Fire, replacing 
Charles W. Ade, former assistant man- 
ager. 





WILL REFUND MEMBER’S DUES 


The Oregon Insurance Agents Asso- 
ciation will refund a portion of the mem- 
bership dues covering the three-year 
period ending August 31. The distribu- 
tion will be made to all members in 
good standing at the close of the year 
and will approximate one-third of the 
dues paid to the association. Funds are 
now available in the association’s treas- 
ury from commissions received on public 
business handled by the association as 
a group. 





MISS K. B. COOKE MARRIES 

Miss Katherine B. Cooke, assistant 
secretary of the Richmond, Va., local 
agency firm of Childrey Scott & Co., 
was married August 11 to W. Wymond 
Cabell, Richmond stock broker and a 
near kinsman of the late Albert Cabell 
Ritchie, former governor of Maryland. 
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KIT CARSON 


ne CARSON, the famous scout, was born the day 


before Christmas in 1809 in Madison County, Kentucky. 
His father apprenticed Kit to a saddle maker; but the boy, 
having no liking for the work, ran away and 
joined his two older brothers who were trap- 
pers on the Santa Fe Trail. He became a 
scout and Indian fighter by the time he had 
reached the age of eighteen. 

Kit married an Arapaho girl after, accord- 
ing to tradition, fighting a duel with Billy 
Shunar, a French trapper, who had been 
forcing his attentions upon the beautiful Indian maiden. 

Later he married a Mexican girl and established a home 
at Taos, New Mexico. He was appointed U. S. Indian agent 
and won the respect of his red charges. Knowing the injustice 
suffered by them at the hands of the whites he was untiring 
in his efforts to have their 


wrongs redressed. Kit Car- My H ()M 


son's house, facing the west 


NEW YORK 





side of the public square in Taos, was but one story in height; 
but in its prime covered considerable ground and was a most 
comfortable place, surpassing most of the houses in the town. 

Between the ages of eighteen and thirty- 
three, Kit lived the life of a scout and a trap- 
per in the Colorado and San Joaquim Valleys 
and engaged in the fur trade. He then became 
Fremont’s pathfinder during his exploration of 
the California country, and his journeys over 
the Oregon Trail; forcing the trails through snow- 
drifts of the little known Sierras in zero weath- 
er, the expedition subsisted for weeks at a time on dog meat. 

He was self-educated, spoke French, Spanish and sev- 
eral Indian dialects and was proficient in geography and 
astronomy. He was also a clever sketch artist. 


He died at Fort Lyon, Colorado, on May 23, 1868. 


* * * 


IN S U RANC E The Home, through its agents and 


brokers, is America’s leading insur- 
COM P ANY ance protector of American Homes 


and the Homes of American Industry 
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Award Eight 4-Year Scholarships 
In Fire Protection Engineering 


announcement made by 


Armour In- 


Acording to 
H. T. Heald, president of 
stitute of eight 
scholarships in fire protection engineer- 


Technology, four-year 
ing have been awarded to graduates of 
1939. 


President 


These scholarships, accord- 
ing to Heald, 
upon the recommendation of the scholar 
ship comnittee of the stock fire insur- 


June 


were awarded 


ance companies and were based upon the 
results of competitive examinations, 

J. B. Finnegan, director of the depart- 
ment and protection 
engineering at Armour Institute of Tech- 
that each 
companies 


professor of fire 


year the 
make 


nology, announced 
stock 
these awards for the study of fire pro- 
Institute. 


fire insurance 


tection engineering at the 
These awards provide for a full four- 
year’s tuition ($1,200) and all fees. 


Furthermore, Armour Institute of Tech- 


is the only college which offers 


this 


nology 
a four 
engineering 


year course in branch of 


leading to a Bachelor of 
Science degree. Upon completion of the 
prescribed course of study, many of the 
graduates of the course enter the in- 
spection bureaus of the stock insurance 
companies. 

The scholarship committee upon whose 
recommendation these awards were made 
consists of R. M. Beckwith, Western 
Actuarial Bureau, chairman; A. R. Small, 
president, Underwriters’ Laboratories, 
Inc.; F. C. Schad, secretary, Western 
Actuarial Bureau, W. R. Townley, Un- 
derwriters Salvage Co. 

These awards were based upon com- 
petitive examination, and by a consid- 
eration of the personality, the scholastic 
record in high school, the extra-curricu- 
lar activity in high school and the gen- 
eral fitness of the candidate. The exam- 
ination consisted of a personal inter- 
view with a member of the committee 
on scholarships and a written examina- 
tion in mathematics, physics and chem- 
istry and English. There was no separate 
written examination in English—the can- 
didate’s ability in English expression was 
judged by means of the personal inter- 


Clarence H. Taylor Marks 
Forty Years With F.I.A. 

On the eve of his vacation Clarence 
H. Taylor, supervisor in the underwrit- 
ing department of the Factory Insurance 
Association of Hartford, received on Sat- 
urday the congratulations of his friends 
and associates and a basket of forty 
roses, in anticipation of his completion 
of forty years’ service with the associa- 
tion. 

Mr. Taylor entered the employ of the 
F.L.A. as a mail clerk and office boy on 
August 15, 1899. Shortly thereafter he 
assumed clerical duties in and_ subse- 
quently became a supervisor of the un- 
derwriting department, which position he 
still holds. Aside from business he has 
always been active in his church, has 
for many years sung in the choir of St. 
John’s Episcopal Church in Hartford and 
is its parish clerk. 


Scruggs Heads Executive 
Committee General Agents 
With sincere regret, President Fred 
R. Lanagan of the American Association 
of Insurance General Agents announces 
the resignation of J. M. Bradfield of 
Jacksonville, Fla., as chairman of the 
executive committee of the association. 
The condition of Mr. Bradfield’s health 
is such that he has been obliged to 
relinquish his position. President Lan- 
agan announces the appointment of 
Stuart B. Scruggs of Dallas as chair- 


man of the executive committee succeed- 
ing Mr. Bradfield 





view and by a short essay prepared in 
connection with the written examination 
in chemistry and physics. 

The award winners, who will enter 
the Institute in the Fall, and the high 
school attended by each, are as follows: 
Paul Robert Bechtolt, Hirsch High 
School; Robert Funk, East Aurora High 


School, Ill.; Robert F. Hall, East Des 
Moines High School, Iowa; Donald J. 
Keigher, Leo High School, Chicago; 


William ID. Lease, Lane Technical High 
School, Chicago; Raymond W. Smith, 
Youngstown High School, Ohio; Charles 
W. Wallace, Marengo High School, IIl.; 
Robert Zelin, Lindblom High School, 
Chicago. 





Manufacturers Mutual Cos. 


Extending Reinstatement 

The Manufacturers Mutual 

Providence, R. I., others in the 
same group, of which Hovey T. Free- 


Fire of 
and 


man is president, have informed policy- 
holders that they have decided to extend 
the free reinstatement provisions of all 
policies in force as well as on all re- 
newal lines. 

The only exceptions are a few special 
cases where the hazard is such that these 
companies pass on the liability to other 
than factory mutual companies, as these 
reinsuring companies usually will not 
follow the ceding companies in granting 
free reinstatement. 

In a letter to policyholders, President 
Freeman says: 

“Heretofore we have reinstated with- 


—= 


out additional premium deposit losses up 
to 5% of the total insurance involved 
but not in excess of $20,000 on any 
one line, f 

“This coverage has now been extended 
to also provide that the free reinstate- 
ment will be furnished our members for 
losses in excess of the limits mentioned 
upon request from the insured which 
indicates the insured’s intention to re- 
pair or replace the damaged property. 
Of course, if property is not to be re- 
placed, you have no need for the insur- 
ance and naturally we do not desire to 
carry insurance that is not represented 
by value in your plant.” 





LICENSED FOR AUTOMOBILE 


The Dominion Department has 1i- 
censed the New England Fire to write 
automobile in addition to the classes it 
has been writing. 
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Sales are made by personal calls but... advertising 


folders sent to logical prospects prepare the way 


for your call and help you do a better selling job. 


Agents and brokers representing companies of 


the Fireman’s Fund Group are urged to make use 


of these valuable sales helps. 
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Denies General Agents Are Selfish 
Opposing Extension of Pool Plans 


By Herbert Cobb Stebbins 
General Agent, Denver, Colo. 


Recent editorial comment in the in- 
surance press indicates that the reaction 
in some quarters to the resolution on 
pools which was adopted at the four- 
teenth annual convention of the Ameri- 
can Association of Insurance General 
Agents in June of this year, is that the 
general agents are taking an unjustified 
and selfish position. 

While it is freely admitted that the 
general agents are very naturally anxi- 
ous to receive a reasonable recognition 
for their services in producing pool busi- 
ness through the agency plants which 
they have established, we hardly feel 
that such a natural desire is either sel- 
fish or unjustified. 

We are wondering if those who feel 
that the general agents are selfish and 
taking an unjustified position have for- 
gotten that a substantial portion of the 
business now written by the pools was 
originally built up by local and general 
agents who now receive no recognition. 

When a man’s pocket is picked, is he 
taking an unjustified and selfish position 
in attempting to recover his wallet? 


General Agents Render a Service 


General agents render a very definite 
service in connection with the produc- 
tion of business written for their agents 
through various pools, usually with a 
substantial expense to the general agent 
and we know of no justifiable reason 
for excluding the general agent from 
any remuneration for the services which 
he performs in connection with such 
business and are glad to say that a 
number of companies do recognize the 
services of their general agents in this 
respect although many do not, and some 
companies accord the general agent rec- 
ognition in connection with certain pools 
but not in connection with others. 

Our own experience inclines us to be- 
lieve that the principal objection to the 
adopted resolution comes not so much 
from the companies, perhaps, as from 
those who are operating the pools, who 
seek to keep their costs down to the 
minimum and in their zeal to do so 
overlook a justifiable expense for the 
service rendered by the legitimate super- 
vising general agency office. 

It hardly seems reasonable to expect 
a general agent who holds a company 
franchise for a stipulated territory to re- 
frain from objecting when the com- 
panies set up organizations for the pur- 
pose of taking away from him substan- 
tial lines of business often producing the 


largest premiums in his territory, there- 
by reducing his ability to produce the 
income for his general agency upon 


which he is dependent. None of us 
could long afford to operate and render 
the necessary service if we finally lost 
all the major premium producing lines 
in our territory. 


Pool Operations Hit Local Agents 

We also feel that the ‘pool operations 
are very definitely restricting the op- 
portunities of local agents to develop 
and control business by substituting di- 
rect company contact and monopolistic 
control for individual agency initiative 
and enterprise, thereby promoting meth- 
ods which are detrimental to the develop- 
ment of many small, enterprising, inde- 
pendent local agencies. 

We recognize that the formation of 
certain pools for particularly hazardous 
and highly specialized classes was justi- 
fied from the standpoint of underwriting 
expediency and any fair-minded general 
agent would be quite willing to have his 
remuneration on such business reduced 
to a reasonable extent because of the 
added expense of operating the pools 


but the same rez isonable viewpoint should 
prevail in recognizing that the general 
agent is entitled to a reasonable allow- 
ance for the services which he renders 


and he should not be excluded complete- 
ly from participation in such business 
particularly when produced through the 
agency plant which he established. 

It seems to us that reinsurance pools 
organized for the purpose of taking over 
certain specialized lines and distributing 
liability among member companies would 
serve a very useful purpose, but we are 
opposed to pools which are in any way 
selling organizations, handling the pro- 
duction of business instead of leaving 
production to the agency forces, and 
denying individual companies the right 
to accept business on lines which the 
individual members could satisfactorily 
handle. 

Of greater importance, however, is the 
fact that we should not encourage at 
any time too monopolistic a handling of 
any business and should all consider the 
increasing tendency to destroy our long- 


established economic system based on 
profit for individual initiative and inde- 
pendent business. The greater the num- 
ber of organizations which lessen the 
ability of independent small businesses 
to succeed by restricting competition, 
the closer we come to the final disinte- 
gration of that economic system which 
has made our nation great. 

We know of no business more vulner- 
able than the insurance business and 
feel that it is time for each and every 
individual engaged in the business in 
any capacity to gravely consider its and 
his future. 

Warns of Concentration 

What justification is there for meet 
ing competition by so weakening our 
own position that we will be unable to 
oppose an eventual paternalistic concen- 
tration of all business with the elimina- 
tion of independent business in America 
when carried to its ultimate conclusion ? 

First we had pools created for highly 
specialized business. These have broad- 
ened their activities. Then we have had 
pools for an entirely different purpose, 
and now it is suggested that the various 
pools be combined under one general 
management. 

Would it not be well for each and 
every person now engaged in the insur- 


ance business, including the stockholders, 
to consider carefully the many pernicious 
philosophies developing throughout the 
world and the iniquitous efforts being 
made in this country to upset our en- 
tire economic system? The purchasers 
of insurance also are just as vitally in- 
terested, since their own businesses are 
dependent upon the same economic sys- 
tem, the greatest stabilizer of which has 
always been the insurance business. The 
producers, the sellers and the consumers 
have a common problem. That which 
is detrimental to one is equally detri- 
mental to the other. 

Is the pool method of operation, if 
carried to its final point of development, 
going to contribute to the very condi 
tion ultimately against which we are all 
opposed? Is it possible that a Frank- 
enstein is in the making? First the for 
mation of a limited number of pools for 
reasons which then seemed advisable 
Then the extension of the pool idea for 
entirely different and possibly selfish 
reasons. Finally, the formation of one 
gigantic pool, in turn eliminating the 
pools which preceded it and both the 
original and succeeding pools through 
their increasing monopolistic handling of 
business paving the way for the final 
disruption of our great business 








reputation. 
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WHAT POLICYHOLDERS SHOULD DEMAND 
FROM THEIR LOCAL INSURANCE AGENT 


Knowledge and experience that will enable him to solve the particular problems 
of their insurance needs. 


Representation of insurance companies of sound financial standing and good 
Prompt service actuated by a desire to give the best protection available. 
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One of the outstanding accomplish- 
ments not fully realized today long after 
the pioneer work had to be done by the 
late Affeld was the 


of the co-insurance ‘principle. 


fathering 
I well re- 
opposition that was preva- 
time of its introduction in 
field in 1894, even four years 
elsewhere. Like all 
ideas in all business it was 


Francis O. 


member the 
lent at the 
the upstate 
after its use new 
constructive 
vehemently opposed by many, primarily 
because, everybody was used to flat rates 
not 
find 


because the clause 


(and in 


and also was 


understood many cases I 
it is not yet fully understood). 

that a 
field 
to explain the wording and effect of the 
upstate 
conversant 


I remember large part of my 


time in the was spent in trying 


There were even 


fully 


clause. some 
adjusters who were not 
with it. The 
especially in 


soundness of it stood out 
done by the 


as the latter 


making 
that 

practical 
adjusting special 
that no rate structure could be sound 
if the rates were not based on some plan 
by which underinsurance was not a fac- 
tor on protected business. 

Protected rates are based on the logic 
that if property is underinsured a flat 
(total risk rates) rate deprives the 
company on any share in the salvage 
deriving from protection, by making a 
“nartial” loss risk a total loss risk from 
a rating point of view. For that reason 


rate 


special agents at time 


realized through experience, 


and especially agents 


loss 


ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








our former schedules, all based on flat 
rates from which a percentage was de- 
ducted for attachment of coinsurance, 
were junked in time, and all rates to 
start with based on the working of 
the coinsurance clause. Some may laugh 
at this as “naive,” but, believe me it 


took a lot of time and logic to make 
people see it. 
Many assureds still think that if an 


80% coinsurance clause is attached it 
means that assured gets 80% of his loss, 
which shows that it is “all Greek” to 
them. The modern name of “average 
clause” is a better designation, for it 
correctly states that the loss is “aver- 
aged” among the public, so that a man 
who does insure for a reasonable pro- 
portion of his values is not discrimin- 
ated against by the man who carries a 
small portion of his values. When every- 
thing failed to satisfy an agent or make 
him understand, I used the following 
explanation : 

“Forget all about coinsurance. Let’s 
get down to first principles as illustrated 
in your daily life. You, Mr. Agent, prob- 
ably, have card parties with your friends. 
You meet regularly at your homes or 
clubs or volunteer fire department head- 


quarters. There are ten of you and as 
vears pass you become close friends. 
Some day, one of your number proposed 


that you start a “pot” for the first widow. 
You propose that each of you contribute 
$10. making a total contribution of $100. 
One member not very well off, says that 


he can’t contribute $10. but only $5., 
making the jackpot $95. Now, suppose 
that man is first one to die, is it fair 


to the other nine, that the widow of the 
one who put up only $5. should receive 


$95., or 
$47.50? 

In most all cases the agent replied 
“Certainly not, the widow of the man 
that paid in only $5. is not entitled to 
more than half of the pot. But,” agent 
said, “what has that to do with coin- 
surance?” to which my answer was, 
“Well, that is the coinsurance clause” 
applied to your “pot.” 

Whereupon it “dawned” on him sud- 
denly. Others immediately said “I got it.” 
Several agents have this little “tract” 
framed in their offices and use it to con- 
vince customers. 


should she get only half or 


* * * 


Work of Pioneers Forgotten 

When things have been brought about 
after a long struggle, such things, like 
the introduction of the coinsurance 
clause, are forgotten by succeeding gen- 
erations who had no part in these early 
struggles at reform. 

This homily applies to all lines of en- 
deavors. The discoverer or inventor or 
introducer of new ideas always has a 
difficult time. Some great men, hounded, 
ridiculed and even tortured for sticking 
to their ideas die heartbroken and years 
after they erect memorials and statues 
to them. 


Fight C. C. C. Plan 


(Continued from Page 14) 


actually in effect as rapidly as these two 
old crops can be reinspected, resealed, 
the additional 7 cents per bushel ad- 
vanced thereon, and the 1/5 cent insur- 
ance fund collected from the farmer. 
“The first step of the Government into 
the insurance business having been 
taken with reference to corn insurance, 
it may be reasonable to expect that the 
program will be advanced on rye and 
wheat loans, and perhaps eventually into 
the cotton business. In other words, if 
the Department of Agriculture, under 





which the CCC now functions, is de- 
termined to maintain the ever-normal- 
granary theory, furnish the crop pro- 


ducers with money far in excess of the 

value of the crop, and provide its own 
insurance program on all farm com- 
modities, we have before us the visible, 
absolute determination of the Govern- 
ment at Washington to enter the insur- 
ance business on a wholesale scale.” 
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Unavoidable accidents will happen even 
in far-off places, but much of the trouble 
that follows them can be _ avoided. 
AIU-insured motorists anywhere abroad 
carry both complete protection against loss, 
and complete assurance that local AIU 
agents everywhere will help them through 
the tangle of unfamiliar language, customs, 
or legal restrictions. An AIU Policy is a 
contract with American companies, payable 
in American funds. 


We solicit automobile, casualty, inland 
marine, fire and allied insurance anywhere 
in the world except United States and 
Canada—through respon- 
sible brokers and agents. 
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HARDWARE GROUP SEPARATING 





Three Companies Plan to Issue Indi- 
vidual Policies in Place of Joint 
Contracts Now Being Used 
Separation of the Federal Hardware 
& Implement Mutual group is to be- 
come effective October 1, according to 
information in the hands of the Minne- 
sota Insurance Department. After that 
date it is understood that each of the 
three companies in the group will issue 
separate policies instead of the joint 

policies they have been writing 

The three companies are the Hard- 
ware Dealers Mutual Fire, Stevens Point, 
Wis.; Minnesota Implement Dealers 
Mutual Fire, Owatonna, Minn., and _ the 
Minesota Hardware Mutual Fire, Min- 
neapolis. 

Under the group setup each company 
had a fixed territory and it is possible 
this territorial arrangement may be con- 
tinued in some form after the separation 
of the group. The separation really be- 
gan about a yéar ago when the Minne- 
sota Hardware Mutual Fire organized 
its own indemnity company. Early this 
year other members of the group, which 
had been occupying office space in the 
Minnesota Hardware Mutual Building 
moved to quarters in another Minne- 
apolis building. 





MORE RODS IN USE 


Lightning rods are making a come- 
back in New Jersey, particularly in rural 
areas where lightning is a leading cause 
of fires, Thomas V. Rhea, veteran Tren- 
ton lightning rod expert, finds. The 
standard farm fire policy form provides 
for reduced rate when rods are installed. 
A credit of .05 is given on dwelling and 
10 on outbuildings. The National Fire 
Protection Association provides a list 
of approved rods. The credit applies 
on farms and unprotected risks. 
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Charles L. Tyner Dies; 
Retired Home Chairman 


PRESIDENT OVER THREE YEARS 





Funeral Services This Afternoon for 
Prominent Executive Who Retired 
in 1935; Was 75 Years O!d 





Funeral services will be held at two 
e’clock this afternoon at the Colonial 
House, Harrison Street, East Orange, 
N. J., for Charles L. Tyner, retired 
chairman of the board of the Home, 
who died Tuesday night in the Orange 
Memorial Hospital. He was 75 years 
old and had been ill for many months. 
Surviving are his widow, three sons and 
seven grandchildren. Mr. Tyner served 
as president of the Home from Decem- 
ber, 1925, until April, 1929, when he 
became chairman. He served as a di- 
rector until his death. 

Born in Galway, Ireland, on July 1, 
1864, Mr. Tyner was educated in Dublin 
and came to the United States when he 
was 18 years of age. First he worked 
for the Erie Railroad.He began his ca- 
reer with the Home in February, 1889. 
when he got a job in its newly organized 
postal department. Later he was trars- 
ferred to the loss department and in 
1800 he was put in the company’s book- 
keeping department. In 1898 he was put 
in charge of correspondence in the West- 
ern department and in June, 1903, he 
became chief of that department. Dur- 
ing the next three years he spent much 
time in the field. 

His first position as an officer of the 
company was in 1906 when he was elect- 
ed secretary. From that time until his 
retirement his duties were largely admin- 
istrative and had to do with the com- 
pany’s investments. In 1912 Mr. Tyner 
was elected vice-president of the com- 
pany and he became a director in 1920 
On November 13, 1925, he was elected 
senior vice-president at the same time 
that the late Frederick C. Buswell was 
elected president. Three weeks later, 
following the death of Mr. Buswell. Mr 
Tyner was elected president of all the 
companies of the Home group. On April 
15, 1929, he was elected chairman of the 
boards of all companies, in which ca- 
pacity he served until] January 1. 1935, 
when he was retired and placed on the 
company’s reserve list. Mr. Tyner con- 
tinued as a director of the Home. the 
Franklin and the City of New York 
until his death. He was a director of 
the Corn Exchange Bank. 





Pink on Fire Rates 
(Continued from Page 1) 
of New York decreased from $20,000,000 
in 1928 to $9,000,000 in 1937, resulting 
in a decrease of $11,000,000, the fire in- 
surance premiums collected for the city 
area during that same period decreased 
trom $51,000,000 in 1928 to $27,000,000 
in 1937, or a total decrease in premiums 
of $24,000,000. There has been a large 
decrease in the face amount of fire in- 
surance in force during that period. But 
this does not account entirely for the 
in premium income. Rate re- 
ons have also brought about a sub- 
tial amount of the decrease.” 
Value of Exchange 

The Superintendent points out that 
the rating of fire insurance risks is 
probably the most difficult of all insur- 
ance rating, but adds that there has been 
some difficulty in obtaining moderniza- 
tion of the fire insurance rating struc- 
ture. Of the New York Fire Insurance 
Exchange he says: 

Exchange performs a valuable 
€ in policing the industry and 
rdizing commissions and, as the 
ivision of the Rating Organization, 
n aid owners of buildings and the 
brokers and agents in securing lower 
rates on individual risks. There were 
almost 150,000 changes last vear. Very 
when improvements are made in 













the structure or equipment of a building 
it -is then entitled to a reduction. The 
servicing of these applications has been 
invaluable because there is an incentive 
to make the improvements which in turn 
protect the public against fire and loss 
of life. : 

“One of our difficulties is that the Rat- 
ing Organization has not seen fit to 
adopt any general formula as an aid 
in relating the rates to the loss exper- 
iences which, with proper variation, cou'd 
be applied to the different classifica- 
tion.” 

Loss Ratios Vary 

After explaining this situation in some 
detail the Superintendent adds: 

“It would not be practical or equitable 
for us to order a blanket reduction cov- 
ering all classifications of property. For 
your information I am inclosing a table 
giving the experience of all twentv-six 
classifications for the years 1932 to 1936, 
inclusive. Each classification is further 
divided into brick, frame and fireproof 
construction. You will note from this 
table that there is a wide variation in 
the loss ratio of the various classifica- 
tions. Even in the case of a sinole 
classification there is considerable dif- 
ference in losses between brick, frame 
and fireproof construction. While a few 
of the loss ratios indicate that increases 
may be proper. it is apparent from the 
data that revisions downward in several 
clasifications are in order and that in 
the case of some they should be sub- 
stantial.” 

Self-governing Theory Upheld 

Mr. Pink directs attention to the ex- 
tremely low loss ratio experienced dur- 
ing the last six or seven years, feelin 
on the part of the companies that it 
cannot continue, and the opinion of the 
department that conditions have so 
chansed that no substantial increase in 
the loss ratio is very likely and that 
rates should be adjusted to more nearlv 
reflect the present situation. Mr. Pink 
supports the theory that the insurance 
industry should be self-governing in so 
far as practicable and that it should not 
be under dictatorial contro] of govern- 
ment. He did not recommend any drastic 
changes in the law brt held that there 
are some practical difficulties in ob- 
taining effective sunervision. He said 
there can be a wide difference of opinion 
as to what is a fair and reasonable 
rate. 

Apnended to the Sunerintendent’s com- 
munication is a tabulation of premiums 
and Insses in the city on brick, frame 
and “firenroof” construction from 1928 to 
1937. This shows that the average rate 
in 1928 was .52 and in 1937 it was 41 
Another tabulation relates to fire insur- 
ance experience on all classifications for 
five vears, 1932 to 1936 inclusive. 





National Union Statement 

The National Union Fire of Pitts- 
burgh reports assets of $15.839.886 as of 
Tune 30. With canital of $1.100,000. sne- 
«cial reserve of $1,000,000 and net surplus 
vf $5.147.523 the comnany’s surplus to 
nolicvholders is $7,247.573. The unearned 
premium reserve is $7,176,123 Among 
the assets of the company bonds have 
a market value of $8,231,048 and stocks 
$3,085,240 





ROBERT I. TYRRELL TO WED 

Miss Marion P. Costa of Orange, N. J., 
and Robert Irving Tyrrell of Baltimore, 
Md., will be married on August 25 in 
the rectory of St. John’s Church, Orange. 
Mr. Tyrrell is a field man, with head- 
quarters in Baltimore, for the fire com- 
panies in the Loyalty Group. The bride- 
to-be is a graduate of Montclair State 
Teachers College and formerly an in- 
structor at Park Avenue School, Orange 





VANCOUVER RATES REDUCED 
In Vancouver, B. C., fire rates have 
been reduced on practically all classes 
except sawmills and similar woodwork- 
ing risks within the city limits. Per- 
centage reductions on mercantile and 
manufacturing risks run as high as 35% 
The basic rate for private dwellings is 
down from 40 to .35. Other residential 
risks have also been reduced and higher 
credits allowed for coinsurance. 
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Forward-Looking Agents Feature 
Rent and Rental Value on Homes 


Searching for ways to supplement thet 


premium income, many forward-looking 
agents and brokers are placing extra em 
phasis upon the sale of rent and rental 
value coverage. This is important pro 


tion and a line frequently neglected 
I’. M. Else, Missouri state agent for the 
Boston and Old Colony 


panies, presents some valuable sales su; 


msurance com 


vestions on rent and rental value covet 
current issue of his compa 
\cceleratot 


age in the 


nies’ own publication, the 

Extracts from his remarks follow 
Considerable rental insurance has been 

risks, but the 


has been much 


written on mercantile 


dwelling class, l believe, 


neglected 1 think this is due largely 


to the fact that amone agents there ts 
a feeling that it takes too much time to 
figure out the exact premium on a stated 
and different income on almost every 
property they may be insuring because 
of the different credits applying to the 
fire and extended coverage rates This 
is very natural, for the individual pre 
mium is small and only when the cover 
age is written on a volume of risks 
would any worth-while result be ob 
tained, Of course, any agent may make 
up a little chart which would simplify 
the matter, but T have found a much 
easier plan which scems to fit most cases 
This is a plan for approximate quota 
tion right on the ground, the exact fig 
ures to be worked out when the policy 1s 
written 
Arriving at Premium Charge 

As an example, let us take a case in 
Missouri, a dwelling having a_ rental 
value of $50 monthly, which on a twelve 
month basis would develop $000 of rental 
insurance Let us also say that the 
dwelling carries $6,000 physical insurance, 
making the total coverage $6,600 \s 
sume we have a three-year fire rate of 
$.55 and a three-vear extended coverage 
rate of $45 Then the total rate is 
$1.00 Now for a short cut Let us 
take the $6,000 coverage on the dwelling 
and arbitrarily add to it just one-half 
the rental insurance (which would be 
$30), making $6,300, to which we will 
apply the full rate of $1.00 and arrive 
at a premium of $63 \s vou will see, 
this covers the premium on the $6,000 of 
physical insurance and the $600 rental 
insurance, even though we did use a 
short cut 

Now let us figure it according to the 
rule book. We have $6,000 $1.00, pre 
mium $600 for the physical insurances 
For the rental insurance we take the 
$.55 fire rate and discount it 40%, mak 
ing the net rate $.33. The rule book 
gives the three-year rental rate on ex 
tended coverage of $.1625 which we will 
call $.16, making a combined rate of $.49, 
and the actual rental insurance of $600 
xX $49 makes a rental premium of $2.94 
Adding this to the $60, we have an actual 
premium of $62.94, only six cents less 
than was quoted at the time of solicita 
tion and, I feel, close enough for working 
purposes The agent making such a 
quick quotation can incidentally state to 
the assured that it will probably — be 
slightly different when figured by the 
rule book 

The rule for extended coverage in 
Missouri is the same as in many othet 
states, but in Kansas the supplemental 
contract is used and a discount of 64% 


must be figured for that coverage to cet 
the rule book charge But the same 
quick short cut may be used and will 


be found just as close. On hicher dwell 
ing rates, vou will find the premium 
varies slicghtly more, but after vou have 
figured a few vou will be surprised how 
quickly you can quote the whole 


cover 
ace in one premium and be almost ex 
actly right when figured out later ac 


cording to the rule book 
Making the Sale 


Now a word as to the actual sale. 


Many avents, in trying to add the rental 
coverage, find many policyholders ot 
prospects who feel, “LT just don’t want 
any more imsurance I have every kind 


1 need now 

Let’s trv a little psychology along the 
lines with which the prospect is familiar 
For the past few vears vou have been 
adding the extended coverage endorse 
ment as “extended coverage” and few 
prospects have reacted against it as they 
would were you trving to sell just “more 
insurance.” So why not say to the pros 
pect, who, we'll say, is an owner occupy 
ine the dwelling, “Mr. Blank, vou will 
remember when | wrote this polieyv last 
we greatly extended it over the old fire 
and windstorm coverages and added hail, 
explosion, riet, aircraft, smoke and mo 
tor vehicle damage 


“Now we are further extending the 


poliey so that in the event of damage 
by fire, windstorm, evelone, tornado and 
the other coverages T have mentioned, 
the company would return to you, ae 
cording to the provisions of your policy, 
such sum as you would have to pay for 
rent in a house of like value (stating 
the monthly amount that would fit’ the 
particular risk) for such time as it would 
reasonably take to put vour dwelling 
back in tenantable condition.” 

Or if the owner had the property 
rented, you could change the underscored 
words and say, “the company would take 
the place of your tenant and go on pav 
ing you the rent just as though the 
property had not been damaged or de 
stroved.” 

These statements will have still greater 
effect if vou will previously call the 
prospect's attention to the fact that he 
probably has budeeted his rental income 
and any loss of the rental income would 
be one he had not planned on and might 
require a chance in his financial plans 
Call his attention to the fact that he 
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income one month 


uses the 
one month for interest on 


probably 
for taxes; 
the mortgage, if 
repairs, ete, and he 
see the value of this 
tection, 


anv: one month fot 
will more readily 
additional pro 


A Service to the Assured 


Finally, let me suggest that when the 
avent sells rent and rental value insu 
ance he is increasing his premium = im 
come and thus adding to his commission 
earnings. But there is a greater factor 
involved—the added service he is ren 
dering his client. Too frequently a pol 
ievholder is inclined to wonder just why 
the agent receives a commission \ll 
this could be changed if every effort were 
made by the agent to include each and 
every coverave an assured needs 

So if you feel that this is something 
desirable and that every assured with a 
worth while rental value property should 
have the coverage, | believe you will have 
little difficulty in adding it to every pol 
ey written 

The short cut to quoting rental pre 
miums as described in this article apples 
especially to dwellings, but you should 
not lose sight of the great amount of 
rental coverage to be had on mercantile 
and manufacturing buildings Sut these 
offer sufficient premium so it is best to 
ficure the exact cost before submitting 
the premium 


HERMAN MERKEL DEAD 
Herman Merkel, Newark insurance 
broker, and executive in several corpora 
tions, died July 30, age 55. He was born 
in Russia and came to this country when 
he was two vears old. He lived in East 
Orance 


CABELDU VICTORIA PRESIDENT 
The Victoria and District Fire Insurt 
ance Agents Association has elected 


FN. Cabeldu. Van der Viet, Cabeldu 
& Mav. president, and T. R jrown, 
Pr. Ro Brown & Sons, Ltd., vice-presi 
dents 
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Six Dangers Bowled Over At One Throw 


is the title of Alliance national advertising for August. The 
advertisement is illustrated by a bowling ball (“Extended 
scattering 
“Explosion”, “Aireraft Damage”, “Riot”, “Hail”, “Vehicle 
Damage”, and “Windstorm”. 
fact that by supplementing Fire Insurance with the added 
safeguard of Alliance Extended Coverage Endorsement the 
insured knocks over the other six common dangers which 


can cause serious financial loss. 
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Demand for Appraisement 
Not Waived, Court Holds 


Three actions on three fire policies js- 
sued by two companies were consoli- 
dated. After the insured building was 
damaged by fire a_ settlement was 
reached and the insurer paid the in- 
sured $5,305. Six weeks later a second 
fire occurred in the same building, origi- 
nating in the upper story where the 
major damage by the first fire occurred. 
The damage was slight 

The Florida Supreme Court held, Bear 
v. New Jersey Insurance Co., 189 So, 
252, that the insurer had admitted in 
unagreed amount immediately 
after the second fire sufficiently to waive 
formal proof of loss and that the time 
(sixty davs) in which insured was re 
quired to demand appraisement under 
the terms of the policy began to run 
from the time of admitting lability and 
expired before the insurer made = such 
demand 

It was therefore held that proof of loss 
subsequently made by the insured “in 
the abundance of caution and without 
waiver of any rights that have accrued 
to them “did not toll the running of 
time in which demand for appraisement 
was required to be made by the in- 
surer. Judgment for the insurance com- 
panies was accordingly reversed without 
prejudice to their right to plead in bar 
or in mitigation of damage and with di- 
rections for a new trial on the question 
of damages alone. 


some 


N. Y. City Fire Premiums 
Decline 5% in Half Year 


New York City fire premiums for the 
first half of 1939 amounted to $13,085,- 
919, compared to $13,786,467 in the same 
period last year, a drop of over $700,000, 


or a littl more than 5%. Manhattan 
and the Bronx suffered most, with a 
reduction of nearly 614% in the six 


months’ period. For the first half of 
the current year the premiums were 
$8,336,320 against $8,909,893 in the first 
six months of 1938. In Brooklyn the 
decline was just under 3%, the first half 
year premiums being $4,400,659 compared 
to $4,527,603. Rate reductions, lower 
insurable values and mutual competi- 
tion have all combined to aid in the 
drop of premium income. 

In the Manhattan-Bronx field the 
agency of Hoey, Ellison & Frost, Inc., 
leads with $320,709, with the Central 
Fire Agency, Inc., second with $310,952. 
Other leaders are Hall & Henshaw, Wil- 
lard S. Brown & Co., Inc., Wallace Reid 
& Co. Inc. McDaniel, Maeser & Co, 
and the Pioneer Agency, Inc. 


REGISTERED IN B. C. 

During last year 291 insurers were li 
censed in British Columbia with Domin- 
ion registration and eleven companies 
with provincial registration. There were 
seven new insurers: Arex Indemnity, 
Bee Fire, Girard Fire & Marine, Hel- 
vetia Swiss Fire, Jersey Insurance Co., 
New York; “Switzerland” General, and 
the Toronto General Insurance Co. Of 
the companies licensed under the insur- 
ance act of the province thirty-eight 
are life, 222 fire, 167 automobile and 
seventy-six marine, among the major 
classes of insurance. 


ALBERTA GOVERNMENT FIRE INS. 


The Alberta Government's fire insut 


ance office, which was recently estab 
lished for the purpose of writing fire 
business, is already accepting some 


risks, according to a statement by R. R 
Moore, acting manager \ctive can 
vassing is expected to start about Sep- 
tember 1. It is intimated that the rates 
will be below those charged by insur 
ance conipanies, 


RICHARD F. GIBBS DEAD 
Richard F. Gibbs, senior member ot 
R. F. Gibbs & Co., agents at 
Mich., died August 4, age 56. He went 
to Flint in 1919 as a special representa- 
tive of the 


he started as a messenger. 


Flint, 


Aetna, with which company 
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Plaintiff's Insurer Held Liable 
Where “Other Insurance” is Involved 


In H. Warshow & Sons v. Standard 
Marine, 27 F. Supp. 974, the question 
was which of two insurance companies 
should bear a loss where each policy 
contains a provision concerning “other 
insurance.” 

In form, the action was by the owner 
of certain rayon lastex cloth delivered to 
Clyde Piece Dyeworks, Inc., of Pater 
son, N. J., to be dyed and finished, but 
as to which neither dyeing nor finishing 
was done. The goods suffered water 
damage at some undetermined time and 
under undisclosed circumstances some- 
time in 1935. 

In substance, the action was one for 
the benefit of the Potomac Insurance 
Co. the insurance company whose poli- 
cy covered the plaintiff's goods while in 
the finishing plant, against the Stand- 
ard Marine, the company insuring the 
dye works as to its own goods, wares 
and merchandise, and the property of 
others for which the dye works was 
liable, and all other property in which 
it might have any form of insurable 
interest or for which it might assume 
liability. The plaintiff sued under the 
familiar “borrowed and loaned receipt.” 

There was no proof of the circum- 
stances attending the damage. The Fed- 
eral District Court for Southern New 
York said that the plaintiff, as owner 


of the goods, had the right to require 
of the finisher that it would assume 
responsibility for the safe preservation 


of the greige goods while in its custody; 
failure to perform that obligation, if 
due to neglect upon the part of the 


latter, would have rendered the finisher 
liable’ to pay damages to the owner. 
Did it follow, under the evidence, that 
the owner could have recourse to the 
bailee’s underwriter ? . 
The court examined the 


“other insur- 


ance” clauses of the two policies. It 
concluded that “it must be evident that, 
if the clauses respecting other imsur- 
ance, contained in both policies, are to 


be given effect, these goods of the plain- 
tiffs were not within the coverage of 
any insurance policy, which is an ent.rely 
avoidable conclusion * * * 

“As to the defendant company, it has 
clearly contracted to pay only the ex- 
of damage not covered by other 
insurance, and no such excess 1s here 
disclosed. 

“As to the plaintiff's insurer, it has 
agreed that non-payment by the bailee 
sixty days after the occurrence of loss 
constitutes ‘a claim hereunder’; why it 
should be excused from that undertaking 
has not been demonstrated, Loss and/or 
damage to the plaintiff's property while 
in custody of a dyer and finisher is 
one of the essential purposes of the 
plaintiff's policy for which the premium 
was paid, and no reason appears why 
the plaintiff's insurer should be excused 
from recompense for that loss and dam- 
age.” 

Denying plaintiff's motion to set aside 
the direction of a verdict for defendant, 
the court said the essential circumstances 
constituting the bailee’s breach of duty 
creating any insurance obligation had 
not been shown. 


cess 





IOWA AUTO RULING ISSUED 


Policies on Financed Cars Must Be 
Actually Delivered to Assured; Old 
Department Order Clarified 
Local agents in Iowa have been in- 
structed that all insurance 
financed or mortgaged automobiles must 


policies on 


be actually delivered to the assured pur- 
chaser or owner. The Insurance De- 
partment and agents alike feel that the 
purchaser of any kind of insurance is 
entitled to a copy of his policy and to 
know what the premium amounts to and 
when the insurance expires. 

The P-2 ruling, as this one is known, 
made by former Insurance Commissioner 
Pew, became effective May 1, 1938, and 
established requirements for the issu- 
ance and cancellation of all types of in- 
surance covering financed or mortgaged 
automobiles. It stated that in every 
case, a policy or certificate bearing the 
countersignature of a licensed resident 
agent shall be actually delivered to the 
assured purchaser or owner of the auto- 
mobile covered. 


British Calaulbin Record 
On Transportation Lines 


_ Experience in the transportation lines 
in British Columbia was not as favor- 
able in 1938 as in the previous year. 
Forms of coverage written in the in- 
land marine class showed a higher loss 
ratio, 26.6%, as against 20.3% in 1937. 
Volume totaled $119,137. It was $126,896 
for 1937. The loss ratio in these cover- 
ages averages a comparatively low per- 
centage for all types written, and while 
it rose in 1938 by around 25% it still 
remained sufficiently well under loss 
ratios in other classes to render inland 
marine a profitable line of insurance in 
the province. Marine losses were higher 


in 1938 and volume slightly under that 
for the previous year. 


PLANNING TO ENTER VIRGINIA 

The Universal is planning to enter Vir- 
ginia to write fire and kindred lines, 
with P. Lester Hawks as its. special 
agent. Mr. Hawks formerly operated 
general agency in Richmond. 


RIGHT OF SUBROGATION 


Court Holds in Auto Case Insurer's 
Rights Are Not Affected by Settle- 
ment by Insured 
Woods sued Sims in his own name and 
for his own use and benefit for $785, 
the value of the damages to Woods’ car 
in a collision with Sims’ truck. From a 
judgement for Woods for $735 Sims ap 

pealed. 

On the trial Sims had offered to show 
that Woods had a collision policy with 
the Home containing a subrogation 
clause; that the insurance company, on 
the happening of the collision, gave 
Woods a new car instead of $735, on 
Woods paying the company $50 and re 
linquishing his claim against Sims to the 
company, leaving Woods only the $50 
interest in the claim for the damage 
Woods would testify this was all he 
claimed and that the insurance company 
owned the rest of the claim. On cross 
examination he would say he was will 
ing to hold any money for the insur 
ance company, or to allow the insurance 
company to sue in his name. This testi 
mony the trial court excluded. The in 
surance company was not a party to the 
suit and there was no evidence it knew 
the suit had been filed. 

The Texas Court of Civil Appeals, 
Sims v. Woods, 130 S. W. 2d. 424, re- 
versed the judgment and remanded the 
case for error in excluding the tendered 
evidence. “As a general rule,” the court 
said, “the insurer, having paid a loss, is 
subrogated to any rights the insured 
may have had against one from whose 
act the loss has resulted. Nor is the 
insurer's right affected by a settlement 
by the insured with a wrongdoer.” 


Pioneer Insurance Man 


Of Vancouver, B. C., Dead 


With the death , Walter E. Grave- 
ley, Vancouver, B. passed the oldest 
pioneer pees Ae “with Vancouver's 
earliest days. Mr. Graveley, who was in 
his eighty-sixth year, retired from ac- 
tive participation in the insurance busi- 
ness more than twenty years ago. 
Through the latter part of his business 
career he was prominently identified 
with the Guardian of London. He start- 
ed in the insurance business in 1873 
when he sold marine insurance. 


Garage Policy Held Not to Cover 
Autos “In Charge of” the Insured 


Action was brought on a public garage 
liability policy to recover property dam- 
age to an automobile suffered when it 
fell off a hoist while elevated for the 
purpose of being greased and oiled. The 
insured operated an automobile service 
station and garage. One of its customers 
left his automobile with the insured to be 
serviced by having the oil changed and 
greased sometime during the day. The 
automobile fell while it was in complete 
charge and control of the insured. The 
among other things, 


operation of hoists to 


covered, 
by “the 
vehicles for the greasing, 
repairing, therof.” But the 
excluded liability, “For 
property 


policy 
damage 
raise motor 
oiling, or 
exclusions clause 
damages to or destruction of 
rented, leased, in charge of, or 
transported by the assured.” 


owned, 


The Tennessee Supreme Court, State 
Automobile Mutual v. Connable-Joest, 
Inc., 125 S. W. 2d. 490, said that if the 
insurance company liability was to be 
determined alone by the coverage pro- 
visions of the policy there could be no 
question of its liability for damage to 
the automobile caused by accidentally 
falling off the hoist. But the contract 
must be construed as a whole, and the 
exclusions clause provision quoted must 
be given full force and effect. “When 


so construed, it is clear that the policy, 
which is one of indemnity, afforded 
coverage to the insured in the event of 


damage to the property of others, not 
rented, leased by, or in charge of the 
insured * * * 

“The limitations of the insurance are 
found in the exclusions. The intent 
of the parties, as ascertained from the 
contract, was to exclude the insurance 
company from liability for claims for 
damage to property under the control and 
management of the insured, whether by 
virtue of ownership, lease, rental, or 
having charge of the property under 
any other authority, or in any other 
capacity. 

“This is a policy indemnifying the in- 
sured from loss, through its negligence, 
under claims made for personal injuries 
sustained by members of the general 
public and damage to the property of 
others not in its charge.” 

Judgment for plaintiff was 
and the suit dismissed. 


reversed 


INSURANCE DIRECTOR DIES 

Sir Stanley Machin, director of the 
National Mutual of London, died August 
12 at the age of 79. The National Mu- 
tual specializes in automobile insurance 
Sir Stanley, who was knighted in 1926, 
had been president of the London Cham- 
ber of Commerce and also of the Asso- 
ciation of British Chambers of Com- 
merce. 
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COURT ON CARRIERS’ POLICY 


No Recovery by Shipper in Case Where 
Carrier Was Working Entirely for 
the Plaintiff 
Action was brought by shippers against 
an insurance company on a “motor truck 
merchandise floater” policy issued to the 
carriers. A rider on the policy extended 
it to include the risk of theft of an 
entire shipping package. There was a 
total loss, by theft, of a truckload of 
liquor being hauled by the insureds. At 
the time insureds were confining their 
business solely to trucking for the plain- 
tiffs. Insureds paid plaintiffs nothing 
for the loss but assigned their claim 
under the policy to the plaintiffs. The 
theft was by highwaymen. The value of 

the goods was $3,115. 

It was claimed that, no other 
appearing, the relationship between the 
carriers and the plaintiffs at the time 
of the theft was that of private carrier 
for hire and that the former would not 
be liable to the latter for the loss of 


facts 


the goods unless it was the result of 
the negligence of thé former. 
The Kansas City Court of Appeals, 


Spalls v. Royal, 125 S. W. 2d. 967, af 
firmed judgment for the defendant. The 
court said that it was immaterial wheth- 
er the policy was an indemnity or a lia 
bility policy so far as the disposition of 
the case 6n appeal was concerned, for 
the reason that, under the findings of 
facts by the trial court, plaintiffs were 
not entitled to recover, for those facts 
indicated that the trial court was of 
opinion that the only relationship be 
tween plaintiffs and the carriers was that 
of private carrier for hire and no negli- 
gence was shown in relation to the theft 
of the goods in controversy. 


Pennsylvania Bars Use Of 
Certain Policy Contracts 


The Pennsylvania Department has ad 
vised fire and casualty companies that 
hereafter no company may issue any 
policy or endorsement of plate glass, or 
automobile collision, or any other form 
of insurance which shi ill contain the prin- 
ciples commonly found in those methods 
of underwriting known as “Retention 
Coverage,” “50-50 Plate Glass Coverage” 
or “Excess Endorsement.” All such 
forms which have previously received 
the approval of the Department, are to 
be considered disapproved. 

It is the feeling of the Department 
that such methods of underwriting are 
actuarily unsound, discriminatory, con- 
trary to the fundamental principles of 
insurance, and serve to create misunder- 
standing and discontent. 

It is not the purpose of this regulation 
to eliminate the usual and adequate form 
of underwriting, commonly referred to 
as “Deductible Coverage,” in the sense 
in which such underwriting methods are 
commonly known. 


MARSHALL JOINS BROWN 

W. Frank Marshall has become asso- 
ciated with Henry W. Brown & Co., 
Philadelphia insurance brokerage house. 
He was formerly chief adjuster for the 
Travelers in Philadelphia, resident mana- 
ger there for New York Indemnity and 
for the last nine years vice-president and 
general manager, Philadelphia Surety & 
Insurance Agency, Inc. He will con- 
tinue his business as F. W. Marshall & 
Co. at 435 Walnut Street. 


ADJUSTMENT CO. IN MONTREAL 
The Royal Adjustment Co. has been 
formed in Montreal to handle fire, auto- 
mobile and all casualty claims. It is 
headed by Alfred C. A. Noel, who was 
claims adjuster for the Employers’ Lia 
bility from 1915 to 1920, later serving 
with the Royal Exchange group, then 
the Western group, and latterly being 
with Shaw & Begg, Inc., in Montreal. 


A. GARRISON McCLINTOCK DEAD 

A. Garrison McClintock, retired part- 
ner of Fitch, Fox & Brown, Washing- 
ton, D. C., insurance agents and real 
estate brokers, died August 3 at Prince- 
ton, N, |» age 71. 
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New Auto Rating Program for 


N. Y. 


Sup’t Pink Expected to Announce Rate Changes Shortly; Plan 
Provides Three Classes of Risks; Applicants 
Penalized If Accurate Data Not Given 


Superintendent of Insurance L. H. 
Pink is expected within a few days to 
rates which will be used 
in connection with the new private pas- 
senger automobile liability and P. D. 
program, details on which became known 
this week. The new program, it is un- 
derstood, will be effective September 1 
and the rates, which will be retroactive 
to July 1, will produce a sizable reduc- 
tion from those in effect. They 
will be based upon the exptrience of 
all companies doing business in the state 
and will vary according to rating terri- 
torities and classes of risks. 

Some confusion created 
this week that the new program, 
follows closely the classification 
mileage plan announced last Spring in 
most states by the National Bureau of 
Casualty & Surety Underwriters, would 
carry similar reductions in rates. This 
will not be the case. Officially the exact 
amount of the reduction will not be 
known until Superintendent Pink an- 
nounces the new rates. At this time it 
is anybody’s guess. 

Three Classes of Risks 


announce the 


now 


earlier 
which 
and 


was 


Following the bureau program New 
York’s new plan will set up _ three 
classes of drivers, Class A, Class A-1l 


and Class B. The following indicates 
the type of risk which will qualify un- 
der each class: 

Class A. Private passenger automo- 
biles owned by individuals, the use of 
which is not required by or customarily 
involved in the duties of the named in- 
sured or of any other person customarily 
operating the automobile, in his occupa- 
tion, profession or business, except in 
going to and from his principal place 
of occupation, profession or business. 
This class applies to all private passen- 
ger automobiles owned by farmers or by 
clergymen. 

Class A-1. Private passenger automo- 
biles which qualify for Class A, provided 
an application is signed by the appli- 
cant and his representative indicating 
that: 


(1) The named insured has been the owner 
of a private passenger automobile for the 
full year immediately preceding the effec- 
tive date of the insurance; and 


(2) The mileage during such year for the 
automobile, plus that of any automobile 
owned by the named insured which it 


may have replaced during such year, was 
not over 7,500 miles; and that similarly 
the estimated mileage for the twelve 
months of the policy period is not over 
7,500 miles; a 

(3) There are not more than two operators 
of such automobile in the named insured’s 
household, none of whom is under twen- 
ty-five years of age. If, however, more 
than one private passenger automobile is 
owned in the named insured’s household, 
the foregoing requirement regarding the 
number of operators applies on the basis 


of the average number of operators for 
each private passenger automobile so 
owned. 

Note: Any employe of the named in- 


sured residing in his household who op- 
erates the automobile or any chauffeur 
whether or not residing in the insured’s 
household employed to operate the auto- 
mobile shall be considered an operator. 

Class B. All private passenger auto- 
mobiles not eligible for Class A or A-1l 
and all private passenger automobiles 
owned by corporations or partnerships. 

Risks subject to financial responsibility 


laws: The rates for classifications <A, 
\-1 and B are subject to the surcharges 
appearing in the financial responsibility 
laws rule in the miscellaneous rules sec- 
tion of the manual. 

Information Required of Applicants 

A joint committee representing cas- 
ualty companies operating in New York 
State, which drew up the new program, 
also devised an application form which 
requires (1) that applicants for Clé iss A 
rating must submit certain information 
over his signature or that of his repre- 
sentative, and (2) that applicants for 
Class A-1 rating must give this infor- 
mation over his signature and that of 
his representative. The information re- 
quired includes (1) name of applicant; 
(2) description of the automobile; (3) 
occupation and nature of applicant’s 
duties; (4) use of automobile; (5) own- 
ership of automobile; (6) mileage of 
automobile, and (7) number and age of 
operators. If the application is sub- 
mitted for Class A-1 rating items 5, 6 
and 7 must be completed. 

It is specified that this information is 
required for rating purposes and if in- 
correct a penalty will be charged against 
the applicant equal to twice the amount 
of the additional premium that would 
have resulted from a true statement of 
the facts. 





Bonding Cos. Figure In 
War Dept. Aircraft Awards 


Southern California aircraft manufac- 
turing plants were lucky in the awards 
made by the United States War Depart- 
ment, August 10, getting a total of $23,- 
636,000 of contracts, divided as follows: 

North American Aviation, Inc., Ingle- 
wood, contracts aggregating $15,804,000; 
Lockheed Aircraft Corp., Burbank, #,- 
845,000; Vultee Aircraft Division, Avia- 
tion Manufacturing Corp., Downey, $2,- 
986,000, and Consolidated Aircraft Corp., 
San Diego, $8,485,000 with options on an 
additional $2,700,000. 

The proposals were bonded as follows: 
North American Aviation, United States 
Guarantee; Lockheed Aircraft Corp., 
Great American Indemnity ; Consolidated 
Aircraft, Aetna Casualty & Surety. It 
is understood that performance and 
payment bonds will be required and pre- 
sumably written on a co-surety basis. 





C. W. FAIRCHILD, GRANDFATHER 


When Claude W. Fairchild, general 
manager, Association of Casualty 
Surety Executives, returns from his va- 
cation August 28 his New York friends 
will find him in a new and entirely satis- 
factory role—that of a grandfather. The 
event occurred August 5 in San Diego, 
Calif., and it’s a baby girl—the daugh- 
ter of Lieutenant and Mrs. Beverly R. 
Van Buskirk. Mrs. Van Buskirk is the 
former Miss Edna Louise Fairchild, and 
her husband is now assigned to the U. S 
Navy submarine “Perch” at San Diego. 





A. L. REYNOLDS DEAD 
Augustus L. Reynolds, sixty-seven 
years old, South Bend, Ind., a boiler 
inspector in that district for the Hart- 
ford Steam Boiler Inspection & Insur- 
ance Co., died suddenly in his home of 
heart disease. He had been in the South 

Bend district twenty-seven years. 
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New Auto Guest Rider 
Permitted in Conn. 


BLACKALL FAVORS EXPERIMENT 





But Commissioner Says Rider Must Not 
Cover Named Assured; Will 


Review Experience 





John C. Blackall, Connecticut Insur- 
ance Commissioner, has granted permis- 
sion to casualty companies, both stock 
and mutual, writing business in his state 
to attach riders to their automobile lia- 
bility forms which will provide guest 
coverage for medical or hospital ex- 
penses in amounts up to $300 or $500 
per person. Mr. Blackall’s decision fol- 
lowed a hearing last week at which the 
companies presented their case. He 
takes the position that departmental co- 
operation should be extended “in an ex- 
periment of this kind which is evidently 
designed to meet certain social needs 
recognized by those who have given 
serious study to the reimbursement of 
people injured on our highways by the 
use of ubiquitous automobiles.” The 
Commissioner’s statement further states: 

“Without definitely approving the va- 
rious methods of coverage this depart- 
ment is prepared and _ will permit com- 
panies to issue such indorsements with 
the following restrictions: 

“1. The provisions of such indorse- 
ment or rider must not be extended to 
the named assured; 

“2. No general release or covenant 
not to sue will be demanded by the in- 
surance companies from any passenger 
receiving payment under these riders. 
They may request a receipt for the 
amount paid. 

“When sufficient experience has been 
developed in the use of these indorse- 
ments this department will be prepared 
to review the situation to determine its 
future action.” 





PROTECTION OF RECORDS 





Risk Research Institute Issues Chart 
Showing Which Ones Should Be 
Kept; Efficiency of Equipment 
Risk Research Institute, Inc. of New 
York, has published a treatise on physi- 
cal protection of records and valuable 
papers. The results of the study were 
given in an address by W. E. Hough, 
field sales director, York Safe & Lock 
Co., at a meeting of members and guests 

of the institute recently. 

Included in the publication is a chart 
for making an inventory of records and 
valuable documents as well as the physi- 
cal protection at present afforded them. 
This chart contains a list of the most 
commonly needed records for use in 
various businesses. The chart is ex- 
pected to prove helpful in a thorough 
survey of any concern’s records and a 
calibration of the protection against in- 
jury afforded by the equipment in which 
they are stored. 


Various Robbery Forms 
Given Broader Scope 


CHANGES EFFECTIVE AUGUST 15 





Age Limits Cheeend, Kidnapping In- 
cluded Without Higher Cost; Show 
Window Protection Provided 





Broadening coverage of messenger, 
paymaster and interior robbery and mes- 
senger all-risk policies in New York 
State was made effective August 15 by 
the National Bureau of Casualty & 
Surety Underwriters. These policies will 
now cover twenty-four hours daily with- 
in the policy period without additional 
premium. Formerly an extra charge of 
25% of the premium was made for ex- 
tending the coverage to a twenty-four 
hour basis. 

In addition, the definition of a cus- 
todian has been changed to eliminate the 
minimum age limit of seventeen and 
maximum age limit of sixty-five years. 
This change is important, the bureau 
feels, in that it eliminates any possibility 
of the assured violating the terms of 
his policy in this respect. 

Kidnapping Included 

Kidnapping coverage also is added to 
the interior and paymaster robbery poli- 
cies without any additional premium. 
This added coverage provides that “if 
after any insured premises are closed 
for business, the custodian is compelled 
under threat of violence to return and 
admit others thereto, or if forcibly de- 
tained elsewhere to provide information 
for or means or ingress to the insured 


premises; then the interior robbery in- 
surance shall apply to loss occasioned 
by the stealing by such others of in- 


sured property from within the premises, 
provided such loss is the direct result 
of such acts and occurs prior to the 
opening of such premises for the regular 
transaction of business on the next suc- 
ceeding business day.” 

Show Window Protection 


The interior robbery policy is still fur- 
ther broadened to include daytime show 
window coverage without additional 
premium. This provides that the interior 
robbery insurance “shall apply to loss 
of or damage to merchandise occasioned 
by the felonious abstraction thereof 
from within a show window in the in- 
sured premises while such premises are 
regularly open for business, by a person 
who has broken the glass thereof from 
outside the premises or by an accomplice 
of such person.” 

These changes apply only to premises 
located within the State of New York 
and custodians employed in connection 
therewith, and are effective on outstand- 
ing, new and renewal policies as of 
August 15. 


CHITTENDEN CASUALTY MGR. 

The Texas General Agency Co., San 
Antonio, has appointed J. D. Chittenden 
casualty manager at the Houston branch 
office. He was formerly connected with 
Fire of Louisville. 
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Hospital Service Cuts 
Number of Days’ Care 


OTHER CONTRACT REVISIONS 





New York Plan Changed in Several 
Respects as Deemed Necessary by 
Four Years of Experience 





Associated Hospital Service of New 
York is offering a new contract to its 
more than 1,000,000 subscribers in the 
metropolitan area on the renewal dates 
of their current agreements and to all 
future subscribers. The principal dif- 
ference between this new contract and 
the old one is that twenty-one days 
instead of thirty days of hospital care 
will be provided each year, and that ma- 
ternity service, heretofore available to 
all subscribers, will be restricted to a 
“family” agreement at slightly increased 
rates. Operations for the removal of ton- 
sils and adenoids will be provided only 
after a contract has run for six months. 
Under the old agreement no waiting 
period was specified. 

Need for the changes have been dem- 
onstrated now that the Service has had 
four years of experience. The new con- 
tract also limits the use of an operating 
room and X-rays to $25 and laboratory 
examinations to $20. Experience shows 
that few patients require more care than 
those sums represent. 


Old Illnesses Barred 


A provision in the old contract that 
the plan does not cover “conditions 
known to the subscriber to exist and 
require hospital care” has been dropped 
and the following clause substituted: 

“Hospital service under this contract 
also shall not be provided during the 
first eleven months from the effective 
date of this contract for any illness or 
disease which existed on the effective 
date of the contract for which medical 
or surgical treatment or advice has been 
rendered to the subscriber within a 
period of one year immediately prior 
to the effective date of the contract.” 

Speaking of the contract revisions 
David H. McAlpin Pyle, chairman of 
the plan’s executive committee, says that 
the changes are normal and were to be 
expected, adding: 

“Well-established insurance companies 
today are those which have made adjust- 
ments to meet current circumstances. 
Non-profit group insurance against the 
cost of hospital care is new. It has no 
working precedent. 

“And as our knowledge of the inci- 
dence of sickness in enrolled groups and 
the cost of its care has _ increased, 
changes in the contract have been made 
in the light of such experience in order 
to stabilize its provisions.” 

Mr. Pyle said there would be no 
change in the subscription rates except 
in the husband and wife contract, which 
would cost double that paid by an in- 
dividual member. Husband and wife 
desiring maternity service may join the 
family plan. 





VIRGINIA RATES REDUCED 


The Virginia State Corporation Com- 
mission has entered an order at the re- 
quest of the Towner Rating Bureau al- 
lowing bonding companies to decrease 
Premiums on bookkeepers, cashiers and 
clerks employed by the state and local 
governments in Virginia from $10 to 
$7.50 per $1,000 a year. In the same or- 
der the commission approved a new 
form of bond required by the United 
States Department of Agriculture for 
exporters of government — subsidized 
cotton. 





GUARANTY CAPITAL INCREASED 


The Massachusetts bill requiring mu- 
tual liability companies to put up $200,- 
guaranty capital, double the present 
amount, has passed the House. It does 
not exempt any company now being 
formed or awaiting license. The bill 
was introduced, it is said, because nine- 
tenths of the mutual liability companies 
formed in the last twenty to twenty-five 
years have failed. 





CONTINENTAL’S CONFERENCE 


200 Claim Men ts Annual Gathering at 
Chicago Home Office; State At- 
torney General a Speaker 


Attorney General John E. Cassidy of 


Illinois was among the speakers who 
addressed the sixteenth annual claim 


and legal conference of the Continental 
Casualty at Chicago last week. Mr. Cas- 
sidy’s subject was the relations of claim 
men to the rights and interest of com- 
panies. 

Nearly 200 Continental claim men and 
legal counsel from all parts of the United 
States attended the meetings to partici- 
pate in discussions pertaining to their 
activities and work of the claim depart- 
ment. Home office speakers - included 
President Martin P. Cornelius, Execu- 
tive Vice-President Roy Tuchbreiter, 
William G. Caples, assistant to the presi- 
dent, and George Hoffmeister of the 
automobile underwriting department. 
H. L. Hart, assistant to the vice-presi- 
dent, presided. 

Out-of-town speakers included E. E. 
Smythe Gambrell, Atlanta, who spoke 


on “The Claim Adjuster: His sphere 
and Opportunities for Service”; Henry 
Shugart, Kansas City, Mo., who dis- 


cussed “Products Public Liability”; Leigh 
Hunt, Fort Wayne, Ind., whose topic 
was “Liability of a Casualty Company 
where one of its Representatives is As- 
serted to Have Induced the Discharge 
of an Employe of a Policyholder”; and 
Jackson M. Bruce, of Milwaukee, who 
discussed “High Cost of Personal In- 
jury Litigation, to the Claimant and the 
Parties Involved.” 





DOMESTICS PUT UNDER ACT 





California Compensation Statute Ex- 
tended to Include Household 
Service, Effective Sept. 9 


California agents and brokers are hav- 
ing their attention directed to the 
change in the workmen’s compensation 
act, through the passage of A.B. 156, 
which becomes effective September 9, 
1939. The existing law, section 3352, 
Labor Code, excludes as an employe 
under this act, “any person engaged in 
household domestic service.” A.B. 156 
continues this exclusion of domestic serv- 
ants except as provided in a new section 
3358.5 added to the Labor Code as fol- 
lows: “3358.5.—Any person engaged in 
household ‘domestic service who is em- 
ployed by one employer for over fifty- 
two hours a week is an employe under 
this division.” 

The effect of this new amendment is 
to bring such emploves under the com- 
pensation act. Casual domestic employes 
such as maids who give only one or two 
days’ service a week are excluded. 

A provision in A.B. 1521, recently 
signed by Governor Olsen, and becoming 
effective September 19, provides a man- 
datory penalty of not less than $300 
on employers who fail to insure against 
compensation liability. 





MINERS COMING UNDER ACT 





Coal Producers in Pennsylvania Found 

Agreeable to Buying Compensation 

at Lower Rates Fixed 

Coal miners, whose only means of get- 
ting compensation in case of injury is 
through the courts, will come under the 
workmen’s compensation and_ occupa- 
tional disease laws of Pennsylvania next 
October. 

Executives of the state department of 
labor and industry say that a number 
of major coal producers, who chose 
to risk damage suits rather than pay 
compensation rates set in the 1937 law, 
would take advantage of the lower rates 
fixed by the 1939 legislature. Delay in 
coming under the new law has been 
prompted by the new occupational dis- 
ease act which takes effect soon. 





ONTARIO AGENT DEAD 


John T. Truman, prominent agent of 
Hamilton, Ont., and past president of 


the Ontario Fire & Casualty Insurance 
Agents’ Association, died recently. He 
was in his 61st year. 


LUNCHEON GIVEN FOR ROTH 
Friends in Southern California Honor 
Him on Departure to Resume 
Work in New York 
E. Vernon Roth, formerly assistant 
secretary Towner Rating Bureau, was 
given a luncheon in Los Angeles August 
11 by the Surety Underwriters Associa- 
tion of Southern California, just before 
he returned to New York City where, 
August 15, he took up his new duties 
as assistant secretary of the Surety As- 
sociation of America. Mr. Roth had been 
on a business trip in Pacific Coast ter- 

ritory. 

Mr. Roth was the only speaker at the 
luncheon and he gave a picture of the 
new set-up in the Towner Bureau, and 
in the Surety Association. He outlined 
some of the new fields of endeavor in 
which the association is likely to en- 
gage and gave an idea of the difficulty 
encountered in standardizing forms for 
government contracts. Mr. Roth cited 
particularly the latest one for cotton. 
He pointed out that it was difficult to 
draft forms to meet new situations. Mr. 
Roth asked for cooperation of the local 
association and the response which 
ereeted that request indicated that it 
would be forthcoming. 





DR. J. V. HOPKINS PROMOTED 





Medical and Surgical Director of U. S. 
F. & G.; Joined Company in 1931 
Under Dr. T. R. Payne 


Dr. John V. Hopkins has been ap- 
pointed medical and surgical director of 
the U. S. F. & G. Dr. Hopkins was 
surgical adviser under Dr, Thomas R. 
Payne, medical supervisor, who has re- 
tired. He is a native of Colorado. Dr. 
Hopkins, a Rhodes scholar, graduated 
from Oxford in 1923. He took his med- 
ical degree at Johns Hopkins Medical 
School, Baltimore, in 1926 and then 
served four years in post graduate work 
in surgery at Johns Hopkins Hospital. 
He became connected with the U. S. F. 
& G. in 1931. 


JERSEY FATALITIES FEWER 








Motor Vehicle Department so States 
Although Total Number of Acci- 
dents Show An Increase 

Reviewing the traffic accident situa- 
tion in New Jersey for the first six 
months of this year, Motor Vehicle Com- 
missioner Magee has announced that 
while total accidents have increased 5%, 
fatalities and non-fatal injuries have de- 
creased 13% and 1.8% respectively. Com- 
missioner Magee believes the answer 
can be found in the periodic inspection 
of automobiles. 

Improvement in the ability of drivers 
to see and stop is particularly reflected 
in the pedestrian phase of the accident 
problem, Mr. Magee says. During the 
first six months of this year 177 pedes- 
trians have been killed compared with 
207 in the same period last year. 


LLOYD’S REGISTRATION DENIED 

Following protests of twenty-four Van- 
couver and Victoria agents representing 
240 board and non-board companies, the 
British Columbia provincial government 
has denied application of Lloyd’s, Lon- 
don, to register under the provincial 
insurance laws. Counsel for the agents 
contended that they were performing a 
useful service and that permission for 
Lloyd’s to register in the province should 
be denied unless it complied with the 
regulations and deposit requirements, the 
same as any other insurance company 
or organization operating within the 
province. 


MALPRACTICE FORMS APPROVED 

In a statement approving malpractice 
insurance as now offered in Minnesota, 
the medical advisory committee of the 
Minnesota State Medical Association 
urges its members to do everything pos- 
sible to reduce the hazard to the end 
that the cost of such insurance be kept 
down. The committee believes that the 
type af policies written by the compa- 
nies at present can well supply the de- 
mand of its members for such policies. 








Southern California 


INCREASES DIFFICULTY THERE 





Golden State Organization Being Formed 
by Motor Car Dealers With Paid 
Capital of $250,000 





The Golden State Automobile Club, 
Los Angeles, is being organized by the 
Southern California Motor Car Dealers 
Association with two local insurance 
companies as carriers of the insurance on 
cars of members. Officers of the club, 
which is to begin operations September 
1, are president, A. J. Dingeman; exec- 
utive vice-president, W. H. Alexander; 
vice-president and chairman of the 
board, C. S. Mead; secretary-treasurer, 
M. B. Towman. 

The new club is capitalized at $500,- 
000, and expects to begin operations with 
a paid capital of $250,000, subscribed on 
the basis of $10 for preferred shares 
and $1 for common shares, with a limit 
of $1,020 stock purchasable by any one 
dealer. 

The National Automobile Insurance 
Co. is on the qualifying bond of the 
club for $100,000, and that company, with 
the West American Insurance Co., will 
carry the insurance on the lines written 
through the club. Leonard Newport, a 
Los Angeles general agent, will act as 
insurance advisor, 

Objectives of Club 

The club is being organized by the 
dealers for the purpose of supplying 
automobile dealers and their salesmen 
with a complete insurance program on 
both new cars and renewals. It will fol- 
low the independent automobile writing 
companies on rates, will charge a mem- 
bership fee of $10, and promises to give 
service comparable with the National 
Automobile Club and the Automobile 
Club of Southern California. 

When this club is in operation, there 
will be four such organizations active 
in Los Angeles: National Automobile 
Club (owned and operated by board fire 
companies), Automobile Club of South- 
ern California (operating its own inter- 
insurance exchange and having its lia- 
bility risks written by the Standard Ac- 
cident of Detroit), Brooks Randall Auto- 
mobile Club (owned and operated by the 
insurance firm of E. Brooks Randall & 
Sons) and the Golden State. In addi- 
tion the West American Insurance Co. 
has incorporated the West American 
Automobile Club, had its name approved 
by the Insurance Department, and dur- 
ing June made application to the De- 
partment for a certificate of authority to 
transact business as a motor service 
club. 





ASSETS AND SURPLUS GAIN 





Fireman’s Fund Indemnity Improvements 
Shown at Mid-Year Mark; Quart- 
erly Dividend of 50¢ Declared 

The Fireman’s Fund Indemnity at its 
August board of directors meeting de- 
clared a quarterly dividend of $.50 per 
share to stockholders of record on Sep- 
tember 11, 1939, payable on and after 
September 20, 1939. 

Total assets of the company on June 
30, 1939 were $11,105,000, compared with 
$10,743,076 on December 31, 1938, and 
policyholders’ surplus was $3,975,000 com- 
pared with $3,881,339 at the close of last 
vear. Capital is $1.000,000 divided int: 
shares of $10 par value. 





WITH AETNA 25 YEARS 

Edward B. Bastert, a member of the 
engineering department, Aetna Life Af- 
filiated Companies, has just observed his 
twenty-fifth anniversary with the com- 
pany. Born in London, England, Mr. 
Bastert took his mechanical engineering 
degree at-University of Leipzig. Before 
joining the Aetna he was with the In- 
ternational Steam Pump Co., the Motor 
Car Specialty Co. and the F. E. Hatch 
Co. 
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On the Production“Firing Line” 





See Present-day Economic Conditions 
Creating Need for Burglary Insurance 


Citing the astounding facts that one 
out of every thirty-seven persons in the 
United States is a that 
major crimes are committed at the rate 


criminal and 


of one every twenty-two seconds, C. 
Edwin Blake, assistant supervisor of 
agency field service and an instructor 
in the Travelers’ home office school for 


stressed before the 
Louisiana Insurance Society in its 
meeting at Louisiana State University 
on August 15 the reality of the present- 
day need for the protection offered by 
burglary insurance lines. Mr. Blake also 
lectured on workmen’s compensation in- 
surance. 

In discussing burglary lines, Mr. Blake 
stated that present-day economic condi- 
tions create a real necessity for burglary 
insurance, and that the burglary lines 
offer a wide open field for the type of 
creative selling that is needed today 
more than ever before if one is to main- 
‘tain premium volume. 


casualty agents, 


Humble Beginning in 1885 
Sketching briefly the history of bur- 
glary insurance, Mr. Blake quoted from 
Hammurabi’s Code, written some 2,200 
years B.C., the earliest known example 
of the principle underlying all of the 
burglary and robbery insurance lines of 
today: “If anyone commits a robbery and 
is caught, then he shall be put to death. 
If the robber is not caught, then shall he 
who was robbed claim under oath the 
amount of his loss, and the community 
in whose domain the robbery took place 
shall compensate him for his stolen 
goods. 

“From a beginning in 


very humble 





Silliman Evans Booster 
For Acident Insurance 


Silliman Evans, chairman of the board, 
Maryland Casualty, and publisher of the 
Nashville Tennesseean, who a month ago 
made a round trip to Europe on the 
first passenger-carrying Pan-American 
Airways clipper ship to fly the Great 
Circle course and who has flown several 
hundred thousand miles in this country 


without accident, is nursing an arm 
fractured in two places as the result 
of a fall while riding a horse. Luckily 


he carries accident insurance and is a 
booster of the protection it affords. 

Mr. Evans was at one time vice-presi- 
dent of the American Airlines and has 
flown over practically all the air routes 
in the United States. 


25 YEARS WITH AETNA C. & S. 

3ertrand J. Fay, assistant superintend- 
ent, automobile department of the Aetna 
Casualty & Surety, observed his twenty- 
fifth anniversary with the Aetna on 
August 4. 

Mr. Fay 


in its typing 





joined the Aetna in 1914 
department, but was later 
transferred to the automobile depart- 
ment. After some years he was pro- 
moted to chief underwriter and then to 
his present position. 


FRANK L. MITCHELL ‘ENG AGED 
Frank L. Mitchell, one of the younger 
executives in the O’Gorman & Young 


Inc., agency, Newark, N. J., is engaged 
to marry Miss Elodie R. Livingstone, 
daughter of Mr. and Mrs. Thomas Liv- 
ingstone, Newark, N. J. They plan to 
be married during the Winter. Mr. 
Mitchell, son of Harry C. Mitchell, head 
of a Brooklyn insurance agency, is a 
graduate of New York Military Acad- 
emy and Atlanta Law School. His fiancee 


attended New Jersey College for Women 
and is a graduate 


School, 


of Katharine Gibbs 
New York. 


Blake, “burglary lines 
in the United States have grown to 
written premiums in 1938 of more than 
$28,000,000, and as the lines are still not 
actively solicited, the possibilities for 
extension of that premium volume are 
tremendous.” 

Expanding upon the statistics, Mr. 
Blake conjectured, “There are appar- 
ently 250 criminals in any town of 10,000 
inhabitants and more than 2,500 in any 
city of 100,000 population, The annual 
cost of crime in the United States ap- 
proximates $15,000,000, and it is increas- 
ing each year. These statistics provide 
an enediins basis of argument for the 
sale of burglary insurance.” 

In his discussion of workmen’s com- 
pensation insurance Mr. Blake outlined 
the background and development of com- 
pensation legislation and employers’ lia- 
bility acts, showing that they grew out 
of the attempt to solve the prob!ems 
created by the rise of industrialism and 
industrial accidents to workmen. Actual 
legislation for the benefit of workmen 
injured in industry originated in_ Ger- 
many in 1884. Not until the New Jersey 
Compensation Act, whose constitutional- 
ity was tested and which went into effect 
in 1911, did compensation legislation take 
hold in the United States. 

Dwelling at some length on the funda- 
mentals of compensation insurance, Mr. 
Blake concluded his lecture with an ex- 
planation of the most recent develop- 
ment in that field of insurance, the retro- 
spective rating plan, in which the cost 
of insurance securing the employers’ lia- 
bility is determined for the individual 
risk after the loss experience of the risk 
has been developed. 


1885,” said Mr. 


WANT DIVIDENDS FOR INSURED 
Agents in State of Washington Protest 
Action of Automobile Dealers 
in Retaining Benefits 
Complaint has been made by the In- 
surance Agents League of Washineton 
that the retention of dividends paid 
under the mutual policies written by 
certain automobile dealer - insurance 
agents is contrary to the law of the 
State of Washington. The agents’ or- 
ganization has asked the Department to 
reopen the question for reconsideration 

by the attorney general. 

The practice, it is alleged, is for the 
dealer-agent to write a policy in the 
mutual at the time of the sale of the 
automobile under a conditional sales con- 
tract, and the dividend on the policy is 
then kept by the dealer on the theory 
that he is the holder of the policy, it 
being a master contract. The agents 
protest that this stand is incorrect and 
that the car purchaser is actually the 
insured and entitled to the dividend. 


NEVADA TRAIN WRECK VICTIM 
One of the victims in the Nevada train 
wreck of last Sunday was Wilbur V. 
Tensen, who was employed _ by the Hart- 
ford Accident in its New York bonding 
department. Mr. Jensen was en route to 
hoary his mother and sister in Oakland, 
Cal., his first trip home since he came 
East. He was a graduate of the Uni- 
versity of San Francisco. where he re- 
ceived a law degree in 1934. 


CONVENTION DATE CHANGED 
Interstate Life & Accident’s annual 
convention, to be at Jacksonville, Fla., 
August 22-24, has been advanced to 
August 25, 26. 











WILLIAM D. SPRADLIN DEAD 

William D. Spradlin, Louisville, for 
thirty years an agent of Kentucky Cen- 
tral Life & Accident, died July 26. 
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Dudley F. Giberson to 
Be Married on August 29 


Dudley F. Giberson, head of the Gib- 
erson Insurance Agency, Alton, IIL, who 
is one of the best known producers in 
his State, active in association and civic 
affairs, is to be married August 29 to 
Miss Barbara E. Smith, daughter of 





Barbara E. Smith and Dudley F. 


Giberson 
Mr. and Mrs. Melbourne Smith of Trydn, 
N. C., formerly of Short Hills, N. J. The 


snapshot of the young couple on this 
page was taken in the garden at the 
Giberson home. The wedding will take 
place in the Church of the Holy Cross, 
Tryon, N. C., following which the mem- 
bers of the bridal party will attend a 
wedding supper at Lake Lanier Inn, 
Tryon. 

Dudley F. Giberson, as nearly everyone 
in agency circles knows, is the son of 
the late J. A. Giberson who was a leader 
in the National Association of Insur- 
ance Agents. After attending the Univer- 
sity of Pennsylvania Dudley entered his 
father’s agency and upon his death took 
over the reins. He is a member of St. 
Anthony Club of New York and of the 
Bachelor Club of St. Louis. 

His bride to-be has been a member 
of the faculty of Monticello College. 
She is a graduate of Kent Place School, 
Summit, N. J. and of Wellesley College. 





Pennsylvania Rules On 


Group Accident-Health 


The Pennsylvania Department has di- 
rected attention of life and casualty 
companies to the recent act of the legis- 
lature defining and regulating Group ac- 
cident and health insurance hereafter 
written, and establishing certain pro- 
visions to be contained in such contracts 
of insurance. 

Companies are advised that it will be 
necessary for them to review all such 
policies formerly approved by the De- 
partment to ascertain if they comply 
with the new legislation, and discon- 
tinue use of the forms not in compliance 
therewith. All new contracts written 
since passage of the act must have De- 
partmental approval. The new act also 
nullifies the Department’s notice of July 
25, 1935, concerning Group accident and 
health insurance. 


COES TO ROANOKE, VA. 
Rutherford Fleet, Jr., Travelers field 
assistant in casualty lines, has changed 
his headquarters from the Richmond, 
Va., branch office to 444 Nottingham 


Road, Roanoke, Va. 


HOME ACCIDENTS PREDOMINATE 
Last Year Deaths Outnumbered Those 
Incurred in Traffic; Attempts to 
Bring About Reforms 
Home accidents in the United States 
last year killed 32,500 men, women and 
children, permanently or temporarily dis- 
abled 4,750,000 more, and produced an 
economic loss of $600,000,000. This state- 
ment was made by Kenneth N. Beadle, 
National Conservation Bureau, which is 
the accident prevention départment of 
the Association of Casualty & Surety 
Executives, in a recent address to the 
Virginia State-wide Safety Conference. 
“Obviously,” Mr. Beadle declared, 
“these statistics alone tell us that an 
important issue in the safety movement 
is the systematic formulation of safety 
practices for home use which are reason- 
able, effective and have some probability 
of being used. Available statistics, bad 
as they are, do not tell the whole story.” 

Mr. Beadle pointed out that reduction 
in home accidents has not kept pace with 
reduction of accidents in other fields. 
Five hundred more persons died from 
home accidents during 1938 than in traf- 
fic, he asserted. 

“There must be some reason for this 
condition, and an acceptable remedy,” 
Mr. Beadle declared. “Industry and 
traffic have means of control, but there 
are no laws to prohibit you from leav- 
ing an upturned rake in the yard at 
night; it’s your yard. 

“As Virginia safety workers, may I 
suggest, first, that you do not try to 
save the whole nation. Think in terms 
of Virginia as your field of endeavor and 
opportunity, or even in terms of your 
own immediate community if that is your 
field. Publicity—and lots of it—is im- 
perative. Perhaps the most effective 
single channel of approach is through 
the schools. Check with your local 
safety council and the Parent-Teacher 
Association. The churches, lodges, clubs 
and women’s auxiliaries generally will 
be found cooperative.” 





Granniss Article On 
Safety Eagerly Sought 


The increasing value of factory safety 
measures to industry and the vast addi- 
tional savings that can be made through 
an extension of plant accident preven- 
tion facilities are shown in an article by 
Edward R. Granniss, director of the 
National Conservation Bureau’s indus- 
trial engineering division. Mr. Granniss’ 
article was published originally in “In- 
dustrial and Engineering Chemistry,” and 
so many requests for copies were re- 
ceived by the magazine that bound re- 
prints were run. Requests direct to the 
National Conservation Bureau have been 
so heavy that the bureau has now de- 
cided to procure additional reprints. 

Entitled “Personalized Protection,” the 
article dwells particularly upon the im- 
portance of personal protection against 
occupational hazards, a phase of the 
problem which calls for cooperation from 
every employe in plant or factory. A 
program looking to the establishment of 
personalized protection was suggested by 
the industrial engineer as follows: 

A thorough study, from the viewpoint 
of accidents and health, of all processes 
in the plant. 

A check of each employe at the time 
of employment, to determine as far as 
possible the degree of individual sus- 
ceptibility to the hazards present. 

A continuous study of the adaptation 
of each worker to the hazards of the 
work. 
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Compensation Tangle 
Arises In Michigan 


HINGES UPON ACCEPTANCES 





Supreme Court Renders Opinion Hold- 
ing that Labor Department Violated 
Law Respecting Revocations 





According to the Michigan Depart- 
Labor & Industry 


compensation 


ment of thousands 
of potential 
likely to be pressed, owing to a Supreme 
Court effect that the 
Labor Department has failed to comply 
with the law as respects revocation of 


claims are 


opinion to the 


acceptance of the act be- 
To what ex- 


, 
employers 
cause of insurance lapses. 
tent, if any, 
cases is uncertain. It is esti- 


insurers may be held liable 
in such 
mated that $60,000 revocations of accept- 
ances failed to follow the statutory pro- 
thus leaving the employers un- 
under the terms of the com- 
In many cases the insur- 
for brief periods only 
and the employers have reinstated the 
insurance, thus protecting themselves 
against liability under the common law. 


One Award Granted 


In only one case has an award actually 
been granted in a case reinstated as a 
result of the court opinion. That was 
lash vs. Coffee Cup Cafe in which the 
award granted by a deputy labor com- 
missioner allows compensation for 109 
weeks for loss of an eye. That case 
has been appealed to the full board of 
the Labor Department in an effort to 
make the insurer a co-defendant. 

The case which resulted in the far- 
reaching opinion was that of Helen 
Lucien vs. Pansy Hoisery Co., Inc. In 
that case, Mrs. Lucien brought a circuit 
court damage suit against the defendant 
employer in an effort to collect damages 
for claimed disability and suffering re- 


cedure, 
wittingly 
pensation act. 
ance lapses were 


sulting from inhalation of coal gas and 
other injurious fumes from a defective 
furnace. 
No Valid Termination 

The high court held in the mentioned 
case that the revocation notices were 
invalid inasmuch as they did not con- 
form with specific terms of the law. 
The act was cited as providing that 
notice of intention to terminate an in- 
surance policy must be sent the insured 
by the Labor Départment and a hearing 
eranted, if asked. Without this statutory 
procedure, it was held there was no 
valid termination of election. Hence 
the plaintiff should have found her relief 
under the compensation act rather than 
by resort to common law suit. An opin- 
ion of Circuit Court Judge- John J. 
Mahar, granting a defense motion to dis- 
miss the action, was upheld in the Su- 
preme Court opinion. 


Not Removed From Under Act 

The plaintiff's claim, filed February 2, 
1937, was held not properly the basis 
of a damage suit inasmuch as there was 
showing that the defendant company 
reinstated its compensation insurance 
January 4, 1937. The notice of revoca- 
tion of acceptance received from the 
Labor Department did not remove the 
company from under the act, the court 
agreed, so the plaintiff should have filed 
a compensation claim. It was pointed 
out also that the disability suffered by 
the plaintiff could not be considered 
an occupational disease, since gas fumes 
are not common to dress and_ hosiery 
shops, hence the condition of the fur- 
nace and its effect on the health of the 
plaintiff store manager must be deemed 
a compensable accident. 

Statute of Limitations 

Labor Department officials note fur- 
ther that if no report of a compensable 
accident were filed by an employes in 
any of the cases where a presumed revo- 
cation of the law’s acceptance was 
deemed an actual revocation, then the 
six months’ statute of limitations would 
not run against the injured employe and 


Must Furnish Bond in 


Place of Securities 


Read of Michigan 
state treasurer 


Attorney General 
has demanded that the 
comply with the law and require that 
the Detroit Racing Association post a 
$50,000 surety bond under terms of its 
new lease of the track at the state fair 
grounds. The association, although fall- 
ing behind in its payment of fees to the 
state, has been posting securities in- 
stead of a bond. The state treasurer 
found that the securities has seriously 
depreciated in value. 


z.. W. BUFFINGTON ADVANCED 


Edward W. Buffington has been ap- 
pointed assistant manager of the attor- 
ney’s list department of the U. S. F. & 
G. Mr. Buffington, a Johns Hopkins 
graduate, went with the U. S. F. & G. as 
a judicial underwriter in 1932. Later he 
became assistant statistician in its In- 
vestment Department. 


BUFFALO BRANCH OPENED 

Employers Mutual Liability of Wis- 
consin has established a Buffalo branch 
in the Genesee Building, in charge of 
H. E. Winters, formerly in Detroit for 
this company. 


he could bring a valid claim for com- 
pensation years after occurrence of the 
accident. 

The Department originally followed 
out fully the provisions of the law, as 
cited by the reviewing court, which spe- 
cifically requires a notice and hearing 
in threatened revocation cases. Several 
vears ago, however, it was decided that 
filing of the departmental notice to the 
effect that expiration of the coverage. 
unless renewed, automatically canceled 
the employer’s acceptance of the law 
was a sufficient step to bring about legal 
cancellation. Thus thousands of cases 
piled up under the new rule may be 
released and pressed now that the legal 
barrier has been shattered. 


DELEGATED LIABILITY 





American Surety Devotes Booklet to Ten 
Cases Dealing With Contractors 
and Sub-Contractors 
Whether owners may delegate to con- 
tractors liability for mjury or damage 
incurred in work done by the contrac- 
tors; and whether contractors themselves 
can escape liability incurred by sub- 
contractors, has been convincingly treat- 
ed in an attractively illustrated booklet 
just prepared by American Surety and 
its affiliate, New York Casualty, entitled 
“Liability Rebounds—A_ Booklet for 
Owners, Manufacturers and Contrac- 

tors.” 

This booklet is devoted chiefly to ten 
court decisions, excerpts from which are 
quoted. In five of the cases, the o--ner 
was adjudged liable for injury or di am- 
age caused by reason of contractors’ op- 
erations. The other five are cases in 
which the contractor was held respon- 
sible for acts of negligence on the part 
of sub-contractors, causing injury or 
damage. 

The ten decisions are given in support 
of a statement in the preface to the 
booklet that “Liability without active 
negligence has been recognized by the 
courts. An owner of a plot of land 
decides to erect a building. The contract 
for erection of the building is let to an 
independent contractor. The owner by 
this action cannot be sure that he will 
escape assessment of damages for acci- 
dental bodily injury or death or damage 
to property of « ‘thers. The same may be 
said of a general contractor who lets 
operations to a sub-contractor.” 

The booklet has been prepared for 
distribution by the companies’ branch 
offices and agents. 

CHESAPEAKE CORP. RECEIVER 

Following the filing of a petition in 
a Baltimore court by five trustees of 


the Chesapeake Corporation, E. Asbury 
Davis, president of the United States 
7, & G. has been appointed liquidating 


for the corporation’s assets un- 
of $335,000. 


receiver 
der bond 








ee 




















SEMI-ANNUAL FINANCIAL STATEMENT 


UNITED STATES CASUALTY COMPANY 


‘ 


ASSETS 


United States Government Bonds. $2,850,620.25 





State, County & Municipal Bonds. 384,184.35 
All other Bonds. 2,244,093.37 
i intinselpiosccbenkasicinaaiiatges 1,453,254.35 
Mortgage Loans 438,594.00 
Cash in Banks and Offices 616,618.94 
so i Eas 615,904.00 
Premiums Receivable 

(less than 90 days old). 1,573,914.72 
Accounts Receivable —.................. 106,135.33 
Deposited with Workmen's Com- 

pensation Reinsurance Bureau 256,752.93 

Total Admitted Assets... $10,540,072.24 


Bonds subject to amortization under New York Insurance Department 
bonds and all stocks are at June 30, 1939 market prices. 


HOME OFFICE: 60 JOHN STREET, NEW YORK 


JUNE 30, 1939 


LIABILITIES 


Reserve for Unearned Premiums. $2,725,150.60 
Reserve for Undetermined Claims 3,865,393.00 


Securities carried at $730,114.94 in the above statement are deposited as required by law. 


Reserve for Accrued Commissions 338,391.66 
Reserve for Taxes.................... 129,157.54 
Reserve for all other Liabilities. 226,357.54 

Capital $1,000,000.00 

eee 2,255,621.91 
Surplus to Policyholders.. 3,255,621.91 
Total Liabilities _...... $10,540,072.24 
rulings are at amortized value All other 
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G. W. Crist, Jr.. Makes Objective Study 
Of Corporate Suretyship in New Book 


The book on Corporate Suretyship, 
written by G. W. Crist, Jr., vice-presi- 
dent, Fidelity & Deposit in New York 
City, and published last week as one 
of the McGraw-Hill insurance series, is 
a welcome addition to literature on this 
fascinating line of business. The new 
book comprises fifteen chapters, the last 
of which is a conclusion; six appendices 
and an index. No phase of suretyship 
has been overlooked—production, losses, 
rates, coverages—even informative chap- 
ters on reinsurance and co-suretyship, 
and accounting and statistics, are em- 
braced. Mr. Crist’s style is entertaining 
and he indicates a facility to explain 
technical matters in easy-to-understand 
language. The book sells for $4.50. 

Pioneers 

Mr. Crist finds that initial ventures 
in the field of suretyship limited their 
guarantees to promises of certain re- 
stricted types. The Guarantee of North 
America, a Canadian company, wrote 
only fidelity bonds in behalf of officers 
and employes of banks, railroads and 
other large corporations. The American 
Surety, organized in 1883, had a broader 
vision. It extended its sphere of useful- 
ness to the public by including in its 
repertoire bonds on behalf of contractors 
on construction projects, and on behalf 
of fiduciaries, as well as bonds furnished 
generally in connection with court pro- 
ceedings. The Fidelity & Deposit. upon 
its organization in 1890, was the first to 
appreciate the true dimensions of the 
market. It was the first to enter the 
field of bonding public officials, munici- 
pal, state and Federal, and of supplvine 
those miscellaneous indemnities which 
constitute such a large segment of the 
business today. Suretyship then came 
into its own, in the vesture of an incor- 
porated business, says Mr. Crist. 

Fulfillment of Promises 

Any competent understanding, con- 
tinues the author, of the fundamental 
value of corporate suretyship must rest 
upon an appreciation of its fundamental 
philosophy. As a business it was con- 
ceived in the realization of the fragility 
of a promise. It guides the promisor 
and protects the promisee. Thoughtful 
contemplation of the basic theory of 
economics immediately suggests the fact 
that communal prosperity is in direct 
proportion to the number of promises 
timely fulfilled. Unless the preponderant 
majority of them are fulfilled, and un- 
less the promisees may have confidence 
in that fulfillment, the entire system must 
collapse. Who could anticipate the unfor- 
tunate and uncontrollable circumstances 
which might prevent the timely dis- 
charge of an obligation? The only ef- 
fective remedy lay in having the promise 
secondarily secured. 

Personal Surety’s Weakness 


Mr. Grist then observes that the first 
form of secondary security was the host- 
age. In lieu of hostages obligees began 
to rely upon the bonds of personal sure- 
ties. The very nature of personal surety 
was its own undoing. “Now,” says Mr. 
Crist, “the story is different. In these 
modern times surety bonds are all that 
the name implies. Personal suretyship, 
a perfect illustration of the blind escort- 
ing the blind, has almost passed from 
the scene and is found only in those 
fetid back eddies of civilization peopled 
by Jeeter Lester and his tribe. In its 
place the prudent promisee has come 
to rely upon the initial engagement only 
when secondarily secured by the regu 
lated and enforceable commitment of 
the corporate surety.” 

Mentor to the Venturer 

The author observes that while loftily 
inspired the business of suretyship re 
mains coldly pragmatical. Its services, 
tempered by assured confidence in their 
effectiveness, are offered at a fee, and 
in the benign hope and expectation of 
a profit upon the venture. For the bene- 


fit of itself, of the principal and of the 
obligee, corporate suretyship does not 
stop there. Rather, it does not begin 
there. Before lending its security, its 
job is to appraise the promise, to weigh 
the difficulties attendant upon its ful- 
fillment. It has, as a part of that job, 
to restrain undue optimism with common 
sense. It has been elevated to a plane 
above most businesses. Its role has been 
that of mentor to the venturer who would 
listen; to those in whom it has found 
confidence, it has opened new vistas and 
made possible the restless dreams of 
achievement. 
Next Objective 

As to the future, Mr. Crist finds that 
corporate suretyship has served well but 
in slight proportion to the whole range 
of its opportunity. Its entire existence 
has been too cloistered. Its next objective 
should be to take the public into its 
confidence; to tell its whv and how; to 
preach the doctrine of the security of 
the engagement as against the haphaz- 
ard attitude of unschooled faith and ex- 
posure. This corporate suretyship has 
not done, he declares. A lesson in ad- 
vanced merchandising is indicated here. 
Another of his observations is that: “The 
future of this business largely depends 
upon the imagination, resourcefulness 
and experience of every person in it, 
whether he be executive or underwriter, 
producer or claim adjuster, agent or 
broker. To supplement those qualities 
there must be marked courage of con- 
viction and a determination to forge ever 
ahead.” 


Law School Students Win 
Essay Prizes of U.S. F. & G. 


Tom Cobb, Stetson University, Deland, 
Fla., and Henry Woods, University of 
Arkansas, Fayetteville, Ark., are this 
year’s winners of $50 prizes given by 
the United States F. & G. annually, to 
students at law schools. The prizes at 
Stetson was for the best paper on 
“Should the Contracts of Compensated 
and Accommodation Sureties be Gov- 
erned by Different Rules?” The one at 
Arkansas dealt with the subject of 
“What power has the state to prescribe 
or regulate the conduct elsewhere of a 
foreign insurer licensed to do business 
within the state?” 

In announcing the winners, the com- 
pany expressed the hope of extending 
the contest to other law schools. The 
prize winners are selected by committees 
named by the school deans. The sub- 
jects, however, are suggested by the 
U. & 2 & &. 








Central Surety Gains In 
Assets and Net Surplus 


Central Surety & Insurance Corp. at 
the mid-year mark shows a sizable in- 
crease in total admitted assets and net 
surplus. Of total assets amountine to 
$7.438.034 the cash item was $1,112,519 
As of December 31 the asset figure was 
$7.709.313 and cash on hand $191,500 

Net surplus as of June 30, 1939, of $1.- 
719008 comnares favorably with $1,592.- 
153 as of December 31, 1938. Reserve 
for claims of $3213,554 and reserve for 
unearned premiums of $1,902.984 are hoth 
hieher than on December 31, 1938. Vol- 
wntarv contingency reserve continues at 
$150.000. capital at $1009.000. Policy- 
holders’ surplus is now $2,719,008. 


EMO REORGANIZES AGENCY 

Emo Insurance Agencies Ltd. the 
agency business of H. W. Emo in Mon 
treal has been reoreanized as a new 
company under the direction of W. Cox 
as secretary treasurer and John Emo 
as president. John Emo formerly was 
with the Globe Indemnity. Headauarters 
of the reorganized company will be in 
Montreal. 








Substantial Gains By 

2 Standard Companies 
HEALTHY MID-YEAR STATEMENT 
Standard S. & C. Reduced Expense and 


Loss Ratios; Made 2.64% Underwrit- 
ing Profit; 500 New Agents 








Substantial progress is indicated in 
the mid-year statements of the Stand- 
ard Insurance Co. of New York and 
Standard Surety & Casualty, its casualty 
running mate. The latter company 
within the past year has appointed more 
than 500 new agents and its premium 
writings for the first half of 1939 show 
a gain of 14.2% over the same period of 
1938 despite the cancellation of a num- 
ber of sizable agencies. The newly ap- 
pointed agents are of the smaller type, 
and in their selection Standard Surety 
& Casualty has had the aid of the par- 
ent fire company. Most of them have 
been allied with the fire interests over 
a period of years. 

Standard Surety & Casualty also 
shows an improvement in loss expenses 
in the first half of 1939, reporting a 
decrease of 2.6%, and in loss ratio which 
was 43.07% compared with 51.39% for 
the first six months of 1938. From its 
underwriting operations a_ profit of 
2.64% was made compared with a loss 
of 7.37% in the same period of 1938. 
Encouragingly, total assets of $5,763,- 
769 as of June 30, 1939, compare with 
$5,712,778 on December 31 last, and of 
this total cash on hand and in banks is 
represented by $1,984,132. Total bond 
holdings amount to $2,231,048 and stock 
holdings, largely preferred issues, have 
a total market value of $614,768. 

On the liability side this company re- 
ports claim and claim expense reserves 
of $1,855,949; unearned premium reserve 
of $1,524.124. which item was increased 
from $1,295,883 as a result of the six 
months’ expansion in premium writings. 
After taking care of all liability items 


the company shows surplus funds of 
$2,084,891 including $1,000,000 capital and 
$1,084,891 net surplus. Officers of the 
company are George Z. Day, president: 
John F. Nubel and Charles E. Heath’ 
vice-presidents. j 

Standard Insurance Co. of New York 
as of June 30, 1939 points to total assets 
of $6,409,424 of which $2,633,989 is in 
cash. This amount exceeds the total of 
all liabilities other than to stockholders, 
Total bond holdings are $2,104,408 and 
stocks (largely preferred) have a total 
market value of $1,305,192. Unearned 
premium reserve at the mid-year mark 
was $1,534,021, and $124,531 for losses in 
process of adjustment. All other lia- 
bilities are taken care of in reserves 
totaling $80,125. Capital stands at $1,- 
500,000, net surplus at $3,170.746, making 
a policyholders’ surplus of $4,670,746. 

Both companies carry their securities 
on the New York Insurance Department 
basis, and if market values were used 
both would show substantial increases in 
assets and surplus. George Z. Day also 
heads the parent company and associated 
with him are Alfred J. Couch, vice- 
president; S. C. Kline, secretary, and 
R. V. A. Baker, treasurer. 


Fraudulent Nebraska 
Claimant Ring Broken 


With the arrest of twenty-four per- 
sons secretly indicted by a Federal grand 
jury at Omaha, Federal agents and in- 
surance company adjusters believe an 
alleged fraudulent insurance ring which 
has collected more than $65,000 from in- 
surance companies after faking automo- 
bile accidents has been broken.  Fifty- 
two persons were named in the indict- 
ment. Existence of the alleged ring was 
uncovered last Spring. 

Insurance companies had actually paid 
to the defendants $65,000 in liability and 
health and accident insurance, according 
to the records. Suits for several hun- 
dred thousand dollars additional are 
pending. 








Recent Court Decisions 


Compiled by John Simpson 











Author, “The Law Relating to Automobile Insurance” 


Bacterial Infections Resulting From 
Cheek Abrasion Covered 


Action was brought on the double in- 
demnity clause of an accident policy 
which provided that these benefits should 
not be payable if the death of insured 
should result “directly or indirectly, 
wholly or partly, from * * * bacterial 
infections or from any disease.” The in- 
sured sustained an accidental injury con- 
sisting of an abrasion of the skin on 
the cheek through which streptococcus 
infection found entry, and from which 
erysipelas and streptococcus throat re- 
sulted and from which death followed. 

The Oklahoma Supreme Court, affirm- 
ing judgment for plaintiff, Central States 
Life v. Jordan, 86 P. 2d 640, held that 
such bacterial infections and disease 
were the result of the iniury and were 
not independent causes of death within 
the meaning of the policv; and that the 
bacterial infections and diseases exclud- 
ed from the coverage of the policy are 
those pre-existing, co-existing or fol- 
lowing the injury without any causal 
connection therewith. The court re- 
ferred to the discussion of this subject 
in 108 A. L. R. 28, which treats of the 
precise policy provision and_ closely 
analogous ones and prior A. L. R. nota- 
tions. 

* * * 

Regular Treatment by Physician 

In an action on an accident policy the 
testimony conflicted as to whether the 
insured was being regularly treated bv 
his physician during June and July, 1937. 
Insured’s testimony was to the effect 
that he visited the doctor’s office at 
least once in each of these two months, 
that the doctor examined him on one of 


these occasions thoroughly; that each 
time the doctor asked him how he was; 
also suggested that he take certain 
steam baths, and that during these two 
months insured took such baths regu- 
larly. The doctor’s testimony was to 
the effect that he did not recall treat- 
ing the insured during these two months, 
but that he did recall the insured com- 
ing to his office intermittently during 
that time. It appeared that the doctor 
did sign a certificate as to his disability 
in each of the two months. 

The jury, under instructions from the 
trial court, limited the amount of 
plaintiff's recovery to the period to the 
end of May. Insured moved for a new 
trial which was granted. The defend- 
ant appealed from the order granting a 
new trial. The Montana Supreme Court 
affirmed the order, Scinski v. Great 
Northern Life 86 P. 2d. 749. Whether 
the insured was “under the regular pro- 
fessional attendance and treatment of a 
legally qualified physician or surgeon,” 
as provided by the policy, was held un- 
der the testimony a question of fact 
which should have been submitted to 
the jury. 


L. S. NEELY’S NEW POST 
L. S. Neely joined the United States 
Guarantee on August 1 as an_ under- 
writer in its home office contract bond 
department. He was formerly with the 
Indemnity Insurance Co. of North 





America in its New York office and be- 
fore that in the metropolitan bonding 
division of the United States Casualty. 
He is the son of the late Charles H. 
Neely, United States manager and at- 
torney of the Ocean Accident for many 
years. 
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